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anted: Speaker. Unin- 
most subjects.—Henry 


Because out-of-town visitors who 
overstay parking limits are as- 
sumed to be spending more money 
with local merchants, the Ports- 
mouth (Va.) Chamber of Commerce 


-\pays the overtime penalty of $1. 
* 


~ Money to Burn 


> 


™ 


Consumer spending is heavy, but 
for what? According to reports, 
people are dissipating financial re- 
sources by buying expensive foods, 
clothing, luxuries, and indulging in 
expensive amusements. That’s the 
dough which is being counted on 
to buy those still hard to get autos, 
refrigerators and other durable 
goods. 

* * * 
More ‘Ping’ 

The lack of lead is leading to 
louder “pings” in motors, Ethyl 
Corp. reported last week. The 
firm’s allocation of tetraethy] lead, 
which is the chemical anti-noise 
campaign in your motor, has been 
limited by CPA since last spring. 

Now the corporation is unable to 
get even the reduced supply which 
Washington said it could have. 


For Safety 


43 
4 


President Truman last week or- 
dered the establishment of a Fed- 
2 committee to campaign for 
e reduction of highway traffic 
accidents. 

The committee will include rep- 
resentatives of the Public Roads 
administration, National Bureau of 
Standards, Bureau of Census, Fed- 
eral Works agency, Office of Edu- 
cation, FBI, the Federal Interde- 
partmental Safety council, the 
Agriculture, Interior, War, Navy 


_ and Postoffice departments and 


_the Interstate Commerce commis- 


- sion. 


* * * 


Swedish ‘Tropic’ 

Asa by-product of a Swedish ex- 
periment in extraction of oil from 
shale rock, tropical soil was cre- 
ated upon which the Swedes grew 
tomatoes and peas twice the nor- 
mal size. 

Holes in concentric circles were 
drilled into the shale 75 feet below 
the surface. Then the shale was 
heated electrically for months un- 
til the temperature reached almost 
1,000 degrees F. At that stage it 
Was possible to draw off vapor. 
Swedish officials estimated that it 
would take 30 years for the soil 
to cool off. 





Ford Price Boost 
Sets Pattern for 
Other Makers 


Hardship Cases Eased; 
Mercury, Lincoln Lines 
Also Up Average 6% 


WASHINGTON.—aA retail 
price increase averaging 6 
percent was granted on Ford, 
Mercury and Lincoln cars last 
week by OPA. The increase 
was granted under a revised hard- 
ship formula which remains in ef- 
fect until March 15, 1947, unless 
extended or modified, according to 
the price agency. The formula be- 
came effective Sept. 16. 

The new formula, officials stat- 
> is available on application to 

car manufacturers who are 
ol Hi in an overall loss posi- 
tion. 

Examples of how the rise affects 
some of firm’s cars are as follows: 

Retail New 

List Price Retail 

Four-Door Sedan Before List 
Adjst. Price 

Ford Deluxe $1,068 $1,131 
Ford Super-Deluxe 1,134 1,202 
Mercury Sedan 1,333 1,412 
Lincoln Sedan 2,059 2,185 

Similar increases are provided 
for all other models and in some 
cases optional equipment prices 
have also been increased. Increases 
are applicable only to new cars sold 
by Ford on or after Sept. 16. 

The increases in prices were 
based on an application by the 
company which showed that under 
former ceiling prices it was in an 


overall loss position with little 
(See PRICES, Page 40, Col. 5) 


Top Cars 
New car registrations reported 
in Automotive News today: 


1946 
Pos. 
1—114,498 
2— 82,453 
3— 64,626 
4— 53,083 
5— 35,067 
6— 27,804 
— 25,489 
8— 24,205 
9— 23,857 
10— 20,696 
1l— 18,365 
12— 17359 
13— 16,902 
14— 9,636 





1941 
Pos. 
404,170— 2 
319,256— 3 
628,597— 1 
143,501— 7 
56,387—11 
47,868—13 
99,459— 8 
204,216— 5 
60,386—10 
220,167— 4 
166,929— 6 
Mercury 55,484—12 
Stu’baker 71,395— 9 
Packard 40,954—15 
15— 5,555 Cadillac 41,400—14 
16— 2,665 Lincoln 12,406—16 
Total All Makes 
542,585 2,588,779 
For further details, see page 
20, today’s issue. 


Make 
Ford 














Renewed Labor Trouble Reduces 


Car, Truck Production to 77,206; 


Brigg 


Packard Also Hit 


By Body Tieup 
Supplier Charges UAW 


Violated Contract in 
Ordering 1,400 Out 


By Mac Gordon 
Staff Writer 


DETROIT. — A new out- 
burst of labor strife whittled 
down new-car assembly in the 
Detroit area last week as the 
UAW-CIO apparently rang up 


the curtain on its second major 
postwar drive. 

All final auto assembly in the 
Detroit plants of Chrysler Corp. 
and Packard remained at a stand- 
still Friday because of a strike at 
the key Outer Drive plant of 
Briggs Mfg. 

A Briggs spokesman reported 
that a company-union meeting 
Friday morning broke up without 
reaching a basis for settling the 
strike. 

Company negotiators proposed 
that the strikers return to work 
while the dispute was being re- 
solved, he said, but the unionists 
did not reply to this request. No 
further meetings were scheduled 
during the day. 

The Friday conference was re- 
quested by Emil Mazey, co-director 
of the UAW’s Detroit east side re- 
gion. Others in attendance included 
Fay Taylor, Briggs personnel direc- 
tor; Walter O. (Spike) Briggs jr., 
company vice-president, and Tom 
Clampitt, president of Briggs Lo- 
cal 212. 

While wage demands are not an 
issue in the Briggs tieup, the 
UAW’s executive board undoubted- 
ly was thinking of the approach- 
ing negotiations with Chrysler 
when it flashed the green light for 
the Outer Drive walkout. 

It was also regarded as sig- 
nificant that this tieup came 
close upon the heels of the col- 
lapse of federal efforts for wage- 
price stabilization. Cracking of 
the “hold-the-line” formula was 
assured last week with the 
award of the higher wage raises 
won by AF'L seamen to the strik- 
ing CIO ship workers. 

The union ordered the 1,400 
workers at Outer Drive to strike 
in protest against an _ alleged 
“speedup” in production rates. An 

(Continued on Page 41, Col. 1) 





3,000 Expected at Used-Car Convention 


By Bob Finlay 
Managing Editor 

DETROIT. — Nearly 3,000 dele- 
gates representing 7,500 to 10,000 
used-car dealers throughout the 
country are expected to attend the 
organizational convention of the 
National Used Car Dealers Assn. 
tomorrow (Sept. 23) at the Shore- 
land hotel in Chicago. 

In the four weeks since the ex- 
Ploratory meeting was held in De- 
troit, the movement has spread like 
wildfire. 

Lynn Wertz, secretary of the 
temporary executive committee, 
estimates that some 250 new lo- 
eal dealer associations have been 
formed as a result of the national 





Based on his contact with deal- 
ers across the country, Wertz be- 
lieves that the convention will end 
with 5,000 paid-up members of the 
national association, that an addi- 
tional 5,000 will have entered in 30 
days and that the association will 
have 15,000 paid up members by 
the end of the year. 

Initiation fee for the national as- 
sociation is $15 and yearly dues 
have been set at $10. 

Wertz, through whom most of 
the response to the organizational 
efforts have been channeled, re- 
ports that he has never heard of 
anything that has so fired the im- 
agination of used-car dealers as 
has the national association plans. 

His desk at 9800 Grand River 





Ave., Detroit (2), is piled high with 
requests for information and the 
phone is ringing constantly, link- 
ing him with dealers in cities all 
over the country. Representatives 
from dealers in three separate 
states have offered funds topping 
a million dollars to back the move- 
ment, Wertz said. 

With OPA literally forcing all 

(See USED CARS, Page 12, Col. 5) 











Benefits 


Possible beneficial objectives 
and projects of a National Used 
Car Dealers Assn. are discussed 
on Page 3 by John O. Munn in 
his “Dealers Tell Me” column. 
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|it was 





Production 
Automotive News Estimates, 
U. S. Cars, Trucks 
062 

77,236 
69,239 








Ford Denounces 
Annual Wage 


As Reactionary 
By Pete Wembhoff 


Editor, Automotive News 

DETROIT.—Henry Ford II last 
week took the mask off the so- 
called “Guaranteed Annual Wage,” 
branding it a “political phony” of 
union reactionary thinking. 

But, addressing 1,500 executives 
at a Detroit Economic Club lunch- 
eon, Ford offered a two-point pro- 
gram for achieving the long-sought 
goal of “steady employment at 
good wages.” 

First, he said, there must be 
great forward steps in the pro- 
ductivity of machines, and, sec- 
ond, there must be an increase 
in the productivity of men. 

“The first of these goals is ob- 
viously the responsibility of man- 
agement,” the young president of 
Ford Motor Co. declared, adding 
that “we face today the need for 
vigorous fresh thought and inge- 
nuity in our production patterns.” 
“Through new approaches to auto- 
motive engineering and design, and 
through invention and refinements 
in manufacturig techiques, we must 
somehow find the road to lower- 
cost motor cars ... we at Ford 
plan to invest millions of dollars 
in a new Research and Engineer- 
ing Center. 

“But improvement in the ma- 
chinery of production will not be 
enough,” he pointed out. “Labor 

(See FORD, Page 40, Col. 3) 











s Walkout  Cripples Chrysler 


_|29,000 Vehicles 
Lost in Sept. 


Week’s Tally Declines 
7,800 Despite New 
High in GM Divisions 


By Mel Humphrey 
Associate Editor 


DETROIT. -——- Wildcat 
strikes sliced deeply into auto 
production schedules last 
week, cutting U. S. car and 
truck assemblies to an esti- 
mated 77,236 compared with the 
revised total of 85,062 in the pre- 
vious week. 

Last week’s drop represented an- 
other loss of more than 7,800 pas- 
senger cars to the nation’s auto 
dealers and their long waiting lists. 

U. S. car production slumped 
to an estimated 53,507 last week 
compared with the > aie count 
of 61,394 in the previous week. 
Commercial vehicle output last 
week totaled an estimated 23,729 
compared with the revised 23,668 
in the previous week. 

Combined U. S. and Canada car 
and truck production dropped to 
an estimated 80,148 last week from 
the revised tally of 87,880 in the 
previous week. 

Chrysler Corp. felt the blunt of 
the new strike wave last week. 
The Briggs Body dispute and shut- 


For complete production totals 
by makes, see table, page 42. 


down held De Soto, Dodge and 
Chrysler division assembly lines to 
one day of operations. Dodge Truck 
and Plymouth were limited to only 
two days of assemblies. Chrysler 
Corp. West Coast plants remained 
in operation throughout the week, 
however. 

A bright spot in an otherwise 
darkened auto production picture 
last week was at General Motors, 
where the five divisions built an 
estimated 25,723 cars. This was the 
first week since the five-day period 
prior to Labor day that GM car 
output passed the 25,000 mark, ac- 
cording to Automotive News esti- 
mates. 

Sheet steel and lead continued 

(See OUTPUT, Pag 42, Col. 3) 











Lead-A Weighty Farce 


Capital Crowd Yawns 
Perils Auto 


ETROIT.—Washington’s comic- 

opera cast tried to make light 
of the lead situation last week, but 
heavy-handed humor to 
auto men. 

It was another weary scene in 
which the capital’s ham actors re- 
fused to recognize a crisis until 
somebody else gets hit in the head. 
Washington has a gift for being 
blase when it’s somebody else’s 
head. 

In a message which bore all 
the marks of the OPA crowd, 
Reconversion Director John R. 
Steelman told the men who make 
the cars that they were in no 
danger of shutting down for want 
of lead. 

His light-hearted message was in 





As Needless Shortage 
Production 


reply to a serious appeal from 
George W. Mason, president of the 
Automobile Manufacturers Assn., 
that the government take action 
to eliminate the barriers to lead 
that government agencies had 
erected. 
* * 7 

OW auto men are convinces 

that there is no hope of prov- 
ing to bureaucrats that the lead 
shortage will curtail auto produc- 
tion until it actually does curtail 
production. 

And despite Steelman’s assur- 
ance, the auto men say that the 
lead situation has worsened since 
Mason’s appeal was made. Un- 
less the government does take 
action, despite Steelman’s asser- 

(Continued on Page 8, Col. 4) 
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Scarcity Seen Until Next Year... 





Seven-Month High Set 
By Tire Shipments 


NEW YORK.—Passenyer car tire 
shipments reached a record during 
the first seven months of 1946. But 
the day when motorists can walk 
into a dealer’s shop and buy new 
tires “all the way around” is still 
months away, Rubber Mfrs. Assn. 
warned last week. 

Manufacturers shipped almost 
as many replacement passenger 
tires between Jan. 1 and July 
$1 of this year as they did in the 
entire year of 1941, which was 





Take Customers 
Into Confidence, 
Bathrick Urges 


NEW YORK.—D. U. Bathrick, 
general sales manager of Pontiac, 
Friday opened here the first of a 
series of seminars in customer re- 
lations. 

“It has been said that there is 
no equitable way to distribute a 
shortage,” Bathrick said. “But we 
are certain that fairness and cour- 
tesy will do much to offset the 
natural impatience and resentment 
which some customers are bound 
to feel. 

“We are encouraging our dealers 
to take their customers into their 
complete confidence as to the rea- 
sons for delays in car deliveries, 
just as we, in turn, supply our deal- 
ers with the complete factory pro- 
duction picture. And we are asking 
again for consideration in deserv- 
ing cases.” 





/ 
Success Story’ 
Life Devotes Lead Article 


To Dealer Hammes 


NEW YORK.—The business and 
family life of Romy Hammes, Ford 
dealer at South Bend and Kan- 
kakee, Ill., is the subject of the 
leading article in the Sept. 23 issue 
of Life magazine. 

Under the heading, “U. S. Success 
Story 1938-1946,” the article relates 
how Hammes expanded his busi- 
ness and start other ventures dur- 
ing the eight-year period. 

Hammes was the subject of a 
Life article in 1938 on how to sell 
an automobile. Since then, the cur- 
rent article illustrates, he has en- 
larged his interests to include real 
estate, labor relations, and a tractor 
distributorship for Ford in Illinois 
and Iowa. 


OPA Advisor Quits 


In Protest Over Price 

WASHINGTON. — Protesting 
OPA refusal to grant price in- 
creases for steel scrap, William 
J. Wolf, Ohio industrialist, re- 
signed last week from the OPA 
scrap industry advisory commit- 
tee. 





Wolf, president of Wolf & Co., 
Hamilton, O., and vice-president 

+ of Middleton Iron & Steel di- 
vision of David J. Joseph Co., 
Cincinnati, said the scrap indus- 
try cannot be expected to func- 


tion in 1946 on price levels vir- . 


tually unchanged since 1941. He 
charged that OPA did not want 
advice unless it “coincides with 
the thinking of your own group 
in Washington.” 





the highest since 1929, the asso- 
ciation states. 

“But the backed-up demand of 
the war years is still running high. 
It is so high the industry now be- 
lieves that many months of full 
production will be needed to fill 
dealer shelves. We may be well into 
the first suarter of 1947 before the 
industry can satisfy demand and 
start building up its abnormally 
low inventories,” it added. 

Several factors worked against 
high production in July. Many 
plants were down for inventory 
and vacations during the first week 
of the month. Strikes closed two 
factories for the entire month. In 
spite of this, July production rose 
to 4,923,968 units in the passenger 
car sizes, a slight increase over 
June. 

The picture was much better for 
the seven months period. Both 
shipments and production were up 
sharply over 1945 and 1941. 
Through July 31, out of a total 
factory shipments of passenger car 
tires amounting to 35,331,459, only 
4,649,537 were shipped to automo- 
bile companies for original equip- 
ment and only 323,894 shipped for 


exort, leaving a balance for do- 
mestic replacement of 30,358,028 
tires. 


This compared with the high- 
est replacement figure immedi- 
ately prewar amounting to 34 
million shipped for replacement 
puroses during the whole year 
1941, 

Production of truck and bus tires 
for the first seven months of 1946 
totaled 8,763,992 units. 

+ * * 


Orient Rubber Yield 


May Hit 600,000 Tons 

WASHINGTON.—R ubber pro- 
duction in former Japanese-occu- 
pied areas of the Far East and 
Ceylon will probably total 600,000 
long tons in 1946 and 950,000 long 
tons in 1947, it is estimated by E. 
G. Holt, rubber advisor to the De- 
partment of Commerce, who re- 
cently returned from a three-month 
trip to the Far East. 

Uncertainties in the general eco- 
nomic, labor and political situa- 
tions in the Far East make it dif- 
ficult to forecast production accu- 
rately, Holt said. 

Potential capacity for rubber 
production in the area was esti- 
mated by Holt at approximately 
1,650,000 long tons a year, and 
“generally speaking a good start 
has been made towards getting 
production underway,” he said. 
Natives and small holders have 
been particularly enterprising in 
this regard, he said, and produc- 
tion on large estates in British 
Malaya has also made rapid head- 
way. However, “not much prog- 
ress” has been made on the rubber 


estates in Indo-China and British}. 


Borneo, and in the Netherlands In- 
dies production on estates is almost 
negligible, Holt declared. 

* ok a 


Tire Makers Face Shortage 


Of GR-S in Last Quarter 
AKRON.—The supply of general 
purpose synthetic rubber will be 
about 25,000 tons short of tire-mak- 
ing needs for the fourth quarter, 
it was predicted here by W. James 





Sears, rubber director for CPA. 








DR. HAROLD 8S. HOWE, chief of the Wire Tire section of the Detroit Plant De- 


t Department, is shown with a cutaway section of a U. 
wire cord, 


velopmen 
which has been constructed with 


‘Chevrolet's New Offerings .. . 





CHEVROLET IS NOW in production of its full line of Fleetmaster and Stylemaster 
ears, including this cabriolet, with a fabric top which folds back or raises to form a 


weather-tight closure—at a touch on the 


passenger, adjustable front seat and a full-width interior rear seat. 





STATION WAGONS are now being manufactured by Chevrole,t bringing the com- 
pany into production of its full line of Stylemaster and Fleetmaster cars. The station 
wagon pictured here seats eight persons and has many features including mahogany 


panels and natural wood-finish body frame. 


instrument panel control. It has a three- 








S. Royal Fleetway 
which is said to be blowout proof. 


Tucker Gets 10-Year Lease 
On Dodge-Chicago Plant 


CHICAGO.— Tucker Corp. last 
week acquired a 10-year lease to 
the huge Dodge Chicago plant, 
where it plans to produce the Tor- 
pedo car designed by President 
Preston Tucker. 

WAA announced in Washington 
that the rental cost will be a mini- 
mum annual payment to the gov- 
ernment of $500,000 for the first 
two years and $2,400,000 thereafter, 
or 3 percent of gross sales, which- 
ever is greater. 

The lease is conditioned upon 
Department of Justice approval 
and a showing of the new corpora- 
tion that it has sufficient capital 
and cash reserve to undertake the 
leasing and operation of the plant. 

WAA observed that entry of 

Tucker Corp. into the passenger- 

car field will fulfill major aims 

of the Surplus Property act by 

“encouraging competition, 

strengthening the position of 
small business and creating new 

enterprises.” 

The lease is effective for a 10- 
year period starting March 1, 1947, 


New Wire Tire 
Perfected by 
U.S. Rubber 





DETROIT.—A new development | 


in tire manufacture was revealed 
here last week in the building of 
heavy, blowout-proof wire tires by 
U. S. Rubber. 

Although little publicity has been 
given to the project, it was learned 


last week that the advantages of | 


the new product are recognized for 
wire tires because of their superior- 
ity for wartime usage. 

The wire tire is said to offer the 
following features: 

1. It is blowout-proof. 

2. There is no loss of carcass 
strength due to heat. 

8. Offers greater rupture resist- 
ance. 


4. Improved carcass separation 


resistance due to thinner carcass! 


and excellent adhesion. 
5. Greater load carrying capacity. 
6. Deeper and thicker treads. 
7%. Practically no carcass growth. 
8 Less tire weight. 
The department, in existence for 
five years, is headed by Dr. Harold 


E. Benson. 


with option to purchase the prop- 
erty for $30,000,000. The rent in 
any year shall not exceed $4,000,000, 
the lease provides. 

Included in the deal are all land, 
tools and equipment acquired by 
RFC after Dodge stopped making 
aircraft engines at the plant. 

WAA said, however, that it will 
try to lease parts of the factory 
not immediately needed by the 
Tucker outfit. Such leases will be 
signed over to Tucker when the 
overall lease becomes effective. 

The agency explained that be- 
tween now and next March, the 
corporation will be allowed to 
lease certain space for produc- 
tion of “pilot models” and 
“mockups.” Also, the firm will 
use the interim to determine 
what portions of the machinery 
and equipment on the site will 
be needed for full production. 

If the company elects to pur- 
chase the plant, terms will be not 
less than 20 percent cash with the 
rest in the form of a purchase- 
money mortgage payable over 15 
years. 





: plant. 


WAA said Tucker expects to em- 
ploy 35,000 to 45,000 workers at the 





1,467 Valiant Vets 
Get Oldsmobiles 
In a Month 


DETROIT.—Nationwide popular- 
ity of Oldsmobile’s “Valiant” pro- 
gram under which veterans who 
have suffered disabling injuries are 
given priority in the purchase of 
new cars, is-evidenced by the sharp 
increases in delievries being reg- 
istered recently, the firm an- 
nounced last week. 

“During August,” said S. E. Skin- 
ner, general manager of Oldsmo- 
bile, “a total of 1,467 new Oldsmo- 
biles, equipped with hydra-matic 
drive and special controls, went to 
these disabled veterans, or “Val- 
iants” in all parts of the country. 
Of this number, 715 were deliv- 
ered during the last 10 days of 
the month.” 

“It is now evident that Septem- 
ber volume will not only equal, but 
probably exceed that of August. 
Reports from all zones of the coun- 
try indicate that the demand for 
the cars is increasing. Total orders 
received from dealers at the end 
of August reached 5,831. Accept- 
ance of the program at the time 
it was instituted was so immediate 
that our supply of special driving 
aids was practically exhausted. 
However, production of these has 
been greatly increased and we are 
now rapidly catching up with or- 
ders.” 

Deliveries of Oldsmobiles to 
“Valiants” are widespread, with 
every section of the country get- 
ting Oldsmobiles in proportion to 
population. New York area led in 
August with 256 deliveries. Chicago 
was next with 207 and Philadelphia 
third with 140. Other cities main- 
tained similar ratios. 

The first “Valiant” Oldsmobile to 
be delivered under the govern- 
ment’s new $30,000,000 project to 
supply cars free to certain dis- 
abled veterans of World War II, 
went to Richard A. Tennelly, a for- 
mer marine combat correspondent 
who lost his left leg at Iwo Jima. 


C. W. Seiberling 
Dies at 85; 


Tire Pioneer 


AKRON.—C. W. Seiberling, co- 
founder with his brother of Good- 
year and later the first vice-presi- 
dent of Seiberling Rubber, died Fri- 
day in Akron City hospital. He 
was 85. 

Mr. Seiberling entered the hos- 
pital Thursday after a heart attack. 
He had been ill since cutting weeds 
at his country home last Monday. 

With his brother, F. A. Seiberling, 
he founded Goodyear in 1898 with 
$3,500 borrowed capital. After the 
Seiberlings lost control of Goodyear 
in 1920, they established the rubber 
company bearing their name at 
Barberton, O. - 

Survivors include J. Penfield 
Seiberling, son of one of the firm’s 
founders and president of the com- 
pany. 
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| NASH IS MANUFACTURING only a limited number of its new Ambassador Suburbas 
S. Howe and his assistant, Arthur | cars and this model consequently is the hardest-to-get of any Nash model. Nash publi¢ 
rel 


ations men explain that they decided to 
' prewar days when all companies used ‘‘chee 


take this picture as a reminder of happy 


se cake’’ as ‘‘selling’’ aids. 
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A CONVENTION has been called 
in Chicago tomorrow (Sept. 24) 
to organize the National Used Car 
Dealers Assn. Thic onductor hopes 
and predicts that the effort will re- 
sult in a permanent organization. 
A lot of beneficial results will ac- 
crue both to independent used car 
dealers, the trade in general, as 
well as the public, if the delibera- 
tions are successful. 

Trade associations are demo- 
cratic agencies. They are a part 
of our free competitive economic 
system. They are necessary to 
our democratic principles of gov- 
ernment. They are, of course, vol- 
unteer organizations and must 
serve the membership in order 
to continue. 

The principal project and the 
basic reason for calling the meet- 
ing at this time is the opposition 
of this trade to OPA Regulation 
No. 540 affecting price ceilings on 
used cars. Most used car dealers 
feel that the immediate elimination 
of this regulation is necessary. The 
question is controversial. True, it 
is undeniable that exclusive used 
car merchants have suffered and 
are suffering very much under this 
regulation. 


* * * 


Used Car Dealers 


Served Nation 
I AM GLAD the meeting has been 
called. The used car regulation 
is of sufficient interest to assure a 
large and representative crowd. 
Even though this particular objec- 
tive might not be overcome imme- 
diately, there are many other rea- 
sons why the organization should 
be completed and begin to function. 
One of the greatest contributions 
of the exclusive used car dealer is 
that they served not only their 
local communities, but the nation 
as well in wholesaling used cars. 
They purchased them from sections 
where used cars were a drug on 
the market and transported them 
to localities where they were 
needed. 
The contribution is continu- 
ously necessary to the national 


Just Among 
Dealers 


There was a depression in the 
industry in 1921. In spite of the 
conditions, many dealers entered 
the field. Dealers were faring bet- 
ter than manufacturers. There was 
a total of 201 automobile manu- 
facturers in 1919 and by 1921, the 
number had been reduced almost 
in half. 

The dealer total in 1917 was 
around 27,000. It had grown to 
31,000 in 1919, but was reduced 
during the depression years to 
about the 1917 figures. 

The wholesale unit price of cars 
had grown from $600 in 1917 to 
$946 in 1920 although volume pro- 
duction was increasing. When the 
buyers strike occurred in 1921 a 
half million less cars were pro- 
duced than the year previously, 
but the wholesale unit price came 
down to $773. Some manufacturers 
reduced their retail price as much 
as $1,000 during the year, in an 
attempt to stimulate business. 

W. C. Durant retired from Gen- 
eral Motors and produced the first 
Durant car. The Lincoln was in- 
troduced this year by the Lelands. 
Willis St. Clair was also introduced 
in 1921. Even though the Ford fac- 
tory was closed for the first three 
months of the year, it enjoyed the 
sale of 55% percent of the total 
units of the industry. This was the 
year that H. H. Rice, previously 
a dealer at Providence, R. I, be- 
came president and general. man- 
ager of Cadillac. 

Up until this year radiators and 
lamps were finished with brass. 
But in 1921 the era of nickel plat- 
ing of accessories and trim began. 











economy in wartime as well as 
peacetime. When gasoline ration- 
ing was first put into effect in 
Eastern states, many automobiles 
no longer served their owners to 
an extent to justify the invest- 
ment. Because no new cars were 
being made, cars were necessary 
in localities where population was 
increasing and the war effort 
was expanding. Exclusive used 
car merchants, as has been their 
habit during the whole history 
of the industry, moved those cars. 
When Regulation 540 was pro- 

mulgated, however, no recognition 
wratever was given to wholesaling 
used cars. In fact, it was entirely 
ignored. No cars could be moved 
at a profit to the trade without 
violation to the regulation. This 
fact has seldom been mentioned, 
but it is the most conspicuous fault 
and unfair regulation in the entire 
OPA history. 
* 


End of Controls 
May Mean Bust 


fend the independent used car 
merchant is suffering from now 
more than anything else is the 
shortage of merchandise. In normal 
times used car merchants have also 
served the trade by buying cars 
from franchised automobile dealers 
who had a greater inventory of 
used cars than they could readily 
move. The exclusive used car dealer 
was the only instrument which an 
automobile owner could turn to 
when he wanted to liquidate his car 
for cash. New car dealers were 
willing to take used cars as allow- 
ances on new cars, but they were 
seldom interested in buying cars 
for cash. 


With the present shortage of 
all cars, new car dealers can sell 
all of the used cars they take in 
on new ones at a profit. They, 
therefore, do not need the ser- 
vices of the exclusive used car 
dealer. The exclusive used car 
dealer’s other source of supply, 
the public, doesn’t come to them 
any longer simply because the 
legitimate used car dealer is re- 
strained by the regulation to a 
ceiling price. The car owners now 
sell at a higher price to the back 
alley operator or to an individual 
who is desperately seeking a car, 
neither of whom pay any atten- 
tion to the OPA regulation. 

Taking away his source of sup- 
ply means that the legitimate ex- 
clusive used car dealer is suffering 
more right now than any other fac- 
tor in this trade. I fear the removal 
of the regulation now, when cars 
are so short, will only force prices 
up and that the exclusive used car 
dealer will not be able to get any 
more cars than he is now. 

With no restrictions, some of the 
opportunists will offer more than 
any permanent operator feels justi- 
fied in giving, which means the 
legitimate operator will be no bet- 
ter off than he is now. Eliminating 
the regulation, with no greater new 
car production in sight, would force 
prices so high that eventually there 
would be a bust and exclusive used 
car dealers, who stock cars so as 
to have a selection, will suffer a 
severe inventory loss. 

& * * 


National Leadership 


Is An Essential 


(TURNING to important reasons 

why a national used car dealers 
association would be beneficial, I 
might point out that association 
activities would develop leadership 
both in individuals, as well as lead- 
ership in the entire trade. Lack of 
leadership has been one of the diffi- 
culties of the used car trade in the 
past. 

While there has been state and 
local used car dealer organiza- 
tions for a good many years, they 
would blow hot and blow cold 
and soon fold up. With the ad- 
vent of used car regulations, 
however, many strong local and 


* 





Ind. Dealers Spoonsor 


Weekly Broadcast 

SOUTH BEND. — The South 
Bend - Mishawaka Automotive 
Trades Assn. is sponsoring a 25- 
minute music radio broadcast 
over radio station WSBT, at 
10:05 to 10:30 each Sunday morn- 
ing, featuring popular and class- 
ical favorites. 

The car dealers also take the 
opportunity to announce the lat- 
est developments in the automo- 
tive industry. 








Hornburg Heads Wisconsin Assn... . 





Need For Unity Urgent, 


Fisher Tells 


MILWAUKEE. — “The need for 
unity of action among dealers has 
only begun,” Erwin Fisher, retir- 
ing president, told the eighteenth 
annual convention of Wisconsin 





organization. 





SHOWN AT THE SECOND annual ox-roast sponsored by the Hornell (N. Y.) Auto- 
mobile Dealers Assn. at the Bath Rod & Gun club, 
Vehicle Commissioner Clifford J. Fletcher and a dealer in Utica, Carl E. Fribley, Nor- 
wich; Charlies W. Neubig, former president of the New York State Automobile Dealers 
Assn., and Lew W. Hooker, Hornell director and membership chairman of the state 


Bath, N. Y., are State Motor 





WASHINGTON.—Pointing out 
that the intensity with which 
OPA is conducting its enforce- 
ment drive reflects on good deal- 
ers as well as bad, NADA last 
week urged dealers to protect 
their reputations collectively 
through community and associa- 
tion action as well by individual 
statements. 

It prefaces its program to pro- 
tect the good reputation of every 
legitimate dealer by describing 
the expanded moves of OPA. 

“Each day’s newspapers con- 
tain accounts of enforcement of- 
ficers all over the country clos- 
ing in on black market opera- 
tions and over-ceiling sales,” it 
states. 

“Enforcement officials have is- 
sued press releases inviting buy- 





Iowa 47 Parley 
Set March 19-20 


In Des Moines 


DES MOINES, Ia.—The 1947 con- 
vention of the Iowa Automobile 
Dealers Assn. will be held next 
March 19-20 in the Hotel Fort Des 
Moines, George Means, of the as- 
sociation, has announced. 

Means also said that starting 
Oct. 1, about 18 sectional meetings 
will be staged throughout the state 
over a period of nine months. 
More than 1,000 dealers are ex- 
pected to attend the state conven- 
tion, Means said. Attendance at 
this year’s meeting exceeded 700. 


Golf Contest Set 
For S. Calif. 


SANTA BARBARA, Calif.—The 
first annual Southern Calif. Auto- 
mobile Dealers Golf Tournament 
has been scheduled for Oct. 18-20 
at Montecito Country, Club here, 
Burt Roberts, secretary, announced 
last week. Spencer T. Honig is 
chairman and Homer C. Thompson, 
associate chairman. 

A garden tour and bridge tea 
will be held for women guests on 
Friday and Saturday. 








Morrison in Beaumont 


Morrison Motor Co. has been 
chartered in Beaumont, Tex., with 
a capital stock of $3,000. Incorpora- 
tors are William V. Merrison, R. E. 








(Continued on Page 27, Col. 1) 


(Continued on Page 40, Col. 1) 





Pewitt and T. F. Robin. 


Dealer Defense Plan 


Publicity on Six Points Urged by NADA 
To Set Public Right 


ers everywhere to notify OPA 
whenever more than _ ceiling 
prices are asked for new or used 
cars. A greatly increased staff 
of experienced, trained enforce- 
ment agents are at work 
throughout the country.” 

“These adverse developments 
in the automobile industry are 
endangering the integrity and 
good reputation of every legiti- 
mate dealer, and a public state- 
ment to dealer customers is in 
order. 

The following points should be 
established clearly so that every- 
one in every community knows 
them: 

1, “That the few cars being 
received are being distributed 
fairly and equitably and custom- 
ers are being served in the order 
of their names on the pending 
order list. 

2 “That the ceiling prices as 
set by OPA for new and used 
cars prevail in all transactions. 

8. “That no bonus payments or 
premium of any kind are re- 
quired or will be accepted. 

4. “That fair and reasonable 
value is given for every used car 
turned in. 

5. “That new-car dealers are 
doing everything in their power 
to help eliminate black-market 
operations in automobiles. 

6. “That the sale of automobiles 
by new-car dealers is being con- 
ducted, as always, on a basis to 
merit full public confidence and 


Dealers 


Automotive Trades Assn. here last 
week. 

He reminded more than 1,200 
dealers that “the war years have 
taught dealers how to work to- 
gether for their own good. The 
first year of peace has demonstrat- 
ed what well-directed, cooperative 
effort can accomplish. 

“Many of the problems of the 
coming year will be as serious as 
those we have been experiencing. 
The need of a strong, unified and 
representative association will in- 
crease as these problems arise. The 
continued loyal and unselfish sup- 
port of an increasing number of 
Wisconsin dealers wilh, assure a 
strong association, better able to 
improve conditions in the trade 
and help promote for dealers that 
security so essential to future op- 
erations,” he said. 

Harcid O. Hornburg, Hartland, 
was elected president. Other offi- 
cers chosen by the board are H. F. 
Warsinske, Wisconsin Rapids, first 
vice-president; A. C. Hall, Milwau- 
kee, second vice-president; J. P. 
Gillespie, Madison, secretary-treas- 
urer. Al Shallock and Erwin Deis- 
ing, both of Milwaukee, were added 
to the board. 

Dealers are enthusiastic about 
the future market for cars in the 
state even after the present short- 
age comes nearer to meeting the 
demand, a cross-section of opinions 
revealed. Indicative of this optim- 
ism was a chart prepared by Ed 
Payton, Cleveland trade analyst, 
which shows that Milwaukee coun- 
ty has 96 cars per 100 families, 
which is said to be well above the 
national average. 

In Dane county, the location of 
the state capitol, Madison, owner- 
ship was reported to run even high- 
er than Milwaukee. Fresno, Calif., 
is said to be the only other city 
in the same population group that 
betters the Madison record. 

Other speakers were Lee Moran, 
NADA executive vice-president; L. 
J. Buckland, and Gene Flack, Sun- 
shine Biscuits, Inc. 


Three Speakers 
Picked for Ky. 


Dealer Session 


LOUISVILLE. — Kentucky Auto- 
tomobile Dealers Assn. has ar- 
ranged a meeting on a statewide 
basis at the Kentucky hotel here 
Sept. 25, at 12:15. 

In the evening, Turner A. Sum- 
mers, Summers Herrmann Co. 
(Ford), former president of the 
association, who is NADA director 
for Kentucky, has arranged a small 
dinner in the evening at the Pen- 
dennis club in honor of William 
L. Mallon, NADA president. 
Mallon will discuss “The Wash- 
ington Scene” at the noon session, 
according to Lew Ullrich, KADA 
managing director. Other speakers 
will be Paul M. Williams, vice- 
president, Commercial Credit Co., 
“Financing in the Dealer’s Inter- 
est”; T. F. Creedon, field service 
department, Automobile Mfrs. 
Assn., “The Automobile Manufac- 
turers’ Outlook.” J. A. Dishman is 








respect.” 


chairman of the meeting. 











On the House .. . 


NADA President Bill Mallon reports CPA is considering an order 
limiting dealers’ inventory of new cars, 
charging dealers with holding up deliveries to bene- 
fit from further price increases. 
will rise to $18, $37.50, $75 and $150 on Oct. 1.... 


War Assets 


description of 
ing... 


Wemho 





and parts few and far between. 


dealers to serve as advisors on disposal of sur- 
plus automotive goods; while there’s no pay, 
here’s a good chance for dealers to see surplus 
disposal is kept on the right track. . . . Orchid 
to Marjorie Baker for her swell play-by-play 


Glenn Atcheson, g. m. of the Minnesota dealers 
group, dropped in on this mugg the other day, 
bubbling over with enthusiasm about his forthcom- 
ing trade show in Minnaepolis. . 
taking it on the chin are those in the small towns, with new vehicles 


because of field reports 
. . » NADA’s dues 


Administration is looking for 


Buffalo dealers’ recent out- 


. . Dealers really 


—PrtTe WEMHOFF 
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WE STAND FOR: 

11. Fair and equitable contracts hetween manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Everu dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of hiqghwaya. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 

NEWS cepts of independence and the rewarda of annlied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anuwhere else in the aorld, 


Low-Cost Cars? 


fot 8 SHELVE preparations for low-cost light cars? 
This question was uppermost in many an auto man’s 
mind last week, but the answer seemed elusive. We admit 
that we don’t know the full answer, but we would like to 
bring up some points that are related to the problem. 


Any extensive preparations made todau for something 
in the future involves terrific overhead which might 
work against the very goal sought—that is. lower costs. 
For instance, the auto market may need the liqht cars 
in two or three uears. But, at that time it miaht be vos- 
sible to buy facilities at half the cost of building them 
today. 

The need for the light, less expensive cars results from 
the high costs of present models. But wouldn’t the auto com- 
panies be adding to the costs of present cars by making ex- 
tensive and costly preparations for building cheaper ears? 


Orderly production of present models at high volume will 
no doubt do more to bring the costs of cars down than any 
other thing. It seems to us that more and more of the auto 
cémpanies are concentrating all their efforts on this direct 
approach rather than seeking to go around the problem by 
trying to build new lower priced cars. 

Under present conditions, it appears that designing totally 
new cars is a risky method of trying to get the price down. 

For example, Henry J. Kaiser entered the auto industry 
with the announced intention of building a car under $1.000, 
but it is likely that the Kaiser will sell closer to $1.500. 
Powell Crosley jr. sought to build his small car for $600- 
$700, but it was necessary to charge $856. 

That doesn’t prove that low-priced cars can’t be built, 
but it is a strong indication of the high cost of trying to 
build low-cost cars under the present uncertain circum- 
stances. 

Then again there is the question of whether it is wise 
to build new capacity for a distant need, when there is 
no assurance that the manufacturers will be able to util- 
ize their present capacity for years to come. 

What will be the automotive situation in a few years with 
respect to government controls, availability of materials, 
labor conditions and what will people want to buy in the 
way of cars? 

Somewhere in the above factors lies the answer to why 

reparations for the light cars were dropped. Our own guess 
{s somewhat paradoxical. We believe that preparations for 
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The old problem of where to park 
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your car is plaguing every metro- —_ Pra — 
politan city in the country. For- bt > CAME THe ) St YeH me | 
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“two cars in 
every garage.” Los Angeles, San 
Francisco and some other cities al- 
ready have underground garages 
(municipally owned) in operation 
and paying their own way. New 
York is proposing a gigantic proj- 
ect of this kind at the lower end 
of Central Park. Miami already has 
one in the building process. Detroit 
has a plan already financed largely 
by downtown merchants for a gi- 
gantic parking garage which will 
occupy the entire space under the 
park on Washington Blvd. 

* * * 


PROGRESSIVE automobile deal- 
ers in every city and town in the 
United States should be lending 
their aid to provide better parking 
facilities in their communities. 
They will find that the local news- 
papers and merchants will support 
any practical plan which will get 
such a project underway. Of course, 
in the smaller communities, there 
is no reason for planning under- 
ground parking space. There is 
usually plenty of vacant property 
which can be so utilized. The im- 
portant thing is to see that it is of 
sufficient capacity to handle not 
only cars in operation today but 
double the number which may be 
on our streets and highways within 
a five-year period. This is a matter 
which should be discussed at your 
next dealers’ association meeting. 
We will try to keep you in touch 
with the progress of the various 
plans underway throughout the 
country. 





* * * 
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LAST SATURDAY, in company 
with Bill Stout, one of the greatest |; 
living aeronautical engineers, I flew 
over to East Lansing to attend the 
first meeting of the Michigan Fly- 
ing Farmers. On page 21 of this 
issue, you will see pictures taken at 
a similar meeting when the Ohio 
Flying Farmers was organized at 





Letterbox 








Columbus, where there were 340 
farmers present, 222 of whom held 
pilot licenses and 160 who owned 
their own planes. There seemed to 
be nearly as many registered at 
East Lansing, at least so it ap- 
peared to me. Within the year, 
there will undoubtedly be organiza- 
tions of flying farmers in every 
state in the union, and there will 
be a great annual field day held 
somewhere in the Middlewest at 
which thousands will be in attend- 
ance. The reason I bring this pro- 
gram to your attention is because 
it only confirms the opinion I have 
long held that there is a great mar- 
ket for privately owned planes—far 
greater than most of us now even 
dream. 
* * * 

WE HAVE always contended 
that the progressive automobile 
dealer is the logical outlet for pri- 
vate airplanes. He not only has the 
know-how of selling and financing 
but his servicing facilities can be 
used to help keep these planes in 
the air. In a survey AUTOMOTIVE 
News conducted about a year ago, 
we found that more than half of 
our readers were at least thinking 
about the possibility of selling pri- 
vate airplanes in connection with 
their car and truck sales. Many of 
you have sons, relatives or former 
employes returning from the ser- 
vice with the knowledge of flying 
or servicing airplanes. A _ great 
many dealers in this country have 
already taken on dealerships and 
are operating them successfully. 
Our point to you is that the surface 
has hardly been scratched as the 
organization of Flying Farmers 
Clubs in every state will indicate.— 
G.MS. : 





When did YOU get inte the automo- 
bile business? If you can qualify up to 
and including 1921, you should be a 
member of AUTOMOBILE OLD TIM- 
ERS. Write Ralph DePalma, chairman 
membership committee, A.O.T., head- 





building low-cost light cars may have been dropped in order 
to attain more quickly the goal of low-cost cars. 





quarters, Hotel Roosevelt, New York 17. 





‘More How Comes?..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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Botched-Up 


Until I read your issue of Sept. 9 


did I know that Clark & White of 
Boston and Kaiser at Willow Run 
had the identical assembly line 
and shop. Nor did I know that the 
Linconl or Mercury looked so much 
like the Kaiser Special. 


But according to your pictures 


on Page 34 and Page 2, all the 

above mentioned are exactly the 

same. Please explain this. Thanks. 

—Woovy WILSON, 

Chevrolet Co., Paducah, Tex. 
a oe 


Wood - O'Neil 


Please refer to the Sept. 9 issue 


of Automotive News, Page 2, in the 
lower right hand corner, illustra- 
tion showing 1947 Kaiser-Frazer 
automobiles and floor space. 


Then turn to Page 34, the upper 


right hand corner, second picture, 
showing the service department of 
Clark & White Co., 
would be quite difficult to have the 
same floor space and the same cars 
at Boston and at Willow Run.— 
JoHN P. Moongy, John P. Mooney 
Co. (Packard), McKeesport, Va. 
* *~ * 


Boston. It 


In the Sept. 9 issue of AUTOMOTIVE 


News in the lower right hand cor- 
ner of Page 2 there is a picture 
titled “These 1947 Kaiser Special 
and Frazer automobiles are await- 
ing final 
driven off the assembly line in the 
giant Willow Run Plant.” 


inspection after being 


On Page 34, same issue, exactly 


the same picture is shown titled “a 
view of the spacious Service Dept. 
at Clark & White, Inc., 


Boston 
(Lincoln-Mercury dealers) which 


has 17,000 square feet of shop 
space.” 


Doubtless this is an error and 


possibly by the time you receive 
this, it has been detected. If not, it 


certainly should be corrected in the 


next issue—W. P. Mimnacu, Great 
Neck, N. Y. 


Eprror’s Note: Automotive News 





is pleased to have so many eagle- 
eyed readers. For benefit of the 
late tuner-inners, here’s the ex- 
planation as given in our Sept. 16 
issue: 

Readers King, Wickersham and Pa- 
petti must have received some of the 
hundred or so botched-up copies of ° 
Automotive News before the error was 
corrected. Here’s how the mishap oc- 
curred: Page 34 of the Sept. 9 issue was 
part of the first form to go to press and 
erroneously contained the Kaiser-Frazer 
production ‘‘cut.’’ When Page 2 was be- 
ing made up later, the error was dis- 
covered and the Clark & White cut was 
immediately substituted on Page 34. In 
turn, the K-F cut was placed in its 
proper position on Page 2. This form 
backs up the form containing Page 34; 
therefore the duplication of photos on 
the hundred or so copies that had al- 
ready been printed on one side. Due to 
the paper shortage, it was impossible to 
reprint the botched-up Page 34. 


Coming Events 


OCTOBER 

6-8—Myrtle Beach, S. ©. Annual conven- 
tion of South Carolina Automobile Deal- 
ers Assn. 

11-12—Milwaukee (Hotel Schroeder). SAB 
National Tractor meeting. 

14-16—Los Angeles (Biltmore Hotel). 26th 
annual convention, National Assn. of In- 
dependent Tire Dealers. 

16-17—Chicago (Hotel Knickerbocker). SAE 
National Transportation and Maintenance 
meeting. 

28-30—Richmond, Va. 
of Automotive Trade 

29-Nov. 1—Oleveland. Refrigeration and 
Air Conditioning Exposition. 

NOVEMBER 

3-4—Atiantic City (Hotel Traymore). An- 
nual meeting of New Jersey Automotive 
Trade Assn. 

3-5—Los Angeles (Biltmore hotel). SAE 
National Aeronautic Fall Meeting and 
Aircraft Engineering Display. 

7-8—Tulsa, Okla. (Mayo hotel). SAE Na- 
tional Fuels and Lubricants meeting. 

7-9—Chicago (Palmer Hotel). Assn. 
American Battery Makers fall session. 

12-15—St. Paul (Auditorium). Trade show 
of Minnesota Automobile Dealers Assn. 

18-22—Atlantic City (Auditorium). 28th 
annual National Metal Congress and Ex- 
position. 

19-21 — San Francisce (Hotel Fairmount). 
Annual meeting, American Assn. of Mo- 
tor Vehicle Administrators. 








Annual convention 
Assn. of Virginia. 


of 
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Not nearly enough cars 
or trucks are coming off 
Studebaker’s lines as yet 


a) 
it’s crystal clear 


that 
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Hull Tells Tenn. Dealers .. . 





Incentive System Ups 


Parts Gross 


CHATTANOOGA, Tenn.—A _ re- 
markable increase in parts sales, 
as a resuit of an employe incen- 
tive pay system, 
was detailed to 
the annual con- 
vention of the 
Tennessee Auto- 
motive Assn. by 
Horace H. Hull, 
president of Hull- 
Dobbs Co., Mem- 
phis, called the 
“world’s largest 
Ford dealer.” 

Speaking at a 
closing session of 
the convention, 
which previously had heard an ad- 
dress by Frank J. Denney, general 
sales manager of Lincoln-Mercury, 
warning dealers to beware of pub- 
lic illwill (see Automotive News, 
page one, Sept. 16), Hull declared 
that gross parts sales rose from 
$18,000 to $200,000 a month under 
his incentive pay system. 

James A. Ayers of Chattanooga 
was elected president of the TAA, 
succeeding Ralph Nichols. The 
latter was elected Tennessee di- 
rector to NADA. Herbert G. Rob- 
erts of Dyersburg was elected 
treasurer. 

Regional vice-presidents elected 
were Paul T. Hill, Johnson City; 
B. A. Morton jr., Knoxville; Oscar 
Oakley, Memphis; W. Carl Tisdell, 
Jackson; J. Clark White, Nashville, 
and Dan W. Connelly, Chattanooga. 

“We put our business on an in- 
centive basis where individual ini- 
tiative, where brains and courage, 
thrift and industry resulted in 
greater profits to us, and likewise 
to everyone who made his contri- 
bution,” Hull asserted. He ex- 
plained that he started the system 
in the stockroom. 

“The manager of our stockroom 
was making $250 a month and his 
five assistants were making an av- 
erage of $150 a month, the going 
salaries of the average men per- 
forming this work,’ Hull related. 

“We were doing $18,000 gross 
parts business per month. After 
raising the parts manager’s sal- 
ary to $350 per month, we called 
all the parts men together and 
made them this proposition: We 
told Agama that we would pay the 

parts manager, in addition to his 
salary, 14% percent on gross sales 
over $1,800 a month. We told the 
other men we would divide 
among them 5 percent on all 
sales over $18,000 a month. 

“Now, let’s see what happened. 
In the parts room sales started to 
skyrocket. Today we are selling 
$200,000 worth of parts alone each 





dames A. Ayers 





1011% 


and every month. The manager last 
year made approximately $25,000, 
and his assistants all made between 
$5,000 and $15,000 and will make 
more this year.” 

Hull was elected a life member 
of the board of directors of TAA, 
the first time a member was so 
honored. 

Leonard J. Smith of New York 
city, management and labor rela- 
tions counsel for Prentice Hall, 
Inc., addressed the convention, 
using as his topic, “You and Un- 
ionization.” He urged the automo- 
bile dealers to “be sincere, honest 
and fair in all your dealings” with 
employes—to foresee “union de- 
mands and voluntarily give the 
benefits to your employes.” 

“The best way to beat a union,” 
Smith said, “is not to fight it, but 
to give your employes no reason 
for needing or wanting a union.” 

Other speakers at the convention 
were Lee Moran, executive vice- 
president, NADA; Gene Flack, ad- 
vertising director, Sunshine Bis- 
cuits, Inc.; Thomas C. Boushall, 
president, Bank of Virginia; John 
H. Fassitt, president, Foss-Hughes 
Co., Philadelphia; Karl M. Rich- 
ards, field services manager, AMA; 
Irvin W. Walls, president, Texas 
Automotive Dealers Assn., and L. 
J. Buckland. 

Memphis was chosen for the site 
of the 1947 convention. David P. 
Whelchel, of Nashville, is execu- 
tive vice-president and _ general 
manager of the TAA. 

Directors elected are: 

Memphis district: Walton Bolton, 
James J. Corbitt, Charles T, Ever- 
ets, W. H. Fisher, Otha F. Pittman, 
Russell E: Reeves, James L. Rippy, 
John Walker and John Welford. 

Jackson district: W. Morg Con- 
der, Dick Dolbeer, Wyly C. Lock- 
hart, Allen Moore, R. Fred Odle 
and J. D. Porter. 

Nashville district: Roy G. Byrn, 
Clarence G. Carney, J. Monroe Car- 
ter, W. J. Ellis, James L. Hicks, 
Ralph Nichols, Otto E. Nonn, Ed- 
ward N. Parkes, Charles N. Rolfe 
jr.. Erskine Sharp, Bain Stewart, 
Buford Wright, W. L. Yearwood. 

Chattanooga district: S. I. Bry- 
ant, Forrest F. Cate, Henry Hart, 
Walter Hidgon, Harry F. McCool, 
R. A. Padgett, A. L. Puckett, Frank 
Riggs. 

Knoxville district: E. C. Brow- 
der, D. Brantley Burns, James Z. 
W. Carter, Paul K. Costner, Art 
F. Kane, J. C. Mahan, W. Claude 
Terry, Leon Truan. 

Johnson City - Bristol - Kingsport 
district—Walter C. Adams, Alan 
Gump, Claude R. Hurley and J. L. 
Latimer jr. 
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t the nation for the Wyse Cycle, 





DEALERS ARE NOW being 
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David 8S. Wyse. 


itive vice 


oe. subject to OPA approval. Models will be available to dealers about the middle 
of October. The new model has a 6 hp enrine, battery type ignition with belt-driven 


generator and a free suspension seat. The Wyse Cycle is made by the Wyse Labora- 


tories, Dayton, O 
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Crusoe to Head 
New Control Div. 
At Ford Motor 


DEARBORN.—Creation of a new 
Ford Motor Co. organizational unit, 
to be known as the Planning and 
Control division, and appointment 
of Lewis D. Crusoe as director, is 
announced by Henry Ford II, pres- 
ident. 

The new unit takes its place 
among the major staff divisions of 
the company, functioning on the 
same level as the Industrial Rela- 
tions, Engineering, Purchasing, 
Manufacturing, Sales and Adver- 
tising and Finance divisions, Ford 
said. 

The Planning and Control divi- 
sion will consist of a Planning office 
and a controller’s office. It will in- 
clude all components of the pres- 
ent Controller’s organization except 
the Tax division, which now is 
transferred to the Treasurer’s office. 

Until he joined the Ford execu- 
tive staff recently, Crusoe was, for 
the preceding eight months, special 
assistant to Ernest R. Breech, now 
executive vice-president of the Ford 
Motor Co. 


Dealers Shun 
Used Cars in 
Edmonton, Alta. 


EDMONTON, Alta.—Automobile 
dealers here are reported almost 
entirely out of the used-car busi- 
ness. However, leading dealers 
state that they are not interested 
in handling used cars. They point 
out that government requirements 
in connection with price ceilings 
on used cars and necessary guaran- 
tee as to overhaul make it impos- 
sible to buy a car, recondition it 
and sell it at a profit. 

With the loosening up of the 
supply on new cars, however, Ed- 
monton dealers are planning to 
demand a trade-in on new car pur- 
chases and in this way hope to 
again enter the used-car business 
on a profitable basis. 


Ala. Meeting Set 
For Biloxi, Miss. 


MONTGOMERY, Ala.—The first 
postwar annual convention of Au- 
tomobile Dealers of Alabama will 
be held Oct. 20-21-22 at the Buena 
Vista hotel, Biloxi, Miss., accord- 
ing to C. E. Anderson, executive 
vice-president. 

At a director’s meeting held in 
Montgomery it was unanimously 
decided to hold the convention at 
Biloxi instead of Birmingham as 











had been originally planned. Wil- 
liam Mallon, president of NADA, 
will be the featured speaker. 





—@ THE FLOOR PLAN of Capitol Nash Co., 
T 


indicates the planning 
of 


_ Baton Rouge, La., 
13,000 square feet of floor space. 





”, of space for 
this, over 9,200 feet is devoted to service. 








CAPITOL NASH CO., Baton Rouge, La., recently opened this new building. Partners 
in the dealership are L. B. McLain, who has been a Nash dealer in Vicksburg, Miss., 
for the last 25 years, and W. 0. Dowden, Nash dealer the last two years who was a 


Ford dealer 11 years previously. 





Promotions in 


Sales Regions 


Follow Ford Expansion 


DEARBORN.— Expansion of 
Ford Motor field organization is 
nearing completion, J. R. Davis, 
vice-president in charge of sales 
and advertising, announced last 
week. 

One of the final steps in the pro- 
gram, according to Davis, has been 
reatignment of activities in the 33 
U. S. districts under two assistant 
district managers, instead of the 
one assistant manager which each 
district had previously. Through 
this dual assistant managership 
arrangement there should be more 
effective and satisfactory company- 
dealer activity, he said. 

In connection with this move, he 
announced the following promo- 
tions: 

Northeastern region: R. M. 
Murphy from sales manager to 
assistant district manager, Buf- 
falo; Harry T. Goerger from 
sales manager to assistant dis- 
trict manager, Edgewater; Elmer 
E. Olson from sales manager to 
assistant district manager, Cleve- 
land; D. E. Sweeney from sales 
manager to assistant district 
manager, Pittsburgh, and Clar- 
ence W. Rowan from sales man- 
ager to assistant district man- 
ager, Somerville. 

Southeastern region: S. L. Bas- 
sett from sales manager, Louis- 
ville, to assistant district manager 
there; E. Ray Carter from busi- 
ness management supervisor to as- 
sistant district manager, Cincin- 
nati, and James M. Moore jr. from 
sales manager to assistant district 
manager, Jacksonville, Fla. 


Midwestern region: Clarence L. 
Komarek from sales manager to 
assistant district manager, Milwau- 
kee; William W. Cumming from 
commercial supervisor to assistant 
district manager, Indianapolis; Ed- 





ward J. Mulville from sales man- 
ager to assistant district manager, 
Chicago; George S. Coats from 
service supervisor to assistant dis- 
trict manager, St. Paul; Harold G. 
Heller from sales representative to 
assistant district manager, Omaha; 
P. D. Warren from sales manager 
to assistant district manager, St. 
Paul; O. G. Lundstrom from serv- 
ice supervisor to assistant district 
manager, Fargo, N. D.; W. C. Scott 
from sales manager to assistant 
district manager, Omaha; M. W. 
Bryson from parts and service su- 
pervisor to assistant district man- 
ager, Des Moines, and O. O. Grif- 
fith from sales manager to assis- 
tant district manager, Indianapolis. 

Western region: Claud N. 
Thompson from sales manager to 
assistant district manager, Den- 
ver; John T. Cavnar from service 
supervisor, Richmond, to assis- 
tant district manager, Seattle; W. 
Herbert Stevens from sales man- 
ager to assistant district man- 
ager, Salt Lake City, and Ernest 
J. Freese from sales manager to 
assistant district manager at Se- 
attle. 

Southwestern region: J. C. Grif- 
fin from sales manager to assis- 
tant district manager, Oklahoma 
City; A. A. Claverie jr. from sales 
manager to assistant district man- 
ager, New Orleans; J. F. Norris 
jr. from sales manager to assistant 
district manager, Memphis; E. F. 
Williamson from sales manager to 
assistant district manager, Hous- 
ton; T. M. Roach from sales man- 
ager to assistant district manager, 
Dallas, and P. J. Griffin from truck 
supervisor to assistant district 
manager, Kansas City. 





AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 





—& 


AUTOMOTIVE NEWS, SEPTEMBER 23, 1946 











| Who put ¥ 
E Hrandm a] 


| in the 
driver's seat? 





Recs was a time when ‘For Men Only” 
signs hung pretty firmly on the steering 


wheels of cars. 


It took a potent arm to twist stem-winding 
engines into action—so Grandma, Mother 


and the girls were relegated to the back seat. 


But there wasn’t much of a market for horse- 
. 
power that sat in the garage all week while 


Papa was at work. 


So—years ago, men got busy developing a 
thing called the self-starter. 

They were General Motors men, and 
they were — quite frankly — looking 
for bigger sales and a more prosper- 


ous business. 


The self-starter sold a lot of cars. It 


made money for GM. And part of those 
earnings, plowed back into the business, 
enabled GM to build better cars. 


You know the fine cars that have developed 
since—the big factories—the modern equip- 
ment—the thousands on thousands of jobs 
—the multiplied wages that have come with 


automobile progress. 


You know the vast dealer organizations that 
have developed to distribute new cars. You 


know the local employment they .provide, 


(jeweRat Motors 


“MORE AND BETTER THINGS FOR MORE PEOPLE” 


Vue Pogtle, 


ohn a Gutintad Orgltte 













the pay rolls they meet, the taxes they pay, 
the many benefits a prospering dealership 


brings to its community. 


Ves know how these benefits have grown 
as the automobile business has grown—how 
local prosperity has followed in the wake of 


prosperity of a great industry. 


Grandma has moved from the back seat to 
command of a car of her own —and in 
doing so has demonstrated how greatly ail 


the people profit when a business prospers. 


On the Air: HENRY J. TAYLOR, coast to coast, 
twice weekly. See your local newspaper 


for time and station. 





CHEVROLET - PONTIAC - OLDSMOBILE - BUICK - CADILLAC + BODY BY FISHER - FRIGIDAIRE - GMC TRUCK & COACH + GM DIESEL 
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No Atomic Push 
Seen for Autos 
By Kettering 


ST. LOUIS.—While General Mo- 
tors is centering its research on 
fuels and engines, it does not for- 
see any immediate application of 
atomic energy to automotive pow- 
er, Charles F. Kettering, vice-pres- 
ident in charge of research, said 
here last week. 

Addressing the twenty-third an- 
nual convention of the National 
Assn. of Foremen, he said: “We 
have two of our 600 scientists 
studying atomic energy but we 
don’t even see a trend as yet.” He 
believes it will be possible to use 
the new form of energy in large 
power plants but considers its 
practical application to small mo- 
bile installations pretty far in the 
future. 

From the standpoint of the au- 
tomobile industry, the two most 
important advances to come out 
of the war were synthetic rubber 
and high octane gasoline, he said. 

“If we had not already had a 
small amount of research in syn- 





CAPT. GEORGE F. HALL receives the keys of his new 46-56C Buick from Lt. Harry 
R. Merrill, USNR, vice-president and general manager of East Coast Motors, Ine. 
(Buick), West Palm Beach, Fla. Hall holds the Distinguished Flying Cross with four 
Oak Leaf clusters and the Air Medal with three clusters. He flew 105 missions in two 
tours of duty, with seven confirmed enemy planes brought down, three probables and 
two damaged. Merrill spent his entire naval career on a naval assault transport in 
the Pacific. 








have been disastrous.” 


thetic rubber on which to build 
Kettering believes tubes will con- 


after Pearl Harbor,” he declared, 








tinue to be made of synthetic ma- 


“the consequences of shutting off 
| terial. | 


| our natural rubber coukd easily 





Lead--A Weighty Farce 


Capital Crowd Yawns As Needless Shortage 
Perils Auto Production 


(Continued from Page 1) 


tion that it will not, production 
of cars is expected to be ham- 
pered within a few weeks. 

The extent to which the govern- 
ment has messed up the lead sit- 
uation is amazing, even to people 
long used to Washington shenani- 


gans. 
It was a government agency, 

the Metals Re- 

serve Corp., 

which sold the 

lead to refiners 

during the OPA 

holiday at the 


going rate of 9% 
cents a pound. 

What would 
you do? It looks like a lot of lead 
is going to fishing until the gov- 
ernment gets the lead out of its 
head. 

Then take a look at the lead 
mining situation itself. There are 
about 9,000 persons engaged in 
mining lead in the country when 
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motor fuels, me the ‘ames, 


tires and accessories that 
8d UP the biggest sales in busy 

more are the ones backed most 
“g9ressively by advertising in the 
News-Post, Leadership) in news and 
features keeps putting it, year after 
year, into more Baltimore homes than 
any other paper. That’s why it’s the 
Pick of dozens of advertisers whose 
products — like the News-Post itself — 
rank Ist in the 6th in their fields. 
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there should be 12,000. This would 
not be quite so bad if we weren't 
for the lead subsidy program 
which encourages working of low- 


yield deposits. 
* t 

A MINE operator can make 
“% about the same profit working 
sub-marginal deposits as he can his 
high-yield deposits. Lead in -the 
ground, of course, is the operator’s 
resources. The quicker he mines 
it, the quicker he works himself 
out of business. 

So in view of the labor short- 
age, is it possible that he might 
be tempted to use what miners 
he has available on his low-yield 
deposits rather than the high- 
yield? 

Importation, too, has its bitter 
side. No matter how desperately 
you may need lead, you can’t go 
out of the country and buy it your- 
self. Ah, no. Our old pal, the Met- 
als Reserve Corp., the boy who 
peddled 8%-cent lead at 9% cents, 
does that. And to hell with how 
much lead you say you need. The 
old government knows best. 


Nobody in the business end of 
the argument is denying that the 
price of lead would go up if ceil- 
ings were removed from the lead 
price. But industry men do claim 
that the situation would be self- 
corrective to some extent. 

A good deal of the demand for 
lead which is causing the short- 
age can be traced to the fact 
that its artificial low price makes 
it attractive to manufacturers 
who could use something else. 

For instance, at 8% cents, lead 
is attractive to toy makers. If the 
ceiling were off, the toy maker, 
finding lead less attractive, would 

switch to something else. This in 
turn would take some of the pres- 
sure off demand and the price 
would have a tendency to settle 
down. 


+ 


* * * 


UT there is one drawback to all 
these facts as far as Washing- 
ton goes. They smack too much of 
common sense. 
In order to keep 
themselves strut- 
ting on the stage, 
Washington hams 
ff) have got to have 
shortages and 
crises, and they 
are going to have 
them even if they have to manu- 
facture them themselves. 

In the whole leaden picture, there 
is only one bright spot. That is 
that unlike most muddles Wash- 
ington creates, this one can be 
cleared up in a hurry if Washing- 
ton ever gets the lead out of its 
pants. 





Bos Finuay 
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Battery Makers Seek 


Allotment Carryover 
WASHINGTON.—Because of the 
lead shortage, battery manufac- 
turers may be granted permission 
to carry over 20 percent of any 
unused quarterly allotments into 
the next quarter, CPA indicated 


last week. 
* * 


- 

WAA to Offer Stocks 
Of Lead, Tin Solder 

WASHINGTON. —In a further 
effort to help relieve critical short- 
ages of lead and tin base solder, 
War Assets Administration last 
week announced that approximate- 
ly 2,500,000 pounds of surplus, gov- 
ernment-owned material of this 
kind, valued at nearly $1,000,000, 
will be offered for immediate sale. 
This, it was stated, will help alle- 


viate reconversion problems _ in 
automtive( housing, electrical and 
many other fields. 

# + * 


Action Needed to Ease 


Copper Situation 

DETROIT.—More copper must be 
imported and the price impasse 
between OPA and the copper re- 
fineries must be ironed out to pro- 
vide sufficient copper in the next 
six months, according to C. Don- 
ald Dallas, president of Revere 
Copper and Brass. 
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Distribution Council 


Leaders Map Program for Better Balance 
Between Output and Consumption 


WASHINGTON.—A 10-point pro- 
gram designed to aid in affecting 
a balance between consumption 
and increased production was an- 
nounced at the first meeting of the 
National Distribution Council here 
last week. 

The council, composed of lead- 
ers in distribution, was called into 
action by the Department of Com- 
merce. The department calls it a 
joint effort on the part of business 
and government. 

It intends to stimulate the gath- 
ering and wider circulation of fac- 
tual information about what dis- 
tribution is, how it functions and 
the service contribution it makes 
to the American way of living. 

Another goal is to increase the 
“know-how” of distribution by col- 
lecting and distributing data on 
the training of personnel, the plan- 
ning of sales programs, reduction 
of distribution wastes, the opening 
of new and expansion of old mar- 
kets, and methods for measuring 


_ distribution efficiency. 


Other objectives include the fol- 
lowing: 

To point out the advantages of 
distribution as a career, especially 


| Auto Industry 
Affected by Drive 
On Pollution 


NEW YORK. — Direct and indi- 
rect automotive industry repercus- 
sions may result from a state trend 
toward legislative action to curb 
pollution of rivers and other waters 
by sewage and industrial wastes. 

To the extent the problem is 
solved, automobile use will be stim- 
ulated in areas where recreational 
development is now retarded by 
polluted rivers, streams and lakes. 
On the other hand, the automotive 
industry may be required to under- 
take heavy expense in processing 
industrial wastes contributing to 
the polution problem. 

Analysis of the current trend 
toward stringent regulation, to- 
gether with increasing voluntary 
action, indicates that anti-pollution 
projects will be high on the list of 
postwar construction. It has been 
estimated that an expenditure of 
about $1,000,000,000 will be needed 
to process industrial wastes enter- 
ing streams. 

Michigan, the heart of the auto- 
motive industry, is now giving at- 
tention to the problem. The Michi- 
gan Stream Control Commission 
called a meeting last spring, at 
which 50 representatives of river- 
front industries pledged coopera- 
tion with the state if the state 
would meet them halfway. One in- 
dustrialist said his firm was spend- 
ing more money on its own specific 
problems than the state in its en- 
tire campaign. 

Stimulating state action in this 
field is a threat that the federal 
government will take over unless 
progress is made by the states. Al- 
though no major anti-pollution 
mehsures were enacted by the re- 
cent Congress, the problem at- 
tracted unprecedented interest in 
Washington. One proposal would 





-have provided annual appropria- 


tions up to $100,000,000 to help fi- 
nance anti-pollution facilities. 

Not relishing the idea of broad- 
ened federal authority, the states 
are increasing their efforts to solve 
the problem. 


Memorial Moved 


Firestone Carillon Goes 


to Fort Benning 


FORT BENNING, Ga.—The Fire- 
stone Memorial Carillon, originally 
presented in 1943 to the Chaplains’ 
Corps at Camp Patrick Henry, 
Newport News, Va., has. been 
placed at its new permanent home, 
Fort Benning, Ga. 

The Carillon, a gift of Harvey 8. 
Firestone jr., president of the Fire- 
stone Tire & Rubber Co., and “ded- 
icated to the men and women of 
Firestone in the service of their 
country,” was heard by thousands 
of service men and women at the 
Newport News Port of Embarka- 
tion during the war. 





to war veterans, in order to attract 
the highest calibre of personnel. 
To assure the free flow of distri- 
bution through trade channels, in 
both domestic and foreign com- 
merce, by both large and small 
business. 


Cooperation with educational in- 
stitutions and organizations of all 
types for general and specific un- 
derstanding about distribution. To 
cooperate with all types of media, 
such as magazines, newspapers, ra- 
dio, business papers, motion pic- 
tures, textbooks, etc., in dissemi- 
nating factual information. 

To advise and counsel with the 
secretary of commerce and other 
government officials and the reduc- 
tion of duplicated effort by various 
distributing organizations. 


Hollup Catalog 


A new 64-page catalog of all 
Hollup electrodes and national oxy- 
acetylene gas welding rods may be 
procured by addressing Hollup 
Corp., 4700 W. 19th St., Chicago 50. 





























“One thing I got to say for 
George—he’s a good bowler.” 





Koolvent Offers Awning 
Made of Aluminum 


Koolvent is the trademarked 
name for a new ventilated awning 
constructed of aluminum with air- 
craft type riveted construction. The 
awning is designed for year-round 
use. For further information send 
inquiries to M. Harrison, Koolvent 
Metal Awning Corp. of America, 
Keystone Blidg., 324 Fourth Ave., 
Pittsburgh, Pa. 


“merce. 





German Engine 
Motor Design Facts 


Offered by U. S. 


WASHINGTON. — An unconven- | 
tional type of air-cooled gasoline | 
engine, with 10 cylinders, was be- | 
ing developed in Germany for use | 
in military vehicles at the end of | 
the war, according to a report now | 
on sale by the Office of the Publi- 
cation Board, Department of Com- 


Though the engine requires addi- 
tional development work to be con- 
sidered successful, some of its de- 
sign features may be of interest to 
the American engine industry. 

The report, prepared by A. W. 
Pope jr., for the Joint Intelligence 
Objectives Agency, contains a brief 
description of the engine. Specifica- 
tions for parts are included. The 
engine’s 10 cylinders are arranged 
in V form, in two banks of five 
cylinders each. The ratio of stroke 
to bore is 0.95. A gear-driven, two- 
stage axial flow blower, rotating 
at 6,000 revolutions per minute, is 
used for cooling. The blower deliv- 
ers air to the center of the V. 

Orders for the report (PB-18778; 
photostat, $1; microfilm, 50 cents; 
4 pages) should be addressed to 


| Department of Commerce, Wash- 
| ington 25, D. C., and should be ac- 
companied by check or money or- 
der, payable to the Treasurer of 
the United States. 


Ind. Service Unit 


Now National 


INDIANAPOLIS.—A meeting of 
the Indiana Automotive Mainte- 
nance Assn. here last week adopted 
a resolution which changed it from 
a state to one of national status. 
Two hundred persons representing 
three states attended the meeting. 

Guy N. Cummings, executive sec- 
retary of the Indiana organization, 
was elected temporary chairman 
of the new organization to be 
known as the National Automotive 
Maintenance Assn. 








New Design Book 

The third book in the series of 
technical treatises on ball bear- 
ings for designers and engineers 
has been issued by the engineer- 
ing department of New Departure, 
Division of General Motors Corp., 
Bristol, Conn. Either or all three 
of the books are available upon 





the Office of the Publication Board, 


request. 
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THE NEW $150,000 structure of Richmond Motor Co., Richmond, Calif. W. D. Me- 
Nevin is managing partner of the Pontiac-Cadiliac-GMC firm. The building is at 160 
Twenty-third St. It contains more than 20,000 square feet of floor space and is de- 
signed for one-stop service. Also shown is the home of Richmond Motor Parts, whole- 


sale and retail 


dealer. Earl Hand, manager, said that a $75,000 inventory will 


be maintained. It Is distributor for Goodyear products. 





Lubbock Dealers Reduce 
Working Hour Schedule 


LUBBOCK, Tex.—The Lubbock 
New Car and Truck Dealers Assn. 
has announced that members of the 
association will observe a shorter 
schedule of hours. The new hours 
are from 8 a.m. to 5:30 p.m., Mon- 
days through Fridays, and 8 a.m. 
to noon Saturdays. 

Observing the new hours will be 
Dickinson Motor Co., Fenner Tubbs 
Co., Western Motor Co., Massey 


Hub Motor Co., Lubbock Auto Co., 





Kuykendall Chevrolet Co., Scoggin- 
Dickey Motor Co., Bennett Motor 
Co., Bill Dean Motor Co., Bestwick 
Motor Co., Thomas-Davis Cadillac 
Co., McWilliams Pontiac Co., J. D. 
Hufstedler Truck Co., Glen C. How- 
ard Truck Co., and E. W. Milsap 
Sales Co. 


Czigan Buys $20,000 Lot 


W. C. Czigan, Houston (Tex.) 
used-car dealer, has purchased for 
$20,000 a 200-by-175 foot site on N. 





Motor Co., Commercial Truck Co.,; Main St. which he will use as a 


‘used-car lot. 








Decontrol Formula 


OPA Basis for Freedom More Difficult Than 
Congress Intended, NADA Says 


WASHINGTON.—OPA last week 
issued the procedure to be followed 
by ‘industry advisory committees 
seeking decontrol from the price 
agency’s restrictions. 

As summarized by NADA, the 
new Procedural Regulation 17 re- 
quires that a committee appointed 
by OPA to represent the industry, 
or a member named as committee 
spokesman, must file a formal pe- 
tition for decontrol. The petition 
must show the reason for thinking 
the present supply-demand rela- 
tionship of the commodity war- 
rants decontrol. 

“The regulation is supposedly 
drawn to conform with the re- 
quirements of the New Price 
Control Extension Act recently 
passed by Congress,” NADA stat- 
ed. “Reading the Regulation, 
however, would give anyone the 
impression that OPA has made 
it much more difficult for an in- 
dustry to establish a basis for 
decontrol than Congress has in- 
tended,” it asserts. 





It points out that “the only pro- 


cedure provided for petitioning for 
decontrol at this time is on the 
grounds that supply and demand 
are in approximate balance: includ- 
ing inventory requirements. Be- 
fore Dec. 31, 1946, there is no pro- 
vision for committee action to in- 
stitute decontrol of items solely 
because of their unimportance to 
business or living costs. OPA is 
charged with the responsibility to 
clear off the dockets by that date 
every item except those it finds to 
be important to living or business 
costs. 

“Before then, decontrol on that 
basis is left wholly up to OPA. 
After Dec. 31, committees may pe- 
tition for removal of price con- 
trols from any additional items 
they consider unimportant in costs. 
They may in the meanwhile, of 
course, give informal advice on 
their views.” 

The procedure requires the re- 
quest to be supported by a thor- 
ough analysis of current produc- 
tion and its relation to demand, 
together with substantiating evi- 





STAKE OUT your CLAM 


im this great industrial empire? 





number and variety. 


its industrial holdings . . 


be arranged. 


priority certification. 


‘The emergencies of World War IT compelled your government to 
build a great industrial empire—production facilities of great 


With these emergencies ended, your government set out at 
once to offer these war-built plants for sale or lease to private 
enterprise . . . which is as it should be. 


\ number of these properties have already been disposed of. 
Others are available . . . still others will be so offered. 


Spotted across the nation (in nearly every state) each of these 
plants possesses specific advantages. Some are large, some small. 
Many represent the very latest in modern structural design and 
equipment. Others, acquired as existing facilities, are varyingly 
less modern. But all are adaptable to some productive use. 


Your government wants to satisfy your needs . . . and liquidate 
. quickly. Accordingly it is offering its 
surplus plants under genuinely flexible conditions and terms. 
All are offered for sale or lease. Many are offered in whole or part. 
Some are designated for multiple tenancy. And credit terms can 


The unusual flexibility of these conditions and terms is designed 
to help the small business man particularly. As a further aid, 
small business has been given a high priority to purchase these 
plants. Our regional offices will advise you how to obtain this 


The War Assets Administration invites proposals on all surplus 
plants. Watch this agency's advertising for specific kinds of 
plants. Contact and make known your plant needs to the office 
nearest you TODAY —-see listing below. 


| dence. Such estimates could in- 
clude well-grounded estimates of 
demand at all levels of distribu- 
tion, industry surveys of current 
production made by trade groups 
or research organizations of a rep- 
resentative sample of firms, sur- 
veys of raw material antl labor sup- 
plies, geographical distribution, and 
any other statistical information 
available. 

Factors in determining whether 
production meets demand would 
be: Can those who buy the com- 
modity for their own use at the 
existing ceiling prices do so with 
the same facility and width of 
choice they had before the de- 
velopment of wartime pressures? 
Is this condition of acquisition 
on a prewar basis stable rather 
than fleeting? 

Since comparison with prewar 
buying conditions is essential to 
the determination, parallel data 
for a typical peace year are re- 
quested. It is suggested that 1941 
be used for this data which should 
be supplied for exactly the same 
selling period as the current fig- 
ures. 


OPA emphasized that the list of 
types of evidence, which industry 
committees are asked to supply in 
most cases constitutes a minimum 
of the material needed for determi- 
nation of the required balance of 
supply and demand. Any further 
data that industry can supply will 
greatly aid the determination, it 
states. 


Agency officials point out that, 
with the limited time at their dis- 
posal for acting on these petitions, 
it is necessary to rely on industry 
for comprehensive information. 


Scope of Accord 
On Reich Patents 
Defined by U. S. 


WASHINGTON.—Alien Property 
Custodian James Markham has an- 
nounced that the recent accord on 
German-owned patents extends his 
office’s policy of licensing former 
German-owned patents on a non- 
exclusive, royalty-free basis to 
citizens of other countries sign- 
ing the accord. 

Markham said that the patents 
will continue to be available to 
American citizens as before. He 
added that the patents which are 
being licensed to citizens of other 
countries under the accord are 
those in which there are no law- 
fully acquired proprietary inter- 
ests, licenses or claims held by 
non-Germans prior to Aug. 1, 1946, 
which would conflict with the issu- 
ance of licenses. 


“Lawfully acquired exclusive li- 
censes will be respected, and le- 
gitimate prewar contracts with re- 
spect to vested German patents 
will remain in force,” said Mark- 
ham. “We shall continue to afford 
full protection to all existing 
rights lawfully acquired in vested 
patents by non-Germans. 

“The accord,” Markham _ ex- 
plained, “permits citizens of other 
participating countries to obtain 
the same benefits of royalty-free, 
non-exclusive licenses under vest- 
ed German patents as the Office 
of Alien Property Custodian has 
been extending during the past 
four years to American citizens. 
In addition, American citizens will 
be able to secure the royalty-free 
use of former wholly German- 
owned patents issued by the other 
governments which participate in 
the accord.” 





Write, phone or call for the PLANT- 
FINDER, a fully indexed, descriptive 


catalog of Government-owned plants. 


War ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL, WASHINGTON 25, D. C. 


Principal offices located at: ATLANTA * BOSTON * CHICAGO * CLEVELAND » DALLAS « DETROIT + KANSAS CITY, MO. 

LOS ANGELES * NEW YORK ¢ PHILADELPHIA * PORTLAND, ORE. * RICHMOND fe [ST. LOUIS “* SAN FRANCISCO 

Local offices located at: Birmingham * Charlotte * Cincinnati * Denver * Ft. Worth * Helena * Houston * Jacksonville 

Little Rock * Louisville * Mi polis * Nashville * New Orleans * Oklahoma City * Omaha *¢ Salt Lake City 
San Antonio * Seattle * Spokane 


In the various countries, more 
than 100,000 patents will be affect- 
ed by the accord: Markham will 
continue to administer and license 
the former German-owned United 
States patents. 

He estimated that about 19,000 
German patents and patent appli- 
cations seized by the U. S. are 
now licensable under the accord. 
Markham said that during the last 
four years approximately 8,000 
seized German patents have been 
licensed one or more times to 
American citizens. 





ee 


GOVERNMENT 


OWNED 


SURPLUS PLANTS 








North State Motor 


North State Motor Co., Fayette- 
ville, N. C., has been chartered with 
authorized capital of $30,000 and 
subscribed stock of $15,000 to deal 
in automobiles. Principals are J. B. 
Hutaff, W. L. Paul and J. B. Clark 
jr. atl of Fayeteville. 
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Spicer Policies 
Unchanged, 


Dana Asserts 


TOLEDG — While the name of 
Spicer Mfg. Corp. was _ recently 
changed to Spicer Mfg. division of 
the Dana Corp., 
there will be no 
changes of any 
kind in any phase 
of the organiza- 
tion, and the 
business will con- 
tinue to operate 
exactly as it has 
in the past, it is 
emphasized by 
Charles A. Dana, 
president. 

The statement 
was issued to 
clarify the company’s position in 
the face of widespread speculation 





Charies A. Dana 





Wartime Emergency Repeats. . . 





Scrap Search Pleas 


DETROIT. Current need for 
scrap metal to keep automotive 
production going is as urgent as 
it was to military output during 
the war years, passenger car and 
truck manufacturers informed their 
more than 35,000 dealers through- 
out the country last week. 

Starting an intensive drive to in- 
crease the flow of scrap to steel 
mills and foundries, the motor com- 
panies issued appeals to the deal- 
ers to turn in every bit of scrap 
metal they can find in their estab- 
lishments. 





Issued to Dealers 


25 percent short of requirements. 

Foundry operations are being af- 
fected so seriously by the scrap 
shortage, resulting in irregular de- 
liveries of castings needed for mo- 
tor parts, that many of them now 
are kept going only by the scrap 
trucked to them daily by the auto- 
mobile companies they supply. 

The present situation with regard 
to scrap iron and steel so closely 
parallels the critical summer of 
1942 when the automotive com- 
panies, engaged in war output, con- 
ducted a drive to collect every 
ounce available—that many firms 





Automotive production is being 
held down by the already lim- 


have reinstalled their wartime sal- 





| vage authorities to speed again th2 
|flow of scrap materials to the 
|proper channels. 


in industrial and financial circles 


as to how the change of name will ited supply of steel, and it will be 


further depressed unless there is 
an immediate and substantial in- 


0. L. ARNOLD, who becomes president Oct. 1 of Nash-Detroit, largest Nash retall | 
dealership in the U. S., is congratulated by Board Chairman Charles Abbott and Vice- | 


eel 





SEPA aa sac 


ae 


President Howard Bauer. Left to right: Arnold, Bauer and Abbott. Arnold, former as- 
sistant general sales manager at Nash, headed the Nash Michigan Co., whose wholesale 
activities are now taken over by the factory. 


affect Spicer policies in personnel, 
manufacturing and sales. 

Name and corporate structure of 
the Spicer interests were rear- 
ranged to eliminate continued con- 
fusion of the Spicer name with 





trade names. These include Parish 
Frames, Brown-Lipe Gear boxes, 
Salisbury axles, etc. 


names of affiliated plants turning 
out products controlled by Spicer 
but marketed under their own 








crease in scrap metal collections, 
dealers have been informed. 
The president of one company re- 
cently revealed that deliveries of | 
| sheet steel to his plants are fully | 





NeW 


EMERGENCY and PARKING BRAKE 


tor TRUCKS and BUSES 


stops vehicles 
al 
road speeds 


& 


UN TE 

é \ 
l|| 
~ 





holds them 


on 


any grade 


* designed for Drive-Shaft installations 


When it comes to an emergency brake, only a brake that will 
stop the vehicles at roadspeeds and hold them on any grade is safe 
enough today. To fill this need for a real emergency brake, as well 
as for a parking brake Bendix*—foremost builder of automotive 
brakes—has designed a new brake for driveshaft installation. 


This rugged, mechanically operated brake is of the time-proved 
Duo-Servo* type of shoe action. Heavy-duty shoes are supported 
by a center plate. This center plate is in line with the center of 


BENDIX PRODUCTS DIVISION of the Bendix Aviation Corporation 
SOUTH BEND 20, INDIANA 


the brake shoes, so that the brake torque forces are center-loaded 
on the supporting member. This center-loading of stresses on 
correctly designed parts results in a brake that is smooth and 
powerful in action, yet light in over-all weight. Simple to maintain 
—the only adjustment necessary is a simple one for lining wear; 


the shoes are self-centering within the drum. 


Write for the details. Your letter will receive prompt attention. 


*REG. U. S. PAT. OFF. 


AVIATION CORPORATION 


Pointing out that war produc- 
tion could not have reached the 
overwhelming volume it did if 
scrap collections had not been 
tremendously expanded, one com- 
pany has told its dealers that, 
“Today, there is an urgent need 
for the same kind of scrap col- 
lecting job.” 

The appeals for scrap listed such 
sources of scrap iron as*transmis- 
sions, cylinder blocks and heads, 
manifolds and camshafts, and 
pointed out that there is valuable 
steel scrap in frames, crankshafts, 
wheels, axles, body and sheet metal. 

Abandoned batteries will yield 
much needed lead, and old radiator 
cores contains scarce copper and 
brass, the messages stated. 

* * * 


Slack Urges Dealers 
To Aid Scrap Drive 

DETROIT.—The acute shortage 
of scrap iron, which threatens to 
curtail new-car production even 
further, has 
caused the Pack- 
ard Motor Car 
Co. to urge each 
of its 2,100 deal- 
ers throughout 
the country to 
“go through your 
business with a 
fine-tooth comb— 
and get your 
scrap iron to a 
junk dealer as 
quickly as_ pos- 
sible.” 

In an extraordinary directive to 
the dealers, L. W. Slack, vice-pres- 
ident and general sales manager, 
pointed out that scrap iron is es- 
sential in the malleable and gray 
iron industries. 

“Unless a substantial amount of 
scrap iron finds its way—quickly— 
to those industries,” Slack said, 
“some of the foundries will be 
forced to shut down at a time 
when we need their full-capacity 
production.” 

During World War II, he point- 
ed out, dealers for Packard and 
other automobile companies did “a 
magnificent job” of getting in the 
scrap. 

“Today, there is an urgent need 
for the same kind of scrap-collect- 
ing job. This time, it will directly 
affect the amount of merchandise 
you will get for sale. 

“If every automobile dealer will 
fulfill his responsibility in this mat- 
ter, the total volume of scrap thus 
collected should substantially ease 
the shortage currently existing.” 





L. W. Slack 


Used Cars 
(Continued from Page 1) 
used-car dealers out of business by 
attempting to keep ceilings on a 
commodity in the hands of some 
25,000,000 individuals, used-car deal- 

ers are desperate for relief. 

Their only recourse, they believe, 
is to form a strong national asso- 
ciation and fight through it for de- 
control. 

While OPA has made their posi- 
tion intolerable at the moment, 
many farsighted dealers believe 
|this can be turned to the advan- 
|tage of all used-car dealers, for 
|while decontrol provides the rally- 
ing cry now, the strong association 
that may result can perform many 
|future services for the dealers and 
‘the public, too. 
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Small Business Council 


N. Y. Tries Out a System That Bids Fair 
To Protect Merchants’ Interests 


ALBANY, N. Y.-—-The New York 
State Council of Small Business | 
Organizations, started in the sum- 
mer of 1945, promises soon to be- | 
come the unified voice of small 
businessmen throughout the state. 

The group was started after a/| 
few small businessmen became 
aware of the inability of small 
business to express itself effective- 
ly on vital matters. At the same 
time, these men had as an exam- | 
p'> the National Automobile Deal- | 
ers Assn., which had already dem- | 
onstrated that small business, if 
adequately organized, could pro- | 
tect itself. 

The council is made up of rep- 
resentatives of New York State 
trade organizations, such as the 
automobile dealers association, | 
the Solid Fuel Merchants Assn. | 
and the Hotel Assn. 

Two councillors are named from | 
each association to serve on the| 
state council. Each association re- | 
tains its own identity, 


and the| 
council in no way interferes with 
the individual functions of each 
trade association. 
A'though the council is small | 
enough to permit a working group, | 
it speaks for thousands of small | 
business firms throughout the} 
state. All trade association secre- | 
taries and legal advisors are recog- 
nized as members ex-officio. 
Council meetings are held quar- 
terly, although more _ frequent 
meetings are planned during the 
next legislative session. During 
that period the board of directors 
will meet weekly to keep abreast 
of legis’ative activities affecting 
the interests of small businessmen. 
The first resolution passed by 
the council urged creation of a leg- 
islative committee to look into the 
problems of small business. The 
resolution was introduced in the 
legislature by Assemblyman Clel- 
lan S. Forsythe. Representatives on 





Warns Dealers 
Of Coercion on 


Car Insurance 


SACRAMENTO, Calif.—A_ bul- | 
letin on “Compelling Automobile 
Purchasers to Obtain Insurance 
Through Automobile Dealers” was 
issued recently by State Insurance | 
Commissioner Maynard Garrison | 
coincident with the mailing of state | 
licenses to insurance agents, brok- 
ers and solicitors. | 

“A number of complaints,” the} 
bulletin said, “have been registered 
recently with this department stat- 
ing that automobile dealers have 
been refusing to sell automobiles 
to purchasers unles sthe purchaser 
agrees to procure insurance 
through the license of the automo- 
bile dealer or through an agent or 
broken chosen by the dealer. 

“These coercive activities are 
contrary to federal laws. The Office 
of Price Administration has ad- 
vised us that such practices are in 
violation of Regulation MPR 540, 
Article III, Section 9, ‘Evasion,’ in | 
that a dealer is prohibited from re- 
quiring a purchaser to buy any) 
other commodity or service. | 

“All future complaints will be re- | 
ferred to the proper federal agency | 
and should any licensee be found 
guilty of violating federal laws, it 
is the intent of this department to 
exercise disciplinary action as pro- | 
vided by the California insurance | 
code, which may result in the sus- | 
pension or revocation of licenses.” 





Price Rise Given 
Road Machines 


WASHINGTON. Manufactur- 
ers of construction and. road main- 
tenance machinery and equipment 
have been given a price increase 
factor of 13.5 percent over base) 
date prices, OPA announced last | 
week. 

Effective Sept. 17, the new price | 
increase factor replaces an interim ' 
increase factor of 10 percent grant- 
ed Apr. 10, so that the action is 
actually only an additional 3.5 per- 
cent advance in ceiling prices. 





| age small businessman. 


the council from the New York | 
State Automotive Dealers are Carl | 
E. Fribley of Norwich and Charles | 
A. Parsons of Amsterdam, presi- 
dent and vice-president respective- 
ly of the state dealer group. 

Although the committee was not 
formed last year, the council feels | 
certain of its creation at the next | 
legislative session. | 
The group also spoke with Gov. 
Dewey, who urged that it proceed 
to the earliest possible accomplish- | 
ment of a strong force. 

It has been pointed out that 
those, who seek the protection of 
labor and special interests, have 
found a means of effective pres- 
sure politics in Albany. Up to 
the present, however, there has | 
been no one coordinated voice | 
which could speak for the aver- 


| 
| 
} 
| 


This the state council, under the | 
direction of G. E. Knowlton jr.,| 
former head of the State Laundry | 
Owners Assn., hopes to change, so|} 





THE NEW $35,000 dealership of Schlotzhauer Motor Sales, Boonville, Mo. The firm 


represents International and Buick and is 


branch manager for International Harvester at St. 


headed by H. C. Schiotzhauer, formerly 
Louis. Among the IHC guests at 


the opening were: C. R. Morgan, assistant general line sales manager, Chicago; C. A. 
Samuelson, St. Louis truck branch manager; H. H. Hedges, assistant St. Louis branch 





manager; A. A. Patterson, St. Louls farm eq 
assistant St. Louls farm equipment manager; C. 
Buick personnel included R. E. Rudd, St. | 


and E. Ingram, assistant Quincy manager. 


Louis zone manager, and C. O. Gracey, St. 


nt branch ; F. G. Horwedel, 
R. Frobes, Quincy branch manager, 


Louis district manager. 





Fruehauf Trailer Unit 


Built in Cleveland 

CLEVELAND.—A new Fruehauf | 
Trailer Co. unit has been built | 
here, providing space for 19 trail- 
ers simultaneously. 

The unit comprises 36,000 square | 
feet of floor space on a three-acre | 
tract of land. fully enclosed, with | 


area. Frank L. Tully is the Frue- 
hauf representative in Cleveland. 





Wilkins-Brekhus 


Wilkins- Brekhus Motor Co. 
(Chrysler) Rapid City, is stressing 
service and parts operations. The 
dealership has installed a 
amount of service equipment, in- 


~ Aluminum Used 


In Semi-Trailer 
For Light Truck 


DALLAS, Tex.—Lightweight air- 
plane-type semi-trailers of alumi- 
num _ construction — believed the 
first to be commercially produced 
in this country—are rolling off the 
assembly line of Mustang Trailer 
Co., 6122 Forest Park Rd., Dallas. 

The semi-trailer for half or 
three-quarter ton pickup trucks is 
the brainchild of A. T. Whitacre, 
its inventor and vice-president and 
sales manager of Mustang. 

The finished trailer, weighing 
1,650 pounds, compared to 3,000 
pounds for similar sized vehicles 
|of steel construction, utilizes alum- 
inum for 80 percent of its con- 
struction and steel for but 15 per- 
cent. The other 5 percent of ma- 
terial is wood. 





large 


| Whitacre is devoting much of his 
| time to setting up his sales or- 
|ganization and plans an interna- 
tional setup when material short- 
ages are over. He has eight dis- 


tributors and 63 dealers, scattered 





that it can speak for all the small| storage facilities for 120 trailers |cluding a lubrication department | almost coast-to-coast through the 


businessmen throughout the state.| in addition to a_ public parking | and a merchandising background. | South. 











DUPLATE SAFETY PLATE GLASS 





meyYs$ 6 U.B.G H 


“with this precious cargo. the thing | want most is safety with 


(Seer piston! 


... youcan help him get it with wider windshields and bigger windows. 


The motoring public in general wants clearer vision and the greater safety 
that results from it. In country-wide SAE and newspaper-sponsored 
surveys, potential car buyers have been emphatic on this point and 
manufacturers are alert to the need for larger body openings. 


In choosing Safety Glass for your automobiles, you will do 
well to investigate Pittsburgh Safety Glasses. They are high-quality products 
—dependable, time-tested and service-proved. They are the result of 
many years’ research, experimentation and application in the automotive 
and aviation fields. They are backed by all the facilities of 


“Pittsburgh”—a leader in 


the making of glass. 


Our Safety Glass experts are freely at your service. Call on them 
for help in solving any problem involved in the use of glass in the 
design and construction of your cars. 
Pittsburgh Plate Glass Company, 2409-6 Grant Building, Pittsburgh 19, Pa. 
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DUOLITE SAFETY WINDOW GLASS 
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AUTOMOTIVE WASHINGTON 


Specialized Aid Called 
Best for Small Firms 











By William Ullman 
Washington Correspondent 
“What,” asks Chief Judkins of the trade association divi- 
sion of the Office of Domestic Commerce,” is the best ap- 
proach to the small-business problem?” 
The Department of Commerce wants the answer for the 
benefit of so-called small businessmen. 
“Are most small business®—————— 
ailments common to all small- | 


business firms, or are they 
peculiar to special fields of busi- 
ness, such as those confronting the 


had 77 percent of 
total business 
employment. The 
remaining 3,030,- 
000 smaller busi- 


automotive distribution and repair ness’ enterprises 
field?” | (91 percent of 
Just before the war less than 4 the _ total), in- 


cluding many 


percent — 122,000-——of the nation’s 
seasonal or part- 


3,317,000 business enterprises were 





large enough to have as many as time establish- 
20 or more employes. Only 5 per- ments, had only 
cent — 166,000 — furnished employ- 23 percent. 


William Uliman As early as 


ment to 8 to 20 persons each. This 
1946, according to 


9 percent of larger firms, however, 





the department, the United States | 


had more than 3,200,000 business 
enterprises. If the present trend 
continues this total may reach 
3,400,000 before the year ends. 

What remedial measures are ad- 
vocated by the average small busi- 
nessman himself to counteract the 
high mortality rate which wipes 
out several hundred thousand 
small firms each year? 

Should the “doctor” to be called 
in to diagnose and prescribe for 
the small businessman be an in- 
experienced general practitioner 
in small business ills? Or is the 
best treatment available from the 
experienced specialist in individ- 
ual business fields—such as cer- 
tain types of consulting manage- 
ment engineers or experts of the 
“trouble-shooting” staffs of the 
more efficient trade associations 
which maintain management aid 
departments? 

In general, the ailing dealership, 
food retailer or wholesaler, serv- 
ice shop, the small contractor each 
requires specialized service in his 
own particular field. 

Most of the associations formed 
in recent years to serve all small 
business ailments are not proving 
to be as popular thus far as had 
been expected. Their potential mar- 





ket is vast 
but they do not use the industry- 
by-industry type of diagnosis and 
treatment. 

The specific commodity problems 
approach in treating most small- 
business ills, rather than the cure- 
all approach, is the one advocated 
in early July by the House of Rep- 
resentatives Small Business Com- 
mittee. Some years ago the Con- 
gress of the United States estab- 
lished a Small Business Committee 
in the Senate headed by Senator 
James Murray. Later it established 
one in the House, headed by Rep- 
resentative Wright Patman. 

Studies by the Department of 
Commerce indicate that problems 
of gravest concern to American 
small business include monopolis- 
tic tendencies by some of the na- 
tion’s large firms; insufficient 
credit facilities in times of emer- 
gency; the need for a_ broader 
background of business experience 
by a large percentage of the very 
small units; and taxes, labor and 
management relations, market 
trends, accounting procedures, con- 
sumer demand, store location, pric- 
ing techniques, consumer relations 
and sales promotion. 

Champions of trade associations 
claim that active members of those 





' 
in number of firms, 


trade associations which have good 
research programs are seldom in- 


cluded in business failure lists. 
oa * * 


| Definite End of Sessions 


Would Favor Business 


MEMBERS OF Congress and 
business will benefit by terms of 
the Legislative Reorganization bill 
which would terminate the sessions 
on the last day of July, unless the 
legislators provided otherwise. For 
conscientious members of the two 
houses, the legislative grind is a 
rough one which takes a heavy toll 
in health, especially for those in 
advanced years. The mortality rate 
among the legislators has increased 
in proportion with the intensity 
and length of the sessions. Jagged 
nerves and weary minds, so often 
evident in sessions of the last 10 
years, have created an atmosphere 
in which legislation was carelessly 
drawn and given improper consid- 
eration. 

Rested solons are certain to be 
more capable in disposing of legis- 
lation under the shorter term. 
Likewise, the program gives the 
legislators more time to spend 
among their constituents. 

Absence of Congress for a five- 
month period also will give indus- 
try an opportunity to survey the 
effects of legislation already en- 
acted and study the preparation of 
remedial measures, if necessary. 

Leaders hope that the setting of 
a definite adjournment date will! 
dispense with much of the dila- 
tory procedure so prevalent in both 
houses. It gives the leadership a 
club to force action in the two 
chambers, especially in the Senate, 
where it may be used in arguing 
for cloture to end filibustering. 

Heretofore, first order of busi- 
ness when the two chambers con- 
vened was disposal of appropria- 
tion bills. The House rushed ap- 
proriation bills through steadily 
after reconvening. Under the re- 
organization bill, the Finance and 
Apropriations committees of Sen- 
ate and House have about 40 days 
in which to submit a legislative 
budget to their respective cham- 
bers, estimating the overall amount 
of appropriations, government re- 
ceipts, etc. 

Two other provisions of the Re- 
organization Act are designed to 
conserve the time and energies of 
the legislators. One gives govern- 
ment departments authority to set- 
tle private claims of $1,000 or less, 
and provision is made to take 
claims for larger amounts to Fed- 
eral courts. Another provision 
grants the secretary of war au- 
thority for construction of bridges 
over navigable streams. 

+ * * 


Pension Proponents Plan 
More Plentiful Pickings 


CONGRESS IS expected to be 
confronted early in January with 
demands for exemption of retired 
pay and pensions from the federal 
income tax—at least up to $1,500 
a year. 

The House voted to exempt re- 
tired government employes’ pay up 
to $1,440 a year, but the Senate 
Finance Committee declined to 
legislate for the benefit of one 
group. Instead, it ordered an in- 
vestigation. Some sponsors would 
include recipients of private as 
well as public pensions. 

*~ . * 


Aluminum Surplus Fades 
In Peacetime Needs 





THE PROSPECT of a vast sur- ” 
plus of aluminum anticipated at 
the end of the war has vanished, 
and in its place has come a short- 
age already felt in the aluminum 
products industry and which ex- 
perts believe will become increas- 
ingly severe. 

CPA officials acknowledge this 
situation exists and attribute it 
partly to the new uses for alumi- 
num, together with scarcities in 
such competitive materials as 
wood, copper, brass, steel, and iron. 
Other contributing causes are de- 
mands on the industry resulting 
from the multi-million dollar vet- 
erans’ housing program. 


Solar Infra-Red Lamps 


Solar Electric Corp. is offering 
three new Solar Heat-Ray infra- +a 
red lamps. Write to Solar Electric 
Corp., 110 William St., New York 
7, N. Y. Ask for Bulletin 11K. 
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GE Silicone Paint 


New Finish Product Offers Long Retention 
Of Color and Gloss, Firm Says 


SCHENECTADY, N. Y.—A new 
silicone paint, capable of affording 
a lifetime finish for automobiles, 
is being developed by General Elec- 
tric Co. chemical department, it 
was announced here last week. 

Judging by the progress made 
to date, indications point to a sili- 
cone paint that will retain its orig- 
inal color and gloss indefinitely, 
company officials stated. The new 
materials were derived from sand, 
and it was expected that brighter 
and more clear colors will be ob- 
tained from the silicone prepara- 
tion. 

Tests of the paint, still in the 
development stage at General Elec- 
tric, show that the silicone prod- 
uct is highly resistant to severe 
weather conditions, chemicals and 
heat. 

A three-year test of silicone 
painted panels conducted here un- 
der most severe weather conditions 
has left the panels practically un- 
affected, it is said. Tests in which 
silicone treated panels have been 
immersed in acid and alkali solu- 
tions reveal that the new product 
will retain all its original charac- 
teristics while materials now com- 
monly used would deteriorate. 

Company officials said the new 
paint is only one of many new 





New Car Sales 
Jump to 8,805 in 
Detroit Area 


DETROIT.—August sales of new 
cars in the Detroit area totaled 
8,805 compared with 170 the same 
month a year ago, bringing sales 
for the year to date to 38,563 
against 920 for the January-August 
period in 1945, Detroit Automobile 
Dealers Assn. announced last week. 

Commercial sales last month 
were tabulated at 970 compared 
with 163 in August, 1945. Sales to 
date this year are 5,636 compared 
with 1,136 in the same period last 
year. 

Passenger sales by make in 
August were as follows: Buick, 
600; Cadillac, 266; Chevrolet, 1,336; 
Chrysler, 389; De Soto, 203; Dodge, 
685; Ford, 1,890; Hudson, 358; Lin- 
coln, 82; Mercury, 445; Nash, 238; 
Oldsmobile, 292; Packard, 179; 
Plymouth, 974; Pontiac, 793; Stude- 
baker, 75. 

Commercial models: Autocar, 3; 
Brockway, 2; Chevrolet, 167; Divco, 
5; Dodge, 248; Federal, 7; Ford, 
226; GMC, 40; Hudson, 5; Interna- 
tional, 86; Mack, 4; Reo, 10; Stude- 
baker, 42; White, 10; Willys, 114; 
miscellaneous, 1. 

Used car transfers in August 
totaled 6,237, resulting in a total of 
25,307 for the year to date. This 
compares with 3,486 in August last 
year when the total for the year 
to date was 23,754, 


Ford Record Set 
For Vet Cars 


DEARBORN, Mich.—Prior to 
passage of the bill by which Con- 
gress recently appropriated $30,- 
000,000 to provide automobiles for 
amputee war veterans, Ford and 
Mercury dealers throughout the 
nation had delivered more than 600 
specially equipped 1946 cars to dis- 
abled veterans. 

Records of Percy Jones General 
Hospital in Battle Creek, Mich., 
show that 85 percent of all new 
cars delivered this year to its pa- 
tients who have lost arms and legs 
in the war, have been either Fords 
or Mercurys. Special driving equip- 
ment was installed without charge 
by the Ford Motor Co. 








Fedders-Quigan Reports 
All-Time Sales Record 

BUFFALO, N. Y.—Sales of the 
Fedders-Quigan Corp. for August 
will approximate $1,250,000, a new 
record for any month in the com- 
pany’s history, Chairman Frank J. 
Quigan reported last week. 

This will compare with. $550,000 
in August, 1945. “This volume will 
be attained despite the fact that 
the company’s Buffalo plant is op- 
erating at 50 percent capacity,” 
Quigan said. 





developments being conducted with 
silicone materials here. Other prod- 
ucts include silicone rubber, oils, 
greases and resins. 

Application of the silicone paint 
to refrigerators, electric ranges 
and hospital equipment would pre- 
vent discoloration frequently 
caused by hot greases, fruit juices, 
iodine and other chemicals, it was 
stated. 

The firm recently announced that 
operation of a new factory for the 
manufacture of silicones would be- 
gin after the first of the year at 
Waterford, N. Y. 


Fairbanks Is Chairman 


Harold G. Fairbanks, proprietor 
of the Fairbanks Garage (Chev- 
rolet and Oldsmobile) in Newport, 
N. H., was named as chairman of 
the Sullivan eounty delegation at 
the Republican state convention in 
Concord. 








What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 








IN SHARP CONTRAST to the wartime blackout was the scene presented by the 
administration building of Hudson Motors, Ltd., England, when it was floodlighted for 
the first time since 1939 in celebration of Victory Week. As the plant is located on 
the Great West Rd., one of Metropolitan London's greatest traffic arteries, the atten- 
tion of thousands of Britons was called to the spectacle. 





Hewitt Offers Booklet 


On Restfoam Rubber 


BUFFALO.—Stating that Rest- 
foam, the rubber cushioning, now 
is available for all types of trans- 
portation seating, Hewitt Rubber 
of Buffalo is distributing a new 
illustrated folder to railroads, bus 
lines, automobile and truck manu- 
facturers and transport airlines. 

Hewitt offers delivery of Rest- 
foam, whether standard or custom 
built, in any shape, size or design 





required for transportation seating. 
Hewitt also offers the service of a 
seating specialist to help determine 
each transportation need. 


Lipsitz Names Diedrich 

Appointment of Walter J. Died- 
rich as service manager of Lipsitz 
Motor Sales, 1297 Bailey Ave., Buf- 
falo, is announced by Ellis Lipsitz, 
president of the Chrysler-Plymouth 
dealership. Diedrich has a_ back- 
ground of 25 years’ experience in 
the service field. 





Wholesalers Get 
Reminders of 


ASI Show 


ATLANTIC CIT Y.—So that 
wholesalers will be reminded to 
make attendance plans early for 
the coming Automotive Service In- 
dustries Show in Atlantic City’s 
Auditorium Dec. 9-14, A. B. Coff- 
man, show manager, iast week re- 
vealed that a “blotter” campaign 
has been launched. 

Coffman explained that one sam- 
ple of each of five blotters which 
are illustrated with circus char- 
acters, will be mailed at various 
intervals to member wholesalers 
and approved wholesalers who have 
been invited to attend the event. 

First to be held in six years, the 
ASI show will be under the aus- 
pices of the Motor & Equipment 
Mfrs. Assn., the National Standard 
Parts Assn. and the Motor & 
Equipment Wholesalers Assn. 


Hudson Dealer Opens 


Kenny Ridenour and Al Shurtz 
report a successful formal opening 
at Aero Motors (Hudson) in Fort 
Wayne, Ind. The firm was organ- 
ized in January, 1946. 








Never Underestimate the Power of a Woman! 
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Nor the Power of the Magazine Women Believe In 


At the new price of 25c, the June, July, and August Journals have reached 
the largest audiences of women in publishing history. July net paid circulation 


me JOURNAL 


—over 4,560,000! 
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60,000 Bids Submitted . . 





Utah Parts Sale Hailed; 


800 Dealers Attend 


SALT LAKE CITY.—Hailed as 
the most successful method devised 
by WAA to dispose of surplus war 
materials, an automotive parts sale 
held in the Remington Arms plant 
here has just been completed. 

Officials of the administration 
subdivided some $14,000,000 worth 
of automotive parts into 4,500 
equally proportional lots. The lots 
were then placed on display Sept. 


Monroe Gasket Buys 


Rochester War Plant 

ROCHESTER, N. Y.—Expansion 
in operations of the Monroe Gasket 
Mfg. Co. was announced last week 
by John E. O'Connell, president 
and treasurer, following purchase 
of the one-story wartime plant used 
by Filtros Inc. in East Rochester. 

Monroe, O’Connell said, will move 
part of its Rochester plant equip- 
ment to the new building. 








9-14 to enable dealers from all 48 
states to inspect, consider, and bid 
upon each lot. 

Approximately 800 dealers were 
present for the sale, and nearly 
60,000 bids were submitted, with 
highest bid taking the lot. 

Sales ranged from over a thou- 
sand dollars to junk prices, but 
every lot was sold at a substan- 
tially fair price. Dealers and buy- 
ers represented principally the au- 
tomotive trade. 

The equipment for sale was all 
new and used automotive parts 
with some hardware. Practically 
every type of part from all pro- 
ductive plants, and a large amount 
of government-issued equipment 
was displayed. 

Because of the success under the 
new conditions of the sale, it will 
probably be the basis for all fu- 
ture sales throughout the country, 
WAA said. 


| 
| 














Number Car Frames, 


State Officials Urge 

GAME LODGE, 8S. D—A res- 
olution ufging that vehicle iden- 
tification numbers be placed on 
frames instead of the motor, so 
that identity will not become 
lost when motors are replaced, 
was adopted by American Assn. 
of Motor Vehicle Administrators 
at its annual meeting here last 
week. 

Homer Bell, director of the 
Wisconsin Motor Vehicle En- 
forcement division, was elected 
president of the group, which 
comprises 12 states. Also named 
were Owen Boyles, assistant 
Nebraska director, first vice- 
president; Frank M. Quinn, 
Ohio registrar, second vice- 
president, and Ed 8S. Goff, South 
Dakota motor vehicle director, 
secretary-treasurer. 


McCord Motor Co. 


The McCord Motor Co., Macon, 
Ga., has been organized with capi- 
tal stock of $50,000 and the right 
to increase it later to $250,000. Prin- 
cipals are John S. McCord, Mrs. 





Lawson McCord and W. C. Turpin. | 


~~ 
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PHOTOGRAPHIC EVIDENCE that he has completed the transition from advertising 
man to car dealer was presented last week by J. W. Creveling on his first return visit 
to the Packard plant since becoming a dealer in Corpus Christi, Tex., last year. He 


{ ‘ 
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dealership, itself. 


spent 15 years in Packard branch and factory advertising positions. Creveling, right, 
discusses completion of his modern sales and service building with Ben Gibson, left, 
zone business manager, and Al Sauer, center, district manager, and the newly-opened 





BIRMINGHAM, Ala.—Bobbi Mo- 
tor Car will move its entire pro- 
duction, promotional and distribu- 
ting organization to Birmingham 





in what is said to be one of the 
biggest industrial developments the 

























Higher and higher climb bearing pressures, as 


engine ratings are boosted by increasing compres- 


sion ratios and speeds. Ordinary bearings put a low 
limit on how far you can go, whereas, with Alcoa 
Aluminum Alloys, bearings can be worked at 
higher loads. They’re heavy-duty bearings. 

And here’s another good reason for employing 
Alcoa Aluminum Bearings: They’re naturally high- 
ly resistant to corrosion. Additives, put in lubri- 
cating oils to dissolve carbon, do not attack alumi- 
num. No need to add inhibitors to the oil. 

Engine builders and operators interested in 
learning what Alcoa Aluminum Bearings will do 
for them may get in touch with the nearby Alcoa 
office. Or write ALUMINUM COMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, Pennsylvania. 


ALUMINUM 
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Bobbi-Car Officials Reveal 
Details of Move to Ala. 


district has ever known, it was 
announced last week. 

The corporation has leased ap- 
proximately 700,000 square feet of 
space in the modification center of 
Bechtel-McCone Corp. adjacent to 
Birmingham airport. 

S. A. Williams, president, and 
M. L. Howard, we cies ae 
said machinery wo 8 
Birmingham immediately and 
that key personnel would be 
moved from San Diego, Calif. 

Annual rental of $15,000 for the 
space under lease and an antici- 
pated employment of 10,000 to 12,- 
v0O workers and the creation of an 
annual payroll of around $30,000, - 
0v0 was announced by otticials. 

J. L. Liefield, formerly of Chrys- 
ler, is vice-president in charge of 
production; Joseph Bretaud, a pio- 
neer in the manufacture of small 
automobiles in France, chief en- 
gineer; J. D. Carter, tormerly of 
National Cash Register, chairman; 
R. Christman, formerly of the Con- 
tinental Engineering Co., chief of 
tool engineering, and Marty Bonar, 
formerly of Westinghouse, works 
manager. 

The corporation will manufac- 
ture its own officials 
said, and suppliers will include 
Continental and Hercules Mo- 
tors, Federal and Timken bear- 
ings, Kelsey-Hayes rims, Young 
radiators, L-O-F glass, tires from 
Goodrich and Goodyear. 

Officials of the corporation stated 
the initial production will be of a 
coupe and a package station wagon 
but that the line will later include 
a sedan, convertible and a station 
wagon. 


GM Halts Work 
At Jet Plant 


BUFFALO.—Manufacture of 
General Electric-type jet engines 
at Chevrolet’s Aviation Plant 1 on 
Kenmore Ave. has been ordered 
stopped by General Motors and the 
work will be shifted to some other 
GM plant, probably Allison at In- 
dianapolis, it is said. The decision 
means the closing of the wartime 
plant, where Pratt & Whitney air- 
craft engines were built by the 
thousands. 

Chevrolet, so far as it is known, 
has no further use for the plant 
and it probably will revert to the 
Defense Plant Corp. and be put 
up for sale or lease. It is under- 
stood that Plant Manager Lynn C. 
Fitzgerald will be shifted to a Gen- 
eral Motors plant on the West 
Coast. 








Contract Cargo Service 


Expanded by PCA 

WASHINGTON. — Intensifica- 
tion of contract air cargo oper- 
ations by Capital Airlines-PCA, 
offering shippers of this country 
increased opportunities to speed 
a wider variety of items to na- 
tionwide points, has been an- 
nounced by J. J. O’Donovan, 
vice-president of the airline. 

O'Donovan stated that expan- 
sion of the airline’s equipment 
in recent months provides in- 
creased facilities for special 
shipments of commodities on a 
special contract basis. This ser- 
vice is in addition to the air- 
line’s regularly scheduled cargo 
operations. 
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September Mourns 


Year-Old Troubles Dampen Usual Spirit, 
Rising, AAPM Manager, Says 


DETROIT. — Mindful that Sep- 
tember “usually refreshes the soul” 
and marks a revival of spirit, en- 
terprise and hope in the business 
world, Frank Rising, manager of 
Automotive & Aviation Parts Mfrs., 
finds most problems of September, 
1945, still present this year. 

“Productivity is better at this 
time than it was a year ago,” 
Rising says. “Not much better, 
but some. We have the same 
great desire of the people for 
goods and services, and the same 
or greater capacity to produce 
them—yes, but we have the same 
obstructions. 

“The relative peace in political 
circles is because Congress is not 
in session and the fall campaigns 
are not yet in full swing. The rela- 
tive peace in union circles is be- 
cause most unions are afraid of 
stirring up the public with strikes 
just in front of the elections. And 
even at that, we will see some bad 
strikes this month and next. The 
bad signs are numerous and prob- 
ably outweigh the good ones. 

“Despite the cheery announce- 
ments that come from Washington 
now and then, telling of our boom- 
ing good health, we are not healthy. 
Our economy went through serious 
attacks of illness this year and our 
best hope is that we are convales- 
cent.” 

A brighter ray is seen in the 
labor situation. Straws in the 
wind are reports that the rank 
and file members of some unions 
are unwilling to strike for such 
slogans as “Increase wages 30 


Ore. Set to Start 
Road Program; 


Debt Cut in Half 


SALEM, Ore.—Oregon is in a 
sound financial position to carry 
out its postwar highway construc- 
tion plans, according to Gov. Earl 
Snell, who disclosed that bonds of 
the State Highway commission 
have been reduced to $4,000,000, 
with indications that within a few 
years the commission will be on 
a pay-as-you-go basis. 

The state’s highway debt, it was 
noted, has been halved in the last 
three years. 

“We are confidently looking for- | 
ward to a tremendously expanded 
program of building, reconstruc- 
tion and development,” the gov-| 
ernor said, adding that the com-| 
mission has awarded postwar con- 
struction contracts of $9,000,000 
since last November. 

“For 28 years,” he said, “we have 
been paying on the financing of 
highways. By the end of this year 
a total of $51,650,000 of principal 
will have been paid, with more 
than half of that amount repre- 
senting interest of $29,598,000. Since 
the inception of the commission, 
$81,248,000 has been repaid to in- 
vestors in principal and interest.” 

Snell said a total of $37,000,000 
is available for construction and 
maintenance operations during the 
current year, but not all this work 
can be done because of shortages 
of materials and building restric- 
tions. 














635 An Hour | 


K-F Showing in Toledo 
Draws 31,370 


TOLEDO. — Almost 635 persons | 
an hour crowded the showroom of 
Close Bros., Inc., to see the new | 
Kaiser and Frazer ro gg woe 
Kenneth Close, president, has re- 
ported. 

Close said that 31,370 persons | 
were clocked as entering the deal- 
ership during the 50 hours of dis- 
play from 6 p.m. Friday to 10 p.m. | 
Tuesday. 

Full-page advertisements in To- | 
ledo newspapers and announce- 
ments over local radio stations 
were used to publicize the show- 
ing. 


| 








Ryan Chartered in Tex. 


Ryan Motor Co. has been char- | 
tered in Fort Worth, Tex., by W. 
T. and Stella Ryan and L. Rynning. 
The firm is capitalized at $50,000. 





percent and keep prices the 
same.” 

Rising differs on this, asserting 
his conviction that most unions 
will strike any time that their lead- 
ers tell them to. If the members are 
reluctant, a picket line can be pro- 
cured from another factory, or an- 
other town, he adds. 

“The public is thinking, these 
days, and thinking hard. The public 
includes union members, too. It in- 
cludes management people, who 
more and more are showing signs 
of wanting to talk to their em- 
ployes, frankly and _straightfor- 
wardly. Watch this trend. It may 
be the most important of all in 
molding a new approach to col- 
lective bargaining.” 








THESE DISTRIBUTOR SERVICE 


rs and P 
course in servicing the Kaiser Special and Frazer automobiles at the Willow Run plat 
service school operated by Kaiser-Frazer and Graham-Paige. Left to right are Harold 
Rochelle, factory instructor; Carl B. Brookbank, Gate City Motors, High Point, N. C.; 
Fred J. Buttenschon, Schon Motors, Utica, N. Y.; William B. Higgins, Bass Motor Co., 
Shreveport, La.; Francis J. Hembrock, Paul Schulte Motors, St. Louis, Mo.; John D. 


Trout, Bass Motor Co.; George L. Aderhold, 
Pat J. Keating, Carter Motor Sales, Amarillo, Tex.; Fred 0. Schweitz, J. L. Francine 
Co., fast Orange, N. J.; Harry F. Sunday, Cresco Motor Co., Wilkes-Barre, 
James P. Ludlow, Myers-Richardson Motor Co., 
heinze, Armory Garage, Manchester, N. H.; H. F. Shoemaker, 
Allentown, Pa.; Clarence P. Merrill, Burche Co., Worcester, Mass., and D. 0. Da-is, 


service school manager. 


Costs, Materials 
Hit Wisconsin 


Highway Plans 


MADISON, Wis. — Increasing 
scarcity of essential materials and 
rising costs shown in bid prices 
by contractors will force a curtail- 
ment of state highway construc- 
tion, according to Chairman James 
R. Law of the Wisconsin highway 
commission. Law said that most of 
the bids received from contractors 
during the last bidding period will 


ar latod 


the week's 





Elie McCord Motor Co., 


Knoxville, Tenn.; 


be repected because of excessive 
prices. 

H® said that few important con- 
struction contracts will be let dur- 
ing the remainder of the year, al- 
though the commission’s objective 
of about $16,000,000 worth of new 
construction for 1946 has been ap- 
proximately realized. 


Atlanta, Ga.; 


Pa.; 
H. L, Schneider- 
Reliable Auto Sales, 








Question 


How prosperous are the families who read 
your advertising in The Progressive Farmer? 


JVISWEL by Crossley 


Here is what Crossley, Inc., found out about the 
income of Progressive Farmer families as compared 
to the income of other Southern farm families, in a 
recently-completed, personal-interview survey of a 
representative sample of the entire farm population 
of the 14 Southern states: 


FARM INCOME 


THE PROGRESSIVE 


FARMER FAMILIES 


$5,000 or MORE 
$4,999 to $2,900 
$2,899 to $1,700 
$1,699 to $1,300 
$1,299 to $900 
$899 or less 

Did not answer 


19.7% 
18.7% 
23.6% 
12.3% 
11.8% 

12.2% 
1.7% 


OTHER SOUTHERN 
FARM FAMILIES 


13.8% 
14.1% 
19.9% 
12.1% 
13.4% 
24.3% 

2.4% 


The survey was conducted by Crossley, for The 
Progressive Farmer, to obtain accurate information 
on such important factors as FARM INCOME 
FARM TENURE .. . SIZE OF FARM AND HOME .. . SIZE 
OF FAMILY . . . AGE, SEX AND EDUCATION . . . MAGA- 
ZINE READERSHIP . . . FARM MAGAZINE READERSHIP 


AND PREFERENCE. 


This survey proves that among all publications 
read by the most prosperous Southern farm fam- 
‘lies, The Progressive Farmer is FIRST in regular 
readership and FIRST in preference. 


The South Subscribes to The Progressive Farmer 


Advertising Offices: 
RALEIGH «+ 
NEW YORK + 


MEMPHIS -« 
CHICAGO -; 
Townsend Co., SAN FRANCISCO, LOS ANGELES 


BIRMINGHAM 
DALLAS 
Edward 5S. 


AVERAGE NET PAID 


1947. CIRCULATION 








IF YOU have questions regarding the Rural South, 
perhaps this booklet contains the answers. Published 
in 24 pages are the results of a Crossley Survey to 
obtain accurate information on ‘“The F'arm Family 
of The South Today.” Inquire at any Progressive 
Farmer office listed below. 


THE FARM FAMILY 


THE SOUTH TODAY 


CROSSLEY SURVEY. 1945 


ONE MILLION 
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On Wall Street... 





Bearish Influences Get 
Wider Recognition 


By Dana Stuart 

Staff Correspondent 
NEW YORK.—WNot one reason 
has been advanced for the recent 
decline in the stock market that 
was not set forth before the actual 
downward movement in prices got 
under way. The difference is that 
the various reasons now being ad- 
vanced by many previously were 

set forth by only a few. 


It now is clear that prices of 
securities went too high in the pe- 
riod of industrial optimism follow- 
ing the end of the war. Too much 
confidence was placed in the abil- 
ity of industry to reconvert to 
civilian production in the face of 
bureaucratic controls in Washing- 
ton and a federal government com- 
mitted to the impossible program 
of boosting wages above even the 
abnormally high level of wartime 








Stock Price > Averages 


Presed’g Year 

Week Week Age 

10 cars, trucks ... 32.50 33.65 42.40 
10 parts, access. .. 33.50 34.05 41.20 
5 tires, rubbers .. 59.50 60.20 657.50 
25 automotives - 38.40 39.12 45.00 





and keeping prices at levels pre- 
vailing before the war. 

American industry has an in- 
comparable record of accomplish- 
ment. It has constantly increased 
output, sold its products at lower 
prices and paid constantly rising 
wages. But for some years it has 
been again the rules in Washing- 
ton to give industry credit for 
anything. Well, the labor-domi- 
nated government has had its op- 
portunity. And the nation’s econ- 
omy has never been in a greater 
mess. 

That it will take heroic efforts of 
both the government and industry 


THE HOME UF Roger Motors, Inc, 





(Oldsmobile), New London, Conn, The struc- 
ture, recently completed, features an all-glass front. 





to keep the country from going 
into a business depression is gen- 
erally recognized in financial quar- 
ters. We are having a demonstra- 
tion that it takes more than a tre- 
mendous consumer demand for 
goods and record unfilled orders to 
keep the nation prosperous. Earn- 
ings by the producers of goods are 
the basis for prosperity. Neither 
labor nor stockholders can exist 
without a proper share of earn- 
ings. And it is just as fatal to rob 
stockholders as it is to deny labor 
its hire. 





The most generally accepted ex- 





planation for the decline in the 
market is the muddled domestic 
business and political situation. 
There is little support for the the- 
ory that the international situa- 
tion has anything to do with it. The 
whole system of production and 
distribution has been thrown out 
of gear by attempts of the political 
regime to plan part of the economy 
and let the rest run free. 

It is the view of Wall Street 
generally that either the economy 
should be allowed to function free- 
ly, with normal penalties for dis- 
honesty, exploitation and fraud, or 








1 MONTH TO 
REDBOOK, CAL. 


Nas 





AVTOM/LER 


Lhey work hard... and save their MONE)... 


and spend tt tn REDBOOK, Minois/ 


$344,000,000 is 
family income. 


They spend $47,000,000 of it for 


food. 


They spend $7,600,000 for drugs 


and cosmetics. 


Do you know of 90,000 families 
who buy 42,000,000 gallons of gas, 


vert REDBOOK, U.S.A! 


Send for the Redbock State-by-State analysis of family buying power. 
Write or phone Redbook, 230 Park Avenue, New York 17, N. Y. 


their annual 


a page? 





3,380,000 quarts of oil, and 
$1,811,000 worth of tires who can 
be reached at a pro-rata rate of $209 


That's all it costs to reach every 
one of the 90,000 free-spending 
homes in Redbook, Illinois. And 
that makes Redbook an important 
addition to any advertising list. 








RE 


THE REDBOOK NATIONAL SHOW HAS 
A $6,000,000,000 AUDIENCE 
(after taxes) 

That's folding money and no mistake, and 
a lot of it will come your way if re put your 
product in the Redbook Nationa 

They pay Redbook $4,000,000 a year for 
one of the greatest arrays of magazine enter 
tainment in America. 


BOOK 









Show. 


Reach 1,750%000 
young Redbook 
families each 
month with a 
full page for 
$44,100. 





-|be placed under 100 percent con- 


trol by the government. Financial 
people who speak frankly on the 
subject say it is time for the coun- 
try to decide whether it wants pri- 
vate enterprise to succumb or sur- 
vive. 

The key to the whole situation 
was found in the action of the 
stocks of the automotive industry. 
This segment of business is per- 
haps the most representative of all. 
Motor stocks declined sharply to 
the lowest levels in years despite 
the fact that the industry has 
enough business on its books to 
keep it busy for years, if permitted 
to function. 

It still may pay investors to 
watch the automotive stocks, 
along with those of the building 
industry, for the signal of recov- 
ery. How long this signal will 
be in coming will depend largely 
on the government and on labor. 
Industry can only stand by and 
wait for an opportunity to do 
the job. 

If the difficulties are removed, 
there is no reason why the coun- 
try should not have years of pros- 
perity. But ofticials in Washington 
who now hasten to assure the peo- 
le that nothing is wrong get little 
attention in financial quarters. The 
sentiment in those quarters is far 
trom hopeless, however. They be- 
lieve the common sense of the 
American people will prevail and 
that eventually the country’s in- 
dustrial capacity will be put to 
work. 


fUNANCIAL 
B Listing Studied 
For Bosch Stock 


SPRINGFIELD, Mass. — Shares 
of the American Bosch Corp., now 
held by the Alien Property Custo- 
dian and which are to be limited 
in the future to sales to American 
nations only, probably will be given 
a Class B listing on the New York 
Stock Exchange through an ar- 
rangement worked out by the APC, 
the corporation here has been in- 
formed. 

The APC holdings amount to 
535,000 shares, and there are about 
177,000 other shares of American 
Bosch stock now in the hands of 
the general public. The latter prob- 
ably will be known as Class A 
stock, which anyone may buy, 
while buyers of the Class B stock 
will be subject to the special re- 
strictions as to nationality. 

Both groups of stock will con- 
tinue to have the same standing 
as to voting rights and other fea- 
tures under the arrangement ten- 
tatively worked out. 

Final decision on the Class B 
listing is expected to be made 
shortly. 


* * 





+ * * 


Capital Increase Voted 


By Continental Holders 
RICHMOND, Va.— Stockholders 
of Continental Motor authorized an 
increase in capital and common 
stock here last week. 

They voted to add 350,000 shares 
of preferred, par value, $50, and 
2,000,000 shares of common with 
$1 par value. 


Indian Firm Makes Bid. 
For Springfield Plant 


SPRINGFIELD, Mass.—The In- 
dian. Motorcycle Co. has offered 
$412,500 for the former Reynolds 
Metals foundry in East Springfield, 
now owned by the War Assets Ad- 
ministration. WAA originally set 
a price of $1,300,000 for the plant, 
but all potential bidders withdrew 
offers when the figure was re- 
leased. 


Indian officials indicate that if 
the bid is accepted, they will start 
alterations on the building, to make 
it suitable for manufacturing oper- 
ations. 








S. C. Gas Receipts Up 


COLUMBIA: 8. C.—In the first 
two months of the current fiscal 
year, South Carolina gasoline’ tax 
receipts totaled $3,190,638.35, com- 
pared with $2,191,274.40 in the cor- 
responding period last year, it was 
reported here last week by the 
state tax commission. 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
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Auto Personnel 











Lincoln-Mercury Boosts 
Patton in Seattle Area 


Three promotions in the Seattle 
district office of Ford Motor were 
announced last week by W. C. Pat- 
terson, Pacific 
Northwest dis- 
trict manager. 
George H. Pat- 
ton, former assis- 
tant district 
manager, has 
been appointed 
district manager 
for Lincoln-Mer- 
cury and J. Tom 
Vanar is now as- 
sistant to Patter- 
son. A. J. Gard- 
ner has been ad- 
vanced to business management 
supervisor in Seattle. This promo- 
tion comes a year after his return 
from service. Patton’s position is 
a new one, following separation 
of Lincoln-Mercury activities from 
the Ford organization. Patton 
joined Ford in Portland in 1930. 
Cavnar joined the Oklahoma City 
branch in 1925 as an assemblyman 
in the truck department and ad- 
vadced steadily until he became 
service supervisor in that branch 
in 1940. 





George H. Patton 


Jones Named Director 
Of Goodall-Sanford 


Elmer L. Ward, president of 
Goodall-Sanford, Inc., announces 
that Arthur M. Jones, of Sanford, 
has been elected to the board of 
directors of the company. Jones 
has been assistant treasurer and 
comptroller since the Goodall 
Worsted Co. and Sanford Mills 
were consolidated to become Good- 
all-Sanford, Inc., in 1944. Jones 
succeeds Frank M. Sugden, who 
recently resigned because of poor 
health. 


* * * 


Lenk Adds 3 Salesmen 
In Expansion Program 


The addition of three salesmen 
has been announced by M. A. Sil- 
verman, vice-president in charge 
of sales for the Lenk Manufactur- 
ing Co., Newton Lower Falls, Mass. 
The new men, Jack V. McNeil jr., 
R. H. McNeil and L. H. Prior, have 
been assigned to covering the north 
central states. 

+. 


Aircraft Research Moved 
To California by Willys 


The aircraft research and devel- 
opment division of Willys-Overland 
has been moved from Toledo to 
Maywood, Calif. James D. Moo- 


ney, president, announced last 
week. Mooney also announced the 
appointment of Dr. Norton B. 


Moore, former manager of research 
for Aerojet Engineering Corp., as 
director of engineering for the di- 
vision. The division will undertake 
studies of confidential research 
projects for the Bureau of Aero- 
nautics of the Navy Department. 
During the war, Dr. Moore was 
associate director of research for 
Curtiss-Wright, where he directed 
the design and construction of a 
$2,500,000 wind tunnel at Buffalo, 
N. Y. Joe H. Talley remains as 
general manager of the division 
and the entire project will operate 
under the control of George D. 
Pence, assistant to the president. 
+. * * 


Goodrich Names Reichow 
Aide to Vice-President 


D. D. Reichow, manager of in- 
dustrial relations, has been named 
the assistant of. the vice-president 
in charge of employe relations for 
the B. F. Goodrich Rubber Co., it 
was announced by J. W. Keener, 
vice-president. 

* . * 


Gasner Appointed 
National Electronic Manufactur- 
ing Corp. of Long Island City, N. 
Y., has announced the appointment 
of M. W. Gasner as its Canadian 
representative. 
+ - * 


Hedenberg to Sweden 


C. H. Hedenberg has been named 
operations manager of Goodrich 








Svenska Gummi, Aktiebolag, Stock- 
holm, Sweden, subsidiary of the 
International B. F. Goodrich Co., 
it is announced by 8S. W. Caywood, 
president. 

+ + + 


Goodrich Picks Thompson 


J. R. Thompson has been named 
district manager in Denver for the 
industrial products sales division 
of the B. F. Goodrich Rubber Co., 
E. F. Tomlinson, division general 
manager, has announced. 

+ * * 


Atchison Retires 


H. 8S. Atchison, marine depart- 
ment manager of the Standard Oil 
Co. of N. J., has retired after 


reaching the age limit of service. 
* * * 


Sturm Promoted 


D. E. Sturm, credit manager of 
the R. M. Hollingshead Corp. of 
Camden, N. J., since 1940, has been 
made assistant treasurer of the 
corporation. In this new capacity 
Sturm will assist Weir Mitchell, 





company treasurer. 





FIRST MEETING OF the Long Beach branch of Ford Motor class in business man- 
agement, school of modern merchandising. The class is being held at the Pacific Coast 
Club, Long Beach, Calif., and is being conducted by R. A. Pierce, C. C. Grant, assis- 
tant district managers, and A. J. Reynolds, business management supervisor of the 
Long Beach branch. Left to right, instructor’s table: Pierce, 
first table: R. W. Bowman, service representative; J. A. King and G. E. Fuller, zone 
managers; J. H. Grizzard, service representative, and W. ©. Mooney jr., sales and 
service trainee. Second table: A. M. Bowslaugh and 
trainees; J. C. Shaw, sales clerk; C. R. Haas, sales and service trainee, and W. L. 
Scheib, Lincoln-Mercury sales representative. Third table: Harry Munro, service repre- 
sentative; W. A. Gearhart, sales and service trainee; A. F. Lang, service representa- 
tive; George H. Barmore, Lincoln-Mercury district manager, and A. H. Johnson, service 


representative Lincoln-Mercury. 


Reynolds and Grant; 


W. Chase jr., sales and service 





Ships Now Carry Cars 


Back From Buffalo 

BUFFALO. — McCarthy Steam- 
ship Co.’s automobile carriers on 
the lakes have started transporting | 
automobiles out of Buffalo as well 
as into the city. 


Usually, auto-carrying ships ar- 





rive with full cargo and return to 
Detroit light. Recently, however, 
McCarthy vessels have started car- 
rying about 75 cars a day from the 
Buffalo Ford plant to Cleveland. 





‘WE HAVE FOUND YOUR Want Ad Dept. 
to be always more than satisfactory.’’— 
David T. Robinson Co. (Dodge-Plym- 





outh), Philadelphia, Pa. 


Paris Auto Show 
Revives Famous 


Relais-Plaza 


PARIS.—In conjunction with the 
first automobile show since the be- 
ginning of the war, the Plaza- 
Athenee hotel is reopening Oct. 1 
the famous Relais-Plaza, which 
will be remembered as one of the 
most fashionable wine-and-dine 
spots in this gay city. 

The “Salon de l’Automobile” will 
be attended by the elite of the 
Continental set, as well as auto- 
mobile magnates of France, Brit- 
ain and America, most of whom 
will inevitably wend their way to 
the rendezvous at 21 Ave. Mon- 
taigne. 

The Salon de l’Automobile and 
the reopening of the Relais-Plaza 
are two important events in the 
life of Paris—two long steps for- 
ward in the direction that made 
her the center of delightful living 
in the days before 1939. 

Garson Files Name 

A business name has been filed 
for Garson Motor Sales, Buffalo, N. 
Y., by Bennett G. Garson. 
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lt's a Great City 


Every way you look at it SEATTLE is 


one of Amer 


ica’s most important 


markets. Its wealth is s-p-r-e-a-d 
among the people, so that in buying 


ability Seattle 


is among the nation’s 


15 largest markets. Come see this 


new, greater Seattle... 


a trip that 


will pay you in cash and pleasure. 


The SEATTLE TIMES is read in nearly 


all Seattle homes. It 


is Seattle's 


favorite newspaper—by all odds the 
FIRST advertising buy in Seattle. 


REPRESENTED BY 


O'MARA & ORMSBEE, 


INC NEW YORK 


THE 


SEATTLE 


TIM 


CHICAGO DETROIT 
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N.Y. Parking Crisis 


Growing Scarcity of Space Could Blight 
Area, AAA Hears 


OLD FORGE, N. Y.—Estimating 
that at least 600,000 additional 
parking spaces are needed in New 
York state, Judge Truman H. Pres- 
ton, head of the Syracuse traffic 
court and a_ vice-president of 
American Automobile Assn., last 
week told the annual convention 
here of the New York State Auto- 
mobile Assn. that the current lack 
of parking facilities is causing an 
estimated economic loss of more 
than $500,000,000 annually through 
curtailment of motor transporta- 
tion. 

“Statewide statistics,” he said, 
“show the parking situation has 
become so acute that its effect 
may bring a blight on every ham- 
let, town and city in the state. 
Some drastic action must be 
taken immediately to solve this 


problem. 

“Too much time has been wasted 
in merely talking about parking 
conditions. Unless there is a rem- 
edy applied within the next 12 
months we are going to find our- 
selves involved in complexities 
which take a decade to unravel. 

“When the influx of new motor 
vehicles arrives in volume, if no 
distinctive programs have been 
commenced to provide more ac- 
commodations, the losses and in- 
convenience to the people of this 
state through damned-up traffic 
flow promise to reach startling 
proportions.” 

Harold O. Carlton, administra- 
tive educator of the traffic and en- 
gineering and safety department of 
AAA, urged increased driver edu- 





cation in schools as a safety step. 

“There are nine times as many 
fatal accidents in the 18-year-old 
group of motorists as in the 45- 
year-old contingent,” he said. “I 
attribute this to the fact that the 
youngsters receive but little mo- 
toring insruction and have to learn 
as they go along.” 

Elmer Jenkins, AAA national 
travel director, told the conven- 
tion delegates that travel vol- 
ume and expenditures is the 
third largest industry in the 
country. “Although there are less 
long, and more short trips this 
year than in the immediate pre- 
war period,” he said, “the na- 
tional vacation volume in motor 
travel will exceed that of 1941 
by 50 percent.” 

Other speakers included Russell 
E. Singer, general manager of 
AAA, who predicted there will be 
an outpouring of tourists taking 
their cars abroad in 1947. 

“As soon as shipping facilities 
are available and accommodations 
in foreign countries are sufficient,” 
he said, “there are indications that 
the number of cars taken abroad 
by American tourists will exceed 
that of the last three years of the 
prewar period which averaged 
about 10,000 units a year.” 

Action to increase the amounts 
allotted to the state highway mod- 
ernization program was discussed 
by the delegates in planning the 
state association’s 1947 legislative 
program. 

“Tt is our belief,” a resolution de- 
clared, “that the state’s $840,000,000 

































































ARCHITECT’S DRAWING shows the postwar expansion of Quinn R. Barton Co. 
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(International Harvester), Jacksonville, Fia. 


The building on left houses the executive offices, assembly room for meetings and training with movie projector, display and 
sales room and warehouse. Building on right houses service department, motor and unit repair division, and parts department. 
Covering a total of 42,000 square feet, offices and service department are air conditioned. Used truck division is located next 
door to the main office building, covering an area of 25,000 square feet with body repair and painting facilities. 





highway program scheduled for the 
next five years, can only partially 
modernize the highway system and 
too slowly to meet current and 
foreseeable needs. It is our recom- 
mendation that this program be ac- 
celerated and supplemented by ad- 
ditional effort and appropriation.” 





No Exception 
Cost of Road Building Up 
40 Pct., Ala. Says 


MONTGOMERY, Ala. — The cost 
of highway construction in Ala- 
bama has risen 40 percent since 
1940, according to Acting Highway 
Director E. N. Rodgers. 

“In other words,” Rodgers said, 
“we pay $1.40 now for what we 
were getting for $1 in 1940.” 

He added it was not to be con- 
strued that contractors were get- 
ting the difference in profits, but 
the boost is due to the increased 
cost of material and labor. 





AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 








Balanced Budget 


NAM Authority Says Government Can Also Reduce 


Taxes and Retire 


NEW YORK.—Tax reductions 
and budget balancing are possible 
in the coming year, in the opinion 
of H. E. Humphrey jr., chairman 
of the government finance com- 
mittee of the National Assn. of 
Manufacturers and chairman of 
the finance committee of the Unit- 
ed States Rubber Co. 

A three-way program outlined 
by Humphrey would include a 
start on debt retirement, as well! 
as budget balancing and tax re- 
duction which he maintained could 
be accomplished if the government 
would reduce its expenditures. 

“According to the current Gallup 
Poll,” Humphrey declared, “a great 
many Americans think it is more 
important to balance the budget 
during the coming year than to 
reduce taxes. This public recogni- 





Debts Next Year 


tion of the need for the govern- 
ment to put its financial affairs in 
order is indeed encouraging. On 
the other hand, it shows that the 
Administration has done a good 
job of selling the average citizen 
on the view that we are faced with 
alternatives of a balanced budget 
or tax cuts. 

“In the coming year the govern- 
ment can and should reduce its 
expenditures drastically, balance 
the budget, make a start on debt 
retirement and also reduce taxes. 
If enough Americans will demand 
of their elective representatives in 
Congress that these things be done, 
they will be done. It is time for 
a tax-burdened citizenry to speak 
up and put an end to every waste- 
ful expenditure of their money.” 





New Commercial Car Registrations, 


46 States for July, 1946-41 
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New Commercial Car Registrations, < 7 States for Aug. 1946-41 
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Plymouth 
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New Passenger Car Registrations, 27 States 
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AIRCRAFT NEWS 








Disturbing 


By Charles Evans 
Aviation Editor 


WHAT CAN YOU do if the noise of airplanes disturbs 


you? 


Plane Noise Problem 


The question long has plagued those who live near air- | posed by war, the average citizen 
ports, and today is assuming more importance as the coun- | 
try starts into its billion dollar airport program. Protests 


cials are eager to hail pilots into 
court who dive, zoom and circle 
places on the ground —such 
places usually being the pilot’s 
home or the home of his sweet- 
heart. Too many pilots kill them- 
selves in this show-off manner 
and endanger lives and property 
| on the ground. Get his number, 
painted in large letters and fig- 
ures on the under side of his 
wing, and phone that and all the 
details to the nearest CAA in- 
spector. 7 


Free to Complain 
Relieved of the inhibitions 





Officials 





im- 


now feels free to complain. He 
| often gets rabid. One man suggests 
|}using surplus ack-ack guns _ to 





by the thousands are coming 
to the President, to congress- 


men and officials of the Civil 
Aeronautics Administration and 
the Civil Aeronautics Board. Most 
of these concern the noise which 
airplanes are making today, while 
the second largest number concern 
the possible location of a new air- 
port near the homes of the writers. 
It is the latter which has the fed- 
eral officials in a dither. 

First, you ought to know what 
airplanes are making the noise, 
and what the law is. The law 
question can be settled quickly: 
There is no law against an air- 
plane making noise. 

As to the principal offenders, any 
observant citizen can, and should, 
distinguish between the big, sched- 
uled transport type of airplane, the 
military, and the small, pleasure 
type of plane. 

Of these three, the least ob- 
jectionable is the pleasure plane. 
The worst, probably, is the mili- 
tary. The one most needing cor- 
rection, and fundamental, per- 





manent, “ounce - of - prevention” 
improvement, is the airline plane. | 

Most light airplanes make a not 
unpleasant noise. Those of the | 
“cub” type, with engines of 65 to| 
100 hp, purr, rather than roar od 
scream. If you don’t like purring 
airplanes, you won’t ever like them, 
but you must not lay to them all | 
the evils of airplane noise. They | 
are too noisy—no question about 
that—but you must, in fairness, | 
also admit that we live in a noisy | 
civilization. 


Should Be Fair 


Thus, if an airport is proposed | 
near your home, you and your) 
neighbors ought to be fair in any | 
objections you raise. If it is to be | 
one of the 3,000 proposed for the 
personal flier, its occupants will be 
large of the “cub” type. If they 
are properly flown, they cannot 
produce the earth-shaking roar to 
which most of the complaining let- 
ters refer. In all likelihood, the 
man who wants to start the small 
airport is a veteran, and his po- 
tential customers are you and your 
neighbors. At least, he deserves a 
hearing and his chance to prove 
that his place of business will not 
be a neighborhood nuisance. 

As to the bigger planes, you, as 
a citizen, can go just so far. The 
result may be a slight lessening of 
the noise, or none at all. This is 
mostly because there is no federal 
law specifically controlling noise. 

The only federal law that can 
be applied is a Civil Air regu- 
lation which provides that an 
airplane must be flown not lower | 
than 1,000 feet above the con- | 
gested parts of a city, town or 
open-air assembly of people. 

If you can prove in a court that 
a plane unnecessarily flew below 
1,000 feet above your home, inter- 
rupting your conversation, blank- 
ing out your radio program, or 
rattling the dishes in your cup- 
board, then you have a right to 
demand action by federal authori- 
ties. But it will be your word 
against that of.the pilot. You will 
be estimating his height with your 
eye, and he will be reading an alti- 
meter on his instrument panel. 

Sky Cops? 

One other legal action is open 
to you. As far as is known, no city 
has yet applied its nuisance ordi- | 
nance to airplanes flying above it. 
If it should be applied to airplanes, 
there would have to be good evi- 
dence in court, probably given by 
a patrolman who could testify that 
he was at 1,000 feet and ‘the of- 
fender was below him, thus prov- 
ing that the noise he made was 
louder than necessary. This would 
be an interesting, precedent-form- 
ing kind of case. 








Of course, a military plane could | Shoot down some offending planes 
be treated the same way. It hap-/| “to focus public attention on the 
pens, however, that you, as a citi- | problem.” A _ distrait lady writes 
zen have a better chance of con-|that she is going to quit praying 
trolling the military flier than any|to God about airplane noise, and 
other. The military is quite con-|start praying to T. P. Wright, ad- 
scious of its dependence upon ap- | ministrator of Civil Aeronautics. 
propriations. Thus a letter to your; Ignoring the obvious fact that 
congressman, with a copy to the/trains, buses, trucks, motorcycles, 
commanding officer of the field | fire engines, steel riveters, milkmen 
where the offending plane is based, | and screeching children daily add 
would have effect. to the hubbub in which we live, 

Illegal low flying is not to be |those who complain feel that an- 
confused with mere noise. Offi- | other noise is not justified by those 




























T. H. TUPMAN, head of Tupman Motors, one of the largest Mercury dealerships in 
the West, is shown beside his new Cessna 140 plane recently purchased for use in 
facilitating travel in the operation of his business. A test pilot for Lockheed and Inter- 
state Aircraft during World War II, his hobby is fiying. 





what is being done and can be 
done to correct the condition. 


already in effect. 
The next column will 





discuss 








Crescent tarmers are “UP IN THE AIR” 





@ Progressive, air-minded farmers of Fe Golden 
Crescent are trading in the Old Gray Mare for a 
stream-lined plane. Throughout the three states— 
Michigan, Ohio and Pennsylvania—rural flying 


organizations are being formed. The 
Ohio Flying Farmers, recently organ- 
ized, held a field day which attracted 
340 farm people—222 of whom hold 
pilot licenses, and 160:o0f whom own 
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The Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 
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their planes This is the largest farmers’ flying 
club in the country. 


These facts give you one angle on the alert type of 
people—and the type of market—you find among the 
three million farm folks of Fe Golden Crescent. 


A market for airplanes, of course—but also a con- 
centrated, able-to-buy market for almost anything 
you can name in the way of goods that add to 
modern comfort, convenience and efficiency. Right 
now, with money to spend, these farm people want 
a great variety of branded, advertised goods which 
war restrictions have denied them. 


Don’t overlook so lucrative a market as Fe Golden 
Crescent / Here's a place to tell your sales story, 
thoroughly and economically, using only three 
publications. These well-read, well-trusted maga- 
zines—-MICHIGAN FARMER, OHIO FARMER 
and PENNSYLVANIA FARMER-—reach 7 out 
of every 10 of these 3,000,000 farm folks in 
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O’Connor Gets Studebaker 
Deal in Fullerton, Calif. 


Tommy O’Connor, who, during 
the war was assistant to vice-pres- 
ident Stanley Whitworth, Stude- 
baker Pacific Corp. production 
head, has opened a new Stude- 
baker sales and service establish- 
ment in Fullerton, Calif. 

* * 


Bobbi-Car Names Thomosons 


For Two Counties in Ga. 
Thomoson Bros., H. O. Thomo- 
son, Tifton, and C. L. Thomoson, 
of Sylvester, Ga. has been ap- 
pointed dealer for the Bobbi-Car 
in Tift and Irwin counties, Geor- 
gia. They plan to establish dealer- 
ships both at Tifton and Ocilla. 


Parnell Motor Succeeds 


McLeod Dealership 


McLeod Motor Co., Cotton Plant, 
Ark., recently purchased by Roy 
Parnell sr., Roy Parnell jr., and 
Paul Parnell, will operate in the 
future as the Parnell Motor Co. 

” 7 + 


Pallen Acquires Property 
For New Dealership 


Pallen Motors, Inc. (Hudson), 
has purchased a 100-foot frontage 
on the north side of Delmar Blvd., 
east of Hodiamont Ave., St. Louis, 
as the site of a new dealership. 
Construction will begin as soon as 
materials are available. 

. * * 


Reed Purchases Building 
In Siloam Springs, Ark. 


Reed Motor Co., Siloam Springs, 
Ark., has purchased the Davidson 
building on Mount Olive St. and 
will occupy the new location im- 
mediately. Jim Reed, discharged 
veteran, is manager of the come 
pany. 


* * * 


Jacksons Move 


Two brothers, David and John 
Jackson, have moved their Delta 
Motor & Implement Co. to a new 
location in Tiptonville, Tenn. 

+ + * 


New Hudson Dealer 


The McCloud. Motor Co. has 
opened its new Hudson dealership 
in LaFollette, Tenn., offering serv- 
ice on all makes. 

+ a * 


Simms in New Salesroom 


The Simms Auto Co. (Oldsmo- 
bile) is now occupying a new sales- 
room at 5959 Delmar Blvd., in St. 
Louis, Mo. 


* * 


O’Neal Moves 


Dutch O’Neil Motors, Inc., is now 
occupying its new home in North 
Little Rock, Ark. 

* oo * 
Shapiro Expands 

Shapiro Motors has received a 
permit to proceed with a 2% story, 
$2,000 addition to its building in 
North Adams, Mass. 

e a * + 

; Incor porated 

West Union Motor Sales, Inc., of 
West Union, W. Va., has been or- 
. ganized with authorized capital 
stock of $5,000. Principals are Vin- 
ton E. Gwinn, William B. Knight 
jr. and Martha V. Gwinn. 

* * * 


Twin City Chevrolet 
Twin City Chevrolet, Inc., of 
West Palm Beach, Fla., has been 
organized with capital stock of 
500 shares. Principals are E. Harris 
Drew, C. Robert Burns and Elwyn 
L. Middleton. 


+ * » 


Zoning Halts Building 

Work on a new salesroom for 
Gordon J. Reid was ordered halted 
by Building Inspector Joseph R. 
Ducharme after he discovered that 
the building permit had erroneous- 
ly been issued for construction in 
a business zone, while the lot is 
actually located in a_ residence 


zone. 
” . + 


Partners Buy Dealership 

The Aiken Truck & Appliance 
Co., in Aiken, S. C., has been pur- 

chased by S. Berger and H. E. 





Crawford. The company is a dealer 
for the Willys Jeep. 


> * * 


Peterson to Build 
Peterson Motors, Inc., (Chrys- 
ler), Shreveport, La., expects to 
start construction soon on a new 
building which will house its parts 
and service departments. 
* - ad 


Kemp Remodels 


Dick Kemp, Chrysler dealer in 
Denmark: 8S. C., is in the process 
of remodeling his dealership in 
order to provide a modern show- 
room with plate glass windows on 
both sides of the front door. The 
parts and service departments are 
included in the remodeling pro- 
gram. 


* a * 


Stevens Opens 
Stevens Motor Sales (Chrysler), 
Las Cruces, N. M., has held a for- 
mal opening in the new building 
which now houses the dealership. 








H. and M. Expands 
H. and M. Auto Sales (Chrysler) 
has completed an addition, 80 by 
60 feet, to its facilities in Wabash, 
Ind. 

* + * 
Warrington Seeks Permit 
Al Warrington, Chrysler dealer 

in Chester, Pa., has applied for a 
permit to erect a new building. He 
has already procured the steel for 
the contemplated, structure. 

* * 


Johnson Completes Addition 

Johnson City Motors (Chrysler), 

Johnson City, Tenn., reports a de- 

cided increase in service volume 

since the completion of its new 
showroom and offices. 
+ * + 


Hempen Undecided 


H. F. Hempen, Chrysler dealer 
in Alexandria, La., is considering 
plans to enlarge his present build- 
ing or erect a new one. 

+ - + 


Dunham Names Peto 
D. W. Dunham, Los Angeles Ford 
dealer, has announced the appoint- 


ment of F. G. Peto as general man- 
ager of his dealership. 





of $22,599. Martin Cosper and Walter L. Schmidt head the firm. 


Face Lifting in the Bronx... , 





MOTORS 





A BEFORE-AND-AFTER illustration of Poe Motors of 2543 Jerome Ave., the Bronx. 
The Studebaker dealership bought the structure for $56,000, then renovated at a cost 
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Income Payments 
Stay Near Peak 
Rate of Last Year 


WASHINGTON.—I ncome pay- 
ments to individuals were main- 
tained at a high level during June, 
according to Department of Com- 
merce statistics. 

After seasonal adjustment, June 
income payments were equivalent 
to an annual rate of $160.6 billions, 
only fractionally below the peak 
full-year total of $160.8 billions of 
1945. Disbursements by private in- 
dustry rose to an alltime record 
in June and were almost 6 percent 
greater than in July, 1945, the last 
full month of the war, the depart- 
ment reported. 

The department’s seasonally ad- 
justed index of income payments 
(1935-39—100) fell slightly to 239.0 
in June, compared with 239.7 in 
May. 

Continued contraction of military 
payments—including pay of the 
armed forces, family allowance of 
disbursements to dependents of en- 
listed personnel, and mustering out 
payments to discharged servicemen 





THE OPENING of Burberick Motor Sales Co., newly appointed Packard dealer, San 
Mateo, Calif. The new sales and service establishment represents an investment of 
more than $100,000. Among visitors during the past few weeks at Burberick’s were 
Lyman Slack, Packard general sales manager; Earle C. Anthony, California distributor, 
and LeRoy Spencer, vice-president, Earle C. Anthony Inc. 








—together with a decline in agri- 
cultural income from the excep- 
tionally high May position, ac- 
counted for the fractional decline. 
In addition, retroactive wage in- 
creases paid to railroad employes, 
an important factor in the sharp 
rise of May incomes, were appre- 
ciably smaller during June. 
These declines were partly off- 





set by an increase in factory pay- 
rolls, arising from increased em- 
ployment and higher hourly earn- 
ings, and by expansion in disburse- 
ments by the bituminous coal in- 
dustry reflecting settlement of the 
recent labor-management dispute, 
according to government officials. 





AN Want Ads cost little—get results— 





why not use ‘em? See inside back cover. 





OPA Agent Probed 


Buys 4 New Cars, Resells 3 Within 8 Months; 


Legal ‘Series of Coincidences’ 


CINCINNATI.—It was “just a 
series of coincidences and every- 
thing was perfectly legal” when it 
was disclosed last week that Ralph 
Nash, OPA investigator here, had 
purchased four new cars and re- 
sold three within the last eight 
months. 


Nash’s transactions were re- 
vealed by the Cincinnati Used 
Car Dealers Assn. through Leon 
Strikman, executive secretary. All 
of Nash’s deals were upheld by 
the OPA enforcement division. 

The OPA agent’s car deals were 
as follows: 


1. Feb. 16, Nash bought a 1946 
Ford from Loveland Motors. 

2. May 15, Nash re-sold the Ford 
to an OPA associate. 

3. From the OPA associate, Nash 
purchased a 1940 Ford, now being 
driven by Nash’s son. 

4. May 15, Nash also bought an 
eight-cylinder Oldsmobile from Co- 
lumbia Motors. 
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5. Aug. 26, Nash re-sold the Olds- 
mobile, title in blank, to an opera- 
tor of a gasoline station. The car 
was later sold to a Harry Cowen, 
“unknown” to Nash. 

6. July 3, Nash bought a six-cy- 
linder Oldsmobile from Columbia 
Motors, claiming that the car was 
for his brother-in-law in New 
York. The New York relative “re- 
fused” the car, and it was sold to 
Loren McGill, July 6. 

7. Aug. 28, Nash bought a 1946 
Chrysler from a Madisonville deal- 
er. (At the time this article was 
written, Nash was still driving the 
Chrysler.) 

Milton J. Rappoport, OPA en- 
forcement attorney, said Nash 
was “high up on the priority lists 
at all the dealers and bought the 

cars as they were available. He 
started out the year wanting a 
Chrysler, and now he has one.” 
Nash explained that he had been 
in the auto business in Kokomo, 
Ind., and had “many friends” 
among dealers here. 

Although Rappoport declared 
that all the transactions were le- 
gal, Earl Baird, OPA public rela- 
tions official, stated that Nash told 
him that he had not filed certifi- 
cates of transfer with OPA on the 
sales because “I didn’t know I had 
to.” 

Baird also pointed out that Nash 
“should not have made the sale 
to a filling station operator with 
title-in-blank, since there are state 
laws regarding the bypassing of 
titles.” 


Hits Own Title 


‘Wild Buying Jim’ Fears 
It Hurts His Case 


SPRINGFIELD, Mass. — James 
G. Moffett, local auto dealer, whose 
transactions under the title of 
“Wild Buying Jim” brought him 
into Federal court in Boston on 
OPA charges of ceiling price vio- 
lations, doesn’t like that “wild” 
title so much now. He says it is 
“inflammatory and prejudicial.” 

In fact, he is so averse to the 
title that he has appealed to the - 
court to order the three words 
stricken from the criminal infor- 
mation filed against him charging 
him with violations of the price 
ceilings on used automobiles. 

Moffett appeared in Federal 
court several weeks ago, and 
pleaded innocent to the OPA 
charges, with Judge George C. 
Sweeney ordering the case contin- 
ued for trial. Hearings on the plea 
to get rid of the “Wild Buying 
Jim” title are scheduled for Aug. 
ae 
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AUTOMOTIVE MARKET 











Marine engines, fuel, lubricants, 
parts and accessories, 


T 
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Automotive advertisers find in Yachting 
an exceptionally responsive market. 
Yachting’s readers, because they are 





Automobiles — that provide the 
transportation that has contrib- 
uted greatly to the increase in 
boating. 


boating fans, have more occasion to use 

automotive products .. . 

means to buy the best. 
Leading publication in the boating field 
in circulation and advertising volume. 


and have the 





YACHTING PUBLISHING CORPORATION 
205 E. 42nd Street + New York 17, N. Y. 
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Seat Sale 
Up North 
GMC Firsts 
By 
Jack Weed 











IHERE’S more than one way to 

skin a cat, and there’s more 
than one method used to introduce 
a new item into a line. Some firms 
just announce the product by send- 
ing out a catalog sheet and adver- 
tising it; others do their announc- 
ing with fanfare and attention- 
compelling pomp. 

This latter method is the one 
employed by the McIntyre boys at 
Monroe Auto Equipment Co.—and 
they usually do an _ outstanding 


b. 
o Their introduction of the new 
coil spring mounted and shock ab- 
sorber controlled truck seat to the 
press a week ago was certainly 
done in a manner that the scribes 
who attended will not forget for 
many a moon. 
* * * 

IN THE FIRST place, the set- 
ting was ideal—the McIntyre Lodge 
on the edge of Monroe and on the 
banks of Lake Erie where they 
had plenty of room to put the boys, 
not only in trucks that were 
equipped with the easy ride seat 
and without, but where they also 
could introduce them to farm trac- 
tors equipped and not equipped— 
and give them a ride in a power 
boat that had the front seat “Mon- 
roeized” as well. 

Many of the scribes had never 
driven either a truck or tractor 
and the novelty of getting behind 
the wheel of these machines and 
driving where they willed, was a 
distinct novelty to many of the 
writers—and did they learn about 
the “kidney pounding” that a farm- 
er or a “gear crasher” gets in his 
normal work! 

To give the boys a real visual- 
ization of what takes place in the 
new seat, they took them out in 
a speedboat on a choppy seat and 
let them get the “pants paddling” 
in the rear seat skimming over the 
waves at 35 mph while they 
watched the front seat work up 
and down easily—taking all of the 
pounding out of the ride just as it 
does in a truck or tractor. Show- 
manship par excellence. 

* 


Of course they had Wylie—the 
major domo at the Lodge—feed us 
a nice lunch, and of course all 


. three McIntyre boys, Brouer, Bill 


and Charlie, as well as Joe Bickel, 
John Black and Joe Smith, were 
all on the job to host us around. 

I’ve got a score to settle with 
Bill McIntyre, however—in the 
speedboat -when I took my ride 
some darn rummy wanted to see 
what the boat would do when it 
took a sharp turn, and Bill showed 
him, but in the process, dumped 
about 40 gallons of Lake Erie down 
my neck. Did he feel sorry about 
it—not that bird. He just turned 
around in his seat and laughed like 
a hyena while I swam out of the 
deluge. 

And did he take me into the 
Lodge and have Wylie dry my 
clothes out—not him. He just head- 
ed for across the lake again at 
top speed and let the wind do the 

(See TRUCKIN’, Page 39, Col. 2) 
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MTA Truckers 
Set to Fight for 
Liberal Laws 


Big Competitive Battle 
With Planes and Rails 
Seen; Safety Stressed 


TRAVERSE CITY, Mich. 
—Approximately 300 Michi- 
gan over-road haulers, at- 
tending the annual conven- 
tion of the Michigan Truck- 
ing Assn. here, heard warnings to 
get their business in order to meet 
stiff competition from railroads as 
well as from the infant competitor, 
air freight. 

Much in evidence in the com- 
mittee sessions also was prepara- 
tion for the coming legislative ses- 
sion where the truckers are going 
to ask for more liberal weight leg- 
islation to meet the current needs 
of Michigan industry. Michigan, 
while being foremost in the build- 
ing of good roads, has not always 
kept its industrial transportation 
in mind in the construction of 
these roads. Thus over-road opera- 
tion suffers in many parts of the 
state from the lack of proper 
bridges and insufficient foundation 
under many of its roads. 

At the present time, part-load 
laws or restrictions are placed 
on many major highways, due to 
lack of proper construction of 
the arterial highways in those 
parts of the state where the sub- 
soil will not allow the operation 
of full loads in the spring of the 
year. 

Walter Bockstahler, convention 
chairman and newly elected sec- 
ond vice-president of the MTA, 
opened the convention at a lunch- 
eon by welcoming the delegates 
and guests and introducing the 
other officers who will serve for 
the coming year. All of these, in- 
cluding J. Howard Minnich, Red 
Star Transit, Detroit, president; 
Dale E. Moffett, Ogden & Moffett 
Co., Port Huron, first vice-presi- 
dent; John Cooper, Holland Motor 
Express, Holland, treasurer, and 
Dan J. Maronick, Hollywood Cart- 
age Co., Detroit, filled the same 
offices in the association last year. 

Francis S. Norton, general traf- 
fic manager, Fisher Body division, 
gave the haulers some sound ad- 
vice on how to minimize damage 
and loss on’ packages, from a large 
shippers viewpoint. He suggested 
that, if each hauler would give 
each package a shipping number, 
keep these in rotation and mark 
them on both package and bills, 


it would be much easier to trace 
(Continued on Page 33, Col. 1) 








Top Trucks 

New truck registrations re- 
ported in Automotive News to- 
day: 
1946 1941 
Pos. Make Pos. 
1—16,977 Chevrolet 20,406— 1 
2— 7,829 Dodge 5,897— 4 
3— 7,025 Internat’nal 8,640— 3 
4— 4,853 Ford 16,301— 2 
5— 3,583 Willys 194—14 
6— 2,772 Studebaker 460—10 
7— 1,538 GMC $,924— 5 
8— 890 Reo 116—16 
9— 525 White 9238— 7 
10— 418 Autocar 235—12 
ll— 365 Federal 145—15 
12— 328 Brockway 246—I11 
13— 257 Divco 235—12 
14— 252 Mack 987— 6 
15— 190 Hudson 60—17 
16— 81 Diamond T 547— 9 
17ji— 39 FWD 22—19 
18— 30 Sterling 30—18 
19— 1 Plymouth Ti1— 8 

Total All Makes 

48,167 60,258 

For further details, see page 
20, today’s issue. 
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houses in several states. 


about way in street cars. 


tive business. 





Bus Shortage Runs Down 
Men Who Made It 


HICKENS do come home to roost, even in the auto- 

motive industry, it seems. 

All last fall and this spring the industry has been 
plagued with strikes in one supplier plant after another, 
and everybody connected with the vehicle and parts plants 
knew that these strikes would eventually bring about a 
severe shortage of replacement parts. But this seemed to 
make no difference to the strikers, who in many cases 
did not strike for more money but to eliminate incentive 
pay systems and because of jurisdictional reasons. 

Recently the City of Detroit had to pull several bus 
express lines out of service because the DSR, which oper- 
ates the buses, had 528 vehicles tied up in the garage. 
They could not get the replacement parts to repair them, 
although they had men searching among dealers and parts 


Some of the express lines that had to be discontinued 
served the very workmen in Detroit plants, whose inabil- 
ity to furnish the replacement parts, tied up the buses. 

So now, some of the very workmen who were striking 
over fancied grievances, either have to drive their own 
cars to work or take a much longer time going the round 


It’s too bad that all such strikes don’t come home to 
roost with the men who are directly responsible for the 
critical shortages in the maintenance end of the automo- 








Freight Hauled by Trucks 
Moves Up 3.1 Percent 


WASHINGTON.—Freight vol- 
ume transported by motor car- 
riers in July increased 3.1 percent 
over June and 8.2 percent over 
July of last year, according to ste 
tistics compiled by the American 
Trucking Assns. 

Comparable reports received by 
ATA from 211 carriers in 40 states 
showed these carriers transported 
an aggregate of 1,915,373 tons in 
July, as against 1,858,511 tons in 
June and 1,769,640 tons in July, 
1945. 


The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-1940 as representing 100, was 
187.6. 

Approximately 83 percent of all 


White Production 
In New Plant 
Set for Oct. 


CLEVELAND.— (UTPS) —White 
Motor Co. plans to assemble buses 
in its new $3,000,000 plant next 
month in an effort to catch up on 
its $30,000,000 backlog in orders. 

According to Ira S. Snead, vice- 
president of the company, White 
now has 2,500 buses on order with 
present plant output standing at 
60. The new plant, completed, will 
average between 200 and 250 buses. 

The new plant, covering 350,000 
square feet, is expected to be in 
full production early next year. 


Rated Load Wins 
In Ala. Case 


MONTGOMERY, Ala.—Attorney 
General William N. McQueen ruled 
last week that a truck license tag 
in Alabama is based on the manu- 
facturer’s rated capacity and not 
on the actual load carried. 

In the same opinion, he said 
licenses for trailers and semi-trail- 
ers are 50 percent of the cost of 
the license tag of the motor ve- 
hicle by which they are drawn, 
and are to be computed on what 
license of the motor vehicle 
would cost at the time of the pur- 
chase of the required trailer tag. 











tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 3 percent over June 
and 8.4 percent over July, 1945. 

Transportation of petroleum 
products, accounting for about 11 
percent of the total tonnage re- 
orted, showed an increpase of 1.5 
percent over June and 5.6 over 
July, 1945. 

Carriers of iron and steel hauled 
about 3 percent of the total ton- 
nage. Their traffic volume _in- 
creased 9.9 percent over June and 
12.9 percent over July, 1945. 

About 3 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including to- 
bacco, textiles, groceries, building 
materials, wood, motor’ vehicle 
parts and motor vehicles. Tonnage 
in this class increased 3.6 percent 
over June and 7.8 percent over 
July, 1945. 

The July tonnage of carriers re- 
porting from the Eastern district 
represented an increase of 1.1 per- 
cent over June and 7.3 percent over 
July of 1945. 

Carriers in the Southern region 
reported an increase of 4.6 


1945. 
Tonnage reported from 
Western district revealed an 





ATA Convention 
To Set Record in 
Chicago Oct. 4-9 


Winners of Nine-State 
Contest to Compete 
In National Roadeo 


CHICAGO.—From advance 
reservations, the annual 
American Trucking Assns. 
convention here Oct. 4-9 will 
have the largest attendance 
of overroad truck operators in his- 
tory. More problems are bothering 
the haulers than ever before, and 
the normal legislative problems are 
considerably aggravated this year 
by the lack of new power units 
and continuing excessively high 
maintenance costs. 

Pete V. Moulder, executive vice- 
president of International Harvest- 
er Co., and a member of the board 
of directors of the Automobile Man- 
ufacturers Assn., will be the speak- 
er at the opening day luncheon, 
Oct. 7. 

The national Truck Roadeo also 
is drawing greater attention and, 
from all indications, will have 
more entries than ever before. 

Not only will the most expert 
drivers from each state compete 
for the skill in driving and safe- 
ty awards, as in the past, but an 
added award is being offered this 
year by International Harvester 
for the most courteous driver of 
the year. 

While the business sessions of 
this year’s convention will open 
Friday morning at the Hotel Sher- 
man, headquarters hotel, the gen- 
eral convention activities will not 
get under way until Monday noon 
when there will be a general lunch- 
eon in the Grand Ballroom. 

Prior to this, the session will be 
taken up with committee meetings 
and work of the various state as- 
sociation representatives. 

White Motor Co. is throwing its 
annual luncheon to the truckers 
Tuesday, just before the running 
off of the National Truck Roadeo, 
while International Harvester has 
a cocktail hour scheduled at 5:30 
p.m. just prior to the annual ATA 
banquet which is scheduled for 7:00 
p.m. that evening. 

Firestone Tire & Rubber Co. 
will hold its party on Monday 
evening, starting at 7 p.m., and 
Trailmobile will hold a cocktail 
hour Sunday evening. 

The program for this year’s con- 
vention is as follows: 

Friday, Oct. 4.—10:00 a.m.—Com- 
mittee on National and State Or- 


| ganization. 


5.—10:00 a.m. 
Na- 


Saturday, Oct. 
ATA Executive Committee; 


percent | tional Traffic committee; ATA Na- 


over June and 8 percent over July, {tional Committee on Accounting; 


Officers and Directors, Safety and 


the Operations Section; Manpower Ad- 
in-|visory committee. 2 p.m.—Freight 


crease of 6.8 percent over June and |Claic Section, S. & O. Section, Joint 


10.4 percent over July of last year. 


(Continued on Page 31, Col. 1) 





Highway Postoffice 


Mail Is Sorted in Truck Traveling 
Between Two States 


WASHINGTON.—Highways now 
offer the mails everything that a 
railroad offers, declared Charles M. 
Upham, engineer-director of Amer- 
ican Road Builders’ Assn., last 
week. He referred to a recent Post- 
office department announcement 
that the first highway postoffice to 
be operated by a contract carrier 
would start its run this month. 

A highway postoffice is one set 
up in a motor vehicle in which 
mail is sorted as it travels, Upham 
explained. Mail is also picked up 
and delivered at stationary offices. 

In addition to rural free delivery, 
star routes, a system going back 





to colonial days, have long been 
in use delivering pouch mail to 
points not reached by railroads. 
Highway postoffices became the 
third form of mail delivery using 
the highways. 

“Introduction of this type of pos- 
tal service is another reason for 
rehabilitating and extending our 
highways systems as rapidly as 
possible,” Upham said. “The route 
is from Union, Miss., to Mobile, 
Ala., a distance of 182.9 miles and 
the contract calls for a round trip 
daily except Sunday. Other routes 
doubtless will follow. 

(See POSTOFFICE, Page 31, Col. 1) 
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Common Interests Cited 


Truck-Trailer Builders Fight Restrictions, 
Hulse Tells Association Managers 


WASHINGTON. — The manufac- 
ture of trailers that can be oper- 
ated within the limits of state- 
imposed size restrictions and the 
need for lower financing charges 
are two of many matters of com- 
mon interest between the Truck- 
Trailer Mfrs. Assn. and the truck- 
ing industry, John B. Husle, secre- 
tary-manager of that group, told 
the National Conference of State 
Trucking Assn. Managers here last 
week, 

“A superficial person might 
think the trailer industry was not 
being sincere when we claim a 
common interest in maximum size 
vehicles. Would not two 10-ton ca- 
pacity trailers sell for more than 
one 20-ton trailer? Perhaps we 
have our tongue in our cheek when 
we advocate less stringent size and 
weight legislation? If so, we really 
bit off our tongue in Kentucky and 
Tennessee, for we spent over $15,- 
000 in those two state alone in the 
interests of motor vehicle regula- 
tions which would allow operators 
to stay in business and make a 
profit,” Hulse said. 

“Our members know that the 
type of vehicle permitted under 
obsolete and intentionally restric- 
tive size and weight laws would 
not operate econemically with 
present day wages, taxes, etc. 
Our intent therefore has been 
and will continue to be to build 
trailers which will enable oper- 
ators to make a profit. Only sol- 
vent trucking companies with 
satisfactory operating ratios are 
customers for trailers. 

“When the Truck-Trailers Mfrs. 
Assn. was asked to comment on 
the size and weight proposals of 
the American Assn. of State High- 
way Officials we took our cue from 
ATA and our comments paralleled 
yours except that we held out 
strongly for 102-inch chassis width, 
i.e, up to the normal fender level. 
This would permit better chassis 
construction, a wider frame, more 
room for larger brake bands, bet- 
ter cooling for both tires and 
brakes, and better overall stability 
of the vehicle,” he claimed. 


“Many operators have found fault 
with trailers as being too heavy for 
their payload capacity, as being 
subject to body flexing causing 
cracks, leaks and excessive main- 
tenance, as having floors inade- 
quate for lift trucks with 6,000- 
pound wheel loads, or having rear 
bumpers that won’t stand the 
shock of the platform impact of a 
5,000-pound gross vehicle at 10 
miles per hour. There are other 
complaints, too, but let’s take these 
as typical,” he added. 

“If we listen to the first com- 
plaint and build a lighter vehicle 
we only aggravate some or all of 
the other complaints. 

; “I am not forgetting the pos- 
sible increased use of light metals. 
We will use aluminum and mag- 
nesium as fast as they can be en- 
gineered into trailers at a price 
commensurate with the payload in- 
— or weight saving possibili- 
ies. 

“How are we to meet these 


Colo. Truckers 
Get Rate Hike 


On Furniture 


DENVER.—Raises in intrastate 
trucking rates on household goods 
averaging 22 percent, along with 
a 10 percent increase for heavy 
commodities, were ordered last 
week by the Colorado State Public 
Utilities Commission. 

Authorization of the increases 
completed the commission’s action 
on requests by truck companies 
operating intrastate for overall ad- 
justments. Through earlier orders, 
the commission granted raises on 
rates for shipments of livestock 
and light commodities. 


The increase on household goods 
was on a sliding scale ranging 
from a 50 percent increase for 
movements up to five miles to no 
increase for movements more than 
80 miles. The higher rates were 
sought by the truckers to offset 
rising operating costs. The new 
rates take effect Oct. 10. 








conflicting complaints of weights 
vs. strength? Well, we listen to 
and wait for the recommenda- 
tions of your technical commit- 
tees organized and guided by Hoy 
Stevens. When performance 
standards or vehicle specifica- 
tions are agreed to and accepted 
by the operators and are called 
for on equipment specifications, 
we will be prepared to supply 
trailers as desired. 

“A couple of years ago some of 
our people met with some of your 
people in this very room to discuss 
how finance costs could be reduced. 
For the most part we listened, we 
didn’t have much to say. We still 
haven’t much to say except that 
as an industry we are heartily in 
accord with the program of ATA 
as so ably expressed at our 1945 
annual meeting by Ted Rodgers. 
When Rodgers calls for bank fi- 
nancing at regular business rates 
we believe he is pointing the way 
to the ultimate answer to high 
finance costs. 








DELIVERY OF NEW CHEVROLET trucks is being accelerated to meet the un- 


d from 





precedented d 


and industry as evidenced by this photo of vehicles 


awaiting shipment from the Chevrolet plant at St. Louls. During duly and August 
shipment of Chevrolet trucks exceeded the volume for the same months in 1941. 





Fla. Bus Firm Installs 


3-Way Radio Sets 

JACKSONVILLE, Fla.-—-In the 
first step of its kind in the South- 
east, the Motor Transit Co., of 
Jacksonville last week installed 
three-way FM radio equipment in 
its service trucks and inspectors’ 
cruising cars. 

Explaining that the equipment | 





was installed to improve its serv- 
ice, James M. Moore, general man- 
ager, announced that the radio 
system “already is proving very 
successful.” Listed as WCHK, the 
bus company’s radio station is on 
the air for 24 hours daily. 





‘‘WE HAVE FOUND YOUR Want Ad Dept. 
to be always more than satisfactory.’’— 
David T. Robinson Co. (Dodge-Plym- 
outh), Philadelphia, Pa. 





Service Division 
Moved to Kent, O., 
By Twin Coach 


KENT, O.—Continuing its post- 
war expansion program, Twin 
Coach has moved its service divi- 
sion to a recently completed build- 
ing at the main plant here. 

The addition, with a floor area 
of over 36,000 square feet, will be 
used exclusively for storage of re- 
placement parts stocks, service di- 
vision administrative offices and 
the planned maintenance school. 

According to W. C. Smart, serv- 
ice division manager, the new 
building will improve service to 
Twin Coach operators. While the 
company has long regarded service 
as a primary function, he said, un- 
til now the division has not been 
a separate unit physically as well 
as functionally. During the past 
year Twin Coach has doubled the 
number of people engaged in field 
service activities, he said. 

Smart explained that the addi- 
tional storage area will facilitate 
stocking replacement orders for 
older Twin Coach models in opera- 
tion throughout the country. 
























%° TAPERED LINERS, 
RIVETED TO SHOE 





HEAVY-DUTY 
LEVERS AND 
SHOES 


* The New Timken DP 









TIE BARS FOR 

STRADDLE 

MOUNTING OF 
PINS 


Heavy-Duty Hydraulic Brake 


The new Timken DP “Dual Primary” Heavy-Duty Brake is 
the only true heavy-duty hydraulic brake made today because: 
1. It has big 2” tapered liners for even wear and longer life in 


heavy-duty service. 


2. It has open-type construction for maximum circulation of cool- 
ing air, giving increased braking efficiency with decreased 


fading. 


It incorporates all the advanced features which have made 
the Timken DP Hydraulic Brake outstanding in the medium- 
duty field. For example: Both shoes are forward-acting in both 
forward or reverse. Braking effect is increased as much as 35% 
at all accepted hydraulic line pressures. There is only one 
point of adjustment per shoe—and it is easily accessible. 
Shoes are. easily and quickly removable for relining by simply 
removing the retainer spring. Hydraulic cylinder and anchor 


pins remain undisturbed. 


Specify this new DP “Dual Primary” Brake for heavy-duty 
service, Write for free folder today. 


SINGLE POINT 
ADJUSTMENT 


BRAKE SHOE 
RETAINER 
SPRING 


OPEN.TYPE 
BACKING 
PLATE 





The DP Heavy-Duty Hydraulic Brake is optional 
equipment on the famous Timken S & U Series 
Heavy-Duty Axies. 








WISCONSIN AXLE DIVISION e 





TIMKEN AXLE BRAKE DIVISION * 


gi Accepted ARTIS Stunducd 7 
tad - Fe) iat SS 


TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH, 
OSHKOSH, WISCONSIN 


Brake” 


STANDARD STRAIGHT BORE 
WHEEL CYLINDER 


A companion brake to 
the Timken P Series 
Power Brake—uses the 
same hubs and drums. 









DETROIT 32, MICH. 
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ATA to Handle 
Carriers’ Claims 


For Deferments 


WASHINGTON. — American 
Trucking Assns. has been author- 
ized by the Office of Defense 
Transportation to receive and check 
forms submitted by motor carriers 
of property seeking deferment of 
key employes from military service, 
it announced last week. 

Three other national industry 
associations, the Association of 
American Railroads, the American 
Short Line Assn. and the Air 
Transport Assn., were given sim- 
ilar authority. 

ODT’s action followed the dele- 
gation of power to it by the Civil- 
ian Production Administration to 
certify a “limited” number of 
transportation workers for consid- 
eration for deferment by local 
draft boards. 


Carriers desiring to obtain de- 
ferment for employes submit Se- 
lective Service Form 42A Special 
Revised. The forms are screened 
and checked for accuracy and com- 
pleteness by the receiving associa- 








BACK-BREAKING LABOR is out for drivers of trucks equipped with an Elevating 


Endgate. Old-fashioned manual lifting is 


th hod 


power which 





pl d by - 


lifts or lowers loads up to a ton in 10 seconds. The unit is available through Fruehauf 
Trailer branches for installation on any make of truck or trailer. 





tion, and those found to be com- 
plete are forwarded to ODT. All 
requests for deferment that are 
certified by ODT go to national 
headquarters of Selective Service 
for transmission to the appropriate 
local draft board. 


McGuire Incorporated 
McGuire Motor Sales, Inc., of 
Ashland, Ky., has been organized 
with capital stock of $250,000. Prin- 
cipals are E. R. McGuire, Dean 
Walters and Jessie McCoy. 


At Cleveland Oct. 29-Nov. 


Doce 





CLEVELAND. Refrigeration 
units for trucks and trailers will 
be featured in many of the ex- 
hibits at the Fourth All-Industry 
Refrigeration and Air Conditioning 
Exposition at the Public Audito- 
rium here Oct. 29-Nov. 1, officials 
announced last week. There will 
be more than 300 displays. 


Improved equipment for air 
conditioning in all types of pas- 
senger vehicles and for the 
transportation of perishable and 
frozen foods at the proper re- 
frigerated temperatures are in- 
cluded in the plans of many of 
the more than 160 firms which 
are already numbered among the 
exhibitors. 

The products include various 
types of air conditioners, cold 
plates for trucks and trailers, wa- 
ter coolers, insulating materials, 





accessories, chemicals and other 













7 AZ ¢ 


YET THE Houdaille’ Viscous Damper 
MINIMIZES BOTH MAJOR AND MINOR 
CRITICAL ORDERS OF VIBRATION 


A Inertia mass or fly-wheel 


B Two-piece welded housing 
C Synthetic fluid 


@ The efficiency of the Houdaille* Viscous Torsional Vibration Damper has been 
thoroughly proven on dozens of installations ranging from small 6-cylinder auto- 
mobile engines to diesels of 1500 H. P. Since it is untuned, it effectively minimizes 
BOTH major and minor critical orders of vibration. In relation to the size of the 
engine, it is remarkably small and compact. 

The Damper employs a synthetic fluid with a relatively flat viscosity curve so 
that its efficiency is not materially affected by temperature. Since the housing is 
hermetically sealed and there are no wearing parts, it should function indefinitely 


without service or attention. 


Houdaille* engineers will gladly discuss the application of the Viscous Tor- 
sional Vibration Damper to any internal combustion engine. 
An exclusive development of Houde Engineering Division, Patents pending. 


ENGINEERING 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULI 


BUFFALO 11 


DIVISION OF 


CONTROLS 


NEW YORK 


Pronounced Hoo-dye 








Truck Refrigeration 
Stressed in Exhibits 


equipment ranging up to complete 
“mobile” refrigeration units for 
vehicles traveling by land, sea and 
air. 

In the truck and trailer field 
alone, progress in the development 
of refrigeration units has been an 
outstanding feature of the industry 
as a result of the spectacular 
growth in the demand for frozen 
foods. Much special equipment has 
been designed to move fresh foods 
to freezing plants without loss of 
time, at the same time maintain- 
ing the proper temperatures, and 
this will be shown at the exposi- 
tion, along with steps which have 
been taken to cut the weight of 
refrigeration units and thus in- 
crease payloads. New types of 
truck and trailer insulation also 
will be shown. 

Only the fourth in the industry’s 
history, the show this year will be 
the first complete review of air 
conditioning, refrigeration and 
frozen food equipment since peace- 
time production was resumed. As 
such, it will bring together not 
only the postwar products which 
have already been introduced, but 
many new products held up thus 
far by material shortages and la- 
bor difficulties. 

In terms of floor space alone, 
the event will be two to three 
times greater in size than the 
last exposition held nearly six 
years ago in Chicago. 

The exposition this year is spon- 
sored by the Refrigeration Equip- 
ment Mfgrs. Assn., largest group 
of manufacturers in the industry, 
with the cooperation of the Frozen 
Food Locker Mfrs. and Suppliers 
Assn. REMA has nearly 100 mem- 
bers, many of which specialize in 
air conditioning and refrigeration 
equipment for trucks, trailers, rail- 
road cars and other transportation 
units. 

At the same time, members of 
the Frozen Food Locker Mfrs. and 
Suppliers Assn., which build and 
equip frozen food locker plants, 
now numbering nearly 7,000, also 
make equipment for refrigerated 
food transportation. 


G-D Lines Ready 
For Low-Bed 


OAKLAND, Calif.—First models 
of the Graham-Doane low-bed 
trucks will be produced on an as- 
sembly line basis Oct. 12, George 
F. Thornally, manager of the Gra- 
ham-Doane Truck Co., Inc., re- 
ported last week. 

Formation of a national dealer 
organization is being completed, 
Thornally said. The low-bed trucks 
will be produced in a $20,000,000 
100-acre plant recently acquired 
from the WAA. 











EXCLUSIVELY FOR 
Aggressive 
Automobile 
Salesmen 





Pocket Size Prospect Book 


12 Books $3.85 


“One Year’s Work” 





Prepaid If Check Enclosed 
Otherwise C.O.D. 





MODERN SELLING 
METHODS CoO. 
P. O. Box 666 
Louisville 1, Ky. 
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Just Among Dealers... 








(Continued from Page 3) 


For the first time closed models 
were becoming more popular than 
touring cars. The Essex got off to 
a good start by charging only $300 
more for the coach than for the 
open car. The following men 
signed a dealer contract for the 
first time in 1921 and have con- 
tinued actively ever since: 
* + + 


Leon B. ALLEN (Studebaker), Ka- 
lispell, Mon., his first experience 
in this field was as a parts depart- 
ment employe beginning in 1907. 

+ * * 


Homer R. BeckenpacH (Dodge- 
Plymouth), Cleveland, signed up 
with the Westcott after 10 years 
experience in other activities, in- 
cluding the sales department of 
Rauch & Lang Electric Car Co. 

*x + * 


J. HarrisoN CavaNAuGH (Ford), 
Manchester, N. H., started directly 
as a Ford dealer with his twin 
brother Harold. 

- * - 

Howarp G. Craig (Chevrolet-Olds- 
mobile), Potsdam, N. Y., his first 
experience in the field began in 
1917 as a bookkeeper for a dealer. 

+ + * 

Paut DexuHeimer (Ford), Somer- 
set, Ky., first experience in this 
field was signing a Ford contract 
and becoming a dealer. 

” * * 

JoHN Fincuw (Chevrolet), St. 
Paul, his original experience was 
as an apprenuce mechanic begin- 
ning in 1y10. 

. + * 

JoHN R. Fuieck (Buick-Oldsmo- 
bile-Cadillac), Bismarck, N. D., is 
another dealer who began as a 
mechanic, entering the fieid in 1918. 

* * * 

Tuomas E. Francis (Ford), Har- 
risburg, Pa., his initial experience 
was as a truck salesman starting 
in the spring of 1919. 

* + - 

MarsuHa.u F, Frencu (Ford), Val- 
paraiso, Ind., started originally 
with a Ford contract. 

*~ ” * 


B. R. Hamm (Dodge-Plymouth), 
Hope, Ark., his first contract was 
as an assistant dealer for Dodge, 
but followed later on with a direct 


contract. 
* + * 


Horace A. Hutt (Ford), Mem- 
phis, Tenn., in 1919 he became an 
assistant to the president in a deal- 
ership and in 1921, with a partner, 
became a Ford dealer which now 
operates in several towns. 

* * * 

Henry J. Kirrrert (Dodge), Mo- 
bile, Ala., started in this field as 
an office manager for a dealership 
in 1916. 

* * * 

JoHN D. Nortu (Ford), Urbana, 
O., entered the field directly as a 
Ford dealer. 

* + * 


Jake O’RourkKe (Buick), Toledo, 
started in this industry in 1903 as 
a territorial representative for the 
Yale car. 


tive in this field since 1910, start- 
ing out as a road tester. 


LyNN B. Timmerman (Ford), 
Lima, O., after graduating as an 
engineer in 1904 he sold Ford fac- 
tory equipment until he signed a 
Ford contract in 1921. 

= s . 


W. W. Wattwork (Ford), Fargo, 
N. D., began as a proprietor of a 
Ford dealership 25 years ago. 

* s 7. 


Reap E. Woric (Pontiac), Mil- 
waukee, entered the field in 1911 
as a draftsman for an automobile 
factory. 


s se . 

D. G. WitpermutH (Chevrolet- 
Buick), Loganport, Ind., first ex- 
perience was as owner and man- 
ager. 


. . . 

R. D. Winston (Chevrolet), Pitts- 
burgh, started as an owner and 
operator of a repair shop in 1914. 

s 7 * 

Harry J. Schwartzspurc (Oldsmo- 
bile), Milwaukee, started in the 
field as a salesman in 1919. 

—JoHN O. MUNN 











AN ALL-MAGNESIUM light-weight truck train, built for the Permanente Cement 
Co. and designed to haul a payload of approximately 6,000 pounds more than con- 
ventional units of the same type, is Henry J. Kaiser’s latest contribution to the trans- 
portation industry. It follows the recent development of the Kaiser Coach for Santa 
Fe Trailways. The new carrier consists of a trailer and semi-trailer pulled by a 1946 
Peterbilt tractor. Over-all length is 60 feet and the complete unit weighs 25,570 pounds, 


three tons lighter than similar steel units. 


wide and 10 feet high. 


The truck train is six and one-half feet 





Gar Wood Offers 


Basin Cleaner 


DETROIT.—Gar Wood  Indus- 
tries, Inc., has developed a new 
catch basin cleaner for installa- 


tion on a 160-inch wheelbase truck 
chassis. The unit can be used in 
conjunction with a full-size dump 
body. 

The unit consists of a jib-boom 


crane, winch and Hayward 18-inch 
orange peel bucket. The crane will 
lift up to 1,500 pounds at any ra- 
|dius and is adjustable to radii of 
| from four feet three inches to nine 
feet, and has a swing angle of 350 
degrees. The winch is a Gar Wood 
double drum winch with a line pull 
of 1,500 pounds. 


It costs you about a penny-a-day to 
kep abreast of the automotive news— 
better renew NOW! 








. 
House Trailers 
. . 
Eligible for 
. 7 o 
Priority Aid 

WASHINGTON. — Manufactur- 
ers of house trailers were made 
eligible last week for priority as- 
sistance in obtaining plywood by 
CPA. 

In an amendment to Direction 
1A to Priorities Regulation 33, 
trailer manufacturers who have re- 
ceived authority from the National 
Housing Agency to use priority 
assistance for materials may place 
certified orders with a plywood 
manufacturer or distributor for 
the interior type sheathing grade 
of softwood plywood. 

The plywood a manufacturer re- 
ceives on certified orders can be 
used only for floors in house trail- 
ers which are to be sold on cer- 
tified and HH rated orders. 

The amended direction also pro- 
vides that directives may be issued 
to plywood manufacturers, cabinet 
manufacturers, door manufactur- 
ers and distributors. 





‘‘WE HAVE FOUND YOUR Want Ad Dept. 
to be always more than satisfactory, ’’— 
David T. Robinson Co. (Dodge-Plym- 
outh), Philadelphia, Pa. 





the record shows: 





the record shows: 


common sense says: 







No other truck can match 
these figures on length of 
service: 


14% of all Mack 
trucks built up to 


1928 are still in service. In other 
words, every seventh Mack on the 
road is over 16 years old . . . even 
though Macks are usually put on 
the toughest, most wearing jobs. 
No other truck, regardless of size or 
capacity, can match this record. 


825 out of every 
1000 Mack trucks 


registered in the years 1929 through 
1941 (or better than 9 out of 11) 
were still in use July 1, 1944. 
Compare these figures with those of any 
other manufacturer, and you'll see that 
no other truck can match this record! 


Length of life is only 
part of the story. 


You want to know how dependably 
a truck serves as well as how long! 


* * * 


Russe_t Puiturs (Ford), Blythe- 
ville, Ark., started in 25 years ago 
directly as a dealer. 

* + 


That’s where the experience of 
thousands of Mack owners is a 
valuable guide. They’ll tell you 
that Macks not only /ast longest; 
they also work harder, need less 
maintenance, put in more time on 
the job and less in the repair shop. 
That’s why a Mack is the biggest 
money’s worth—in work—that 
your trucking dollars can buy. 


Howarp Pore (Ford), Kalamazoo, 
Mich., his first experience in the 
field started in 1915 as a driving 
instructor. 

*e * a 


ArtHuR F, Rapugnz (Buick), 
Stillwater, Minn., started two years 
previously as an automobile sales- 
man, 

. + * 


JoHN RuiucH (Oldsmobile), Se- a@ 
attle, started as a bookkeeper with 
an Oldsmobile outlet in 1919. He 
entered directly the dealership field 
as vice-president of his organiza- 
tion 25 years ago. 

oa © ae 


S. S. Sayres (Chrysler-Plymouth), 
Seattle, after other experience in 
this field he signed his first con- 
tract 25 years ago. 

* > * 





*(The basic figures are from the latest authoritative na- 
tional survey of truck registrations by R. L. Polk & Co 





TRUCKS 
FOR EVERY PURPOSE 








E. L. Scouren (Dodge-Plymouth), 
Birmingham, Ala., he has been ac- 


camper a a= a= ag 
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Winter Driving 


Tips to Aid in Reducing Accidents Given 
By National Safety Council 


CHICAGO.—As truck fleets pre 





as dry concrete. On drive wheels 


pare for cold-weather operations only, standard chains reduce this | 
on highways crowded with a soar-|to three times as much distance, | 


ing postwar traffic volume, winter 
accident hazards should be in the 
forefront of present -planning. 
Operations men faced with ris- 
ing costs cannot afford accidents. 
And if they are mindful of the ris- 
ing traffic death toll, nearing rec- 
ord proportions, they cannot afford 
to shirk responsibility to the driv- 
ing public. Help in meeting these 
safety problems will be found in 
results of winter traction tests on 
commercial vehicles just an- 
nounced by the National Safety 
council. 
Here is a summary of the more 
important test findings: 
l Temperatures near freezing are 
more dangerous than zero tem- 
peratures when driving on _ ice. 
Wet ice greatly increases braking 
distance and acceleration time of 
bare tires. 
92 Glare ice requires nearly nine 
times as much distance to stop 


| 





and premium chains to twice as 
much. 
3 Pumping brakes and gearing | 
down is better than locking the | 
brakes on ice. 
4, anders are effective only if | 
the right kind of grit is used. | 
Chains aid acceleration on ice, 
but in this respect premium | 
chains do not show a marked ad- | 
vantage over standard. | 





Le.) 
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31 F1.-PREMIUM CHAINS ON ALL WHEELS | 
46 FT.-PREMIUM CHAINS ON DRIVE WHEELS 
50 FI-STANDARD CHAINS ON ALL WHEELS 
G6FT-STANDARD CHAINS ON DRIVE 


WHEELS | . | 
193 FT-BARE TIRES -ON SMOOTH ICE 





-ON SMOOTH ICE 


“ON SMOOTH ICE 
“ON SMOOTH ICE | 


-ON SMOOTH ICE 








| See ME | i 





as, 








> 23 so 73 


100 





125 1s0 ' 200 


AVERAGE BRAKING DISTANCES at 20 miles per hour for 1% and 5 ton trucks 


are shown In this chart. 





Automatic locking differentials 
help acceleration when only one 
drive wheel has traction. 
7 Chains permit some increase in 


curves. 
8 Natural rubber tires are supe- | 


Murphy Heads 


speed without side skidding on Wis. Carriers 


MADISON, Wis.—W. Leo Mur- 


rior to synthetics in stopping| phy, head of the Gateway City 
and accelerating on ice. | Transfer Co. of LaCrosse, has been 
| 


Safety authorities long have been 


elected president of the Wisconsin | 


aware that accident death rates| Motor Carriers Assn. He succeeds 
in snow-belt states run 24 to 53! George Tiernan of Motor Trans- 
percent higher in winter than in| port Co., Milwaukee. 


summer. | 


Other officers of the organization 


are Herbert Olson, Olson Trans- 


portation Co., Green Bay, vice- 
| president; George Briggs, Briggs 
Transfer Co., Eau Claire, secre- 


tary, and Frank J. De Lorme, West 
Shore Transport Co., Sheboygan, 
treasurer. 


‘WE HAVE FOUND YOUR Want Ad Dept 
to be always more than satisfactory.’’— 
David T. Robinson Co. (Dodge-Plym- 
outh), Philadelphia, Pa. 
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% TON MODEL 


only 
$8950 


Plus Federal and State tax, 
F.O.B. nearest Distributor. 


% and 1 ton slightly higher 


Roomy, clear, weather- 
proof interior. D-rings 
and hooks hold curtains 
in rolled-up position 


when desired. 








High-tensile aluminum 
frame supports man’s 
weight easily. Light 
weight though sturdy 
and strong. 


Cash in on this big sales oppor- 
tunity. Truck owners everywhere 
need and want this fine top for 


ORDER DIRECT FROM THIS ADVERTISEMENT, IF YOU WISH, GIVING NAME OF YOUR DEALER. 


No brackets, braces 
or cumbersome fasten- ti 


ings. Easily removed 
or replaced by one 
man. 


pick-up bodies. Ask your 


Slide fasteners on 
either side of back 
easy to open. 















Exclusive, adjustable 
e-down plates allow 
for perfect cover fit 
— give trim, tailored 
appearance. 


auto- 


motive jobber or write for complete 


information. 





Miss. Expects 
To Sign Pacts 
| With 18 States 


JACKSON, Miss.—Assistant Mo- 
tor Vehicle Comptroller Joseph 
|Keith reports that eight states 
|have signed truck tag reciprocity 
agreements with Mississippi. 

He named the states as Ala- 
bama, Georgia, Louisiana, Nebras- 
ka, Oklahoma, Tennessee, Minne- 
sota and Illinois. 

Those with which it is antici- 
pated agreements will be complet- 
ed shortly are South Carolina, 
North Carolina, Missouri, Florida, 
Texas, New Jersey, Massachusetts, 
Iowa and Pennsylvania. 

Keith stated that 36 field repre- 
sentatives will soon be placed in 
the field checking 10 ports of en- 
try as soon as the latter are ap- 
proved by the governor. 

“These would be entry spots at 
which incoming truckers could ei- 
ther purchase sufficient gasoline 
(paying the Mississippi tax) to 
make their trip on highways in 
the state, or could simply pay the 
tax on sufficient fuel to make the 
trip, or could show their compa- 
nies have posted bond with the 
comptroller to pay the tax at the 
end of the month,” it was ex- 
plained. 

Keith pointed out that under 
Mississippi law such tax must be 
paid for the reciprocity agree- 
ments to apply. 


Binford Motor 


In New Home 


DALLAS, Tex.—Binford Boat & 
Motor Co. has occupied its new 
location at the corner of Patter- 
son and Field. It is now delivering 
Hoyt’s camping trailers to the 
trade. 








White Appoints Kuhl 


Fort Worth Manager 

CLEVELAND. — Appointment of 
Jerome L. Kuhl as Fort Worth 
(Tex.) branch manager of White 
Motor Co. is an- 
nounced by J. N. 
Bauman, vice- 
president in 
charge of sales. 

From 1917 to 
1923 Kuhl was 
engaged in sales 
work for Hughes 
Iron Motor Co. 
of Council Bluffs, 
Ta., and this -was 
followed by four 
years of experi- 
ence with Bow- 
ers Motor Co. of the same city as 
salesman and sales manager. In 
1927 he joined International Har- 
vester as truck retail manager at 
San Antonio, from which position 
he comes to White. 





J. L. Kuhl 


Partners File Name 
A business name has been filed 
for Marshall Motors, Lockport, N. 
Y., by Eugene Maynard and Wil- 
liam S. Sewar. 








Quick and Easy 
Divider Adjustment 


No bother- 
some bolts, 
screws or 
clips are 
needed to ad- 
just the Di- 
viders in this 
new all-metal 
parts bin. A 
simple 
“squeeze ac- 
tion” does it 
—holds them 
tight and 
rigid. 

These handy 
parts bins 
are made of 
18 - gauge 
steel — built 
Model B-29 ¢,, strength 
to withstand hard usage. 

Write for free folder showing 
various models. 


Hope Metal Products, Inc. 
Dept. B 1505 Rockwell Ave. 








Cleveland 14, Ohio 
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NEW DUCK PICKUP TOPS, made with No. 8 fire and water-proofed duck and 


tubular framing on production basis for half, 
D & M Truck Top Co., Detroit. To be sold through dealers 


© a - 


——_—.. 
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TUBULAR FRAMING of new D & M 
truck tops showing how frames are bolted 
securely to truck body and do not cover 
stake pockets. 


D&M Announces 
New Line of 
Truck Tops 


DETROIT.—A new line of water 
and fireproof canvas coverings for 
half, three-quarter and one-ton 
pickup trucks is being announced 
by the D & M Truck Top Co. here. 
The tops are made of No. 8 duck 
and fit over a tubular frame that 
is bolted solidly to the truck body. 

The frame is designed so that the 
uprights do not cover the stake 
pockets where they are attached to 
the body thus allowing the user to 
use his stakes on loads that need 
such support. The framework is 
cadmium plated for durability as 
well as for appearance and is 
spaced to hold the top in tight con- 
dition. 

Both the rear opening, which is 
standard, and the side opening can 
be furnished with either zippers or 
with large new grommets, said to 
be no-tear and easy working. All 
tops are made on a _ production 
basis and sold only through fran- 
chised truck dealers. 

The covered pickup tops are 
made in both a standard height 
and in extra high for furniture and 
electrical appliance dealers who 
wish to transport refrigerators and 
other high furniture standing up. 
The D & M Truck Top Co, is at 
12186 Petoskey Ave., Detroit 4, 
Mich. 


French Dealer 

. . + 
Visits White 

CLEVELAND.—A recent visitor 
to the White Motor Co. plant was 
Elie Lauret of Paris, distributor 
of White Super Power trucks and 
buses in France. He was in this 
country to look over the new White 
models and to discuss plans for 
the future. 

Resumption of White sales and 
distribution in France has been 
made despite war-scattered branch 
personnel, material shortages, and 
other difficulties born of the recent 
war. The French distributorship 
under Lauret reaches into every 
major city of that country, and 
plans for expanded facilities in 
Paris as soon as materials have 
been made available. 

Lauret, who has been the White 
distributor in France since 1936, 
was forced to suspend operations 
when the Germans overran his 
country. Prior to the German en- 
try, however, all White truck parts 
were scattered in the ditches and 
around the countryside in an at- 
tempt to prevent the enemy from 
repairing trucks. 


Stadleman Plans Building 

Fred Stadleman, of the Tucker- 
ton Motor Sales & Service. Tucker- 
ton, N. J., has completed plans to 
build a new building. 











three-quarter and one ton jobs, by 
only. 


100 Fruehauf Trailers 
Purchased by Norwalk 


DETROIT.—Norwalk Truck 
Line, Norwalk, O., has recently in- 
stalled 100 new stainless steel 
Fruehaufs. This brings the num- 
ber of stainless trailers in the com- 
pany’s fleet to a total of 252. All 
152 of Norwalk’s original pur- 
chases of stainless units in 1940 
and 1941 are still in service after 








OPA Requires Forms 


On New Truck Sales 

WASHINGTON.—Dealers are 
required to file certificates of 
transfer on all new trucks, un- 
der MPR 610, it was announced 
here last week. Certificate of 
transfer is OPA form No. 6085- 
2724, 

NADA pointed out that the 
original of the certificate should 
be filed with the local price con- 
trol board within five days from 
the date of sale, with a copy 
furnished to the purchaser at 
the time of the sale. Dealers re- 
tain a copy for personal files. 





five years’ wartime operation, the 
company states. 

John F. Ernsthausen, president 
of Norwalk, says that its experi- 
ence has been so satisfactory that 
the company is planning to con- 
vert its entire fleet to this type 
trailer. He lists bigger payload ca- 
pacity, better appearance, lower 
maintenance costs and longer life 
as the principal advantages. 





‘“‘WE HAVE FOUND YOUR Want Ad Dept. 
to be always more than satisfactory.’’— 
David T. Robinson Co. (Dodge-Plym- 
outh), Philadelphia, Pa. 
a7r7 Want Ad Dept., inside back cover 





OPA Standards 
Set on Three 


Types of Tires 


WASHINGTON.—Specific stand- 
ards must now be complied with 
to qualify factory seconds, factory 
rejects and scrap tires for the ceil- 
ing prices established on _ these 
three types of irregular new tires, 
OPA announced last week. 

This action, effective Sept. 11, 
is designed to eliminate confusion 
and prevent upgrading in these 
tires, each of which has a differ- 
ent ceiling price, it was stated. 

Sales by both manufacturers and 
dealers are subject to the new 
specifications. 

Heretofore, manufacturers ob- 
served various standards in brand- 
ing tires as factory rejects or fac- 
tory seconds as well as in destroy- 
ing their worst tires so they could 
be sold as scrap. Dealers have fol- 
lowed the manufacturer’s branding 
in determining these categories. 

The new definitions, which are 
based on general industry prac- 
tices, and have been discussed with 
— manufacturers, fol- 
ow: 


Factory seconds: A _ new tire 





which has surface blemishes such 
as surface sidewall cracks which 
do not extend to the cord body 
and which have been removed by 
buffing or spot repairing, tread de- 
sign defects, missing letters, or 
other such irregularities which do 
not interfere with the use of the 
tire on the wheel of a vehicle and 
which, without further repair, will 
render substantially the same serv- 
ice as a new first. 

Factory rejects: A new tire hav- 
ing pinched beads (beads being 
more than two-thirds of intended 
width), small ply or tread separa- 
tion, fabric extending beyond toe 
of bead, slight band ply irregu- 
larities, foreign matter cured into 
carcass, or other such minor de- 
fects which can be satisfactorily 
repaired for use on the wheels of 
a vehicle. 


New scrap tires: A new tire hav- 
ing badly buckled plies due to 
creased airbags, plies omitted, plies 
trimmed at bead toe due to ex- 
cessive pinch at bead, beads two- 
thirds or less of the intended width 
broken wires, more than one ply 
of tire soft or spongy, open cords 
due to leaky airbags, or other such 
defects which render the tire un- 
i gg use on the wheel of a ve- 

cle. 
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THE INTERNATIONAL 
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FRANCHISE 


_ PROVIDES A 
LIFETIME CAREER 





Srasiity is one outstanding fact about the 


International Dealer Organization, just as sta- 


bility is an outstanding fact about International 


Harvester. Here’s why: 


The International Franchise provides a 


dealer with a lifetime career. 


The International Line, for example, is a com- 


plete line. It gives every International Dealer 


real market penetration. Every truck operator 


is the International Dealer’s prospect. 


The Internationals operating in each dealer's 













territory give the dealer a basic— profitable — 


parts and service business. 


And the International reputation, solidly 


based on performance, gives the International 


Dealer an edge in every deal. 


Yes, stability is an outstanding fact about 


the International Dealer Organization. Hun- 


dreds of reasons make it so. For the complete 


story address 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 


INTERNATIONAL Zrucks 











AUTOMOTIVE NEWS, SEPTEMBER 23, 1946 


TRUCK SECTION 





30 
Truckstell Aids Effic 


tency 


Of California Carriers 


LOS ANGELES.—As special 
equipment plays an increasingly 
important role in the trucking in- 
dustry, Jumbo Equipment Co., Los 
Angeles, reports additional demand 
for Truckstell products and that 
the converted trucks result in 
larger pay loads for the haulers 
as well as higher prifits for the 
truck dealers. 

Typical examples of how trucks 
can be equipped to do their par- 
ticular jobs more efficiently are re- 
ported by the Southern California 
Truckstell distributor, who has just 
installed special items on four new 
Dodge units in 1% and 2-ton ca- 
pacities. 

A conventional truck was equip- 
ped with a Truxmore third axle, 
model 26X, to go in service for a 
meat hauler under contract with a 
large Los Angeles packing com- 
pany. GVW is increased by the re- 
frigerator body and compressor 
and the Truxmore enables the 
standard 1%-ton unit to carry a 
greatly increased load. 

Another example is a 1%-ton 





Dodge cab-over-engine. It pulls a 
full trailer and hauls from 20 to 24 
tons of hay into Los Angeles from 
the Imperial and Antelope Valley 
areas, where trucks must climb 
some of the toughest grades in the 
west. To do this job, the truck was 
equipped with a Truxmore third 
axle, Clark (R-1300) axle, Watson 
Brown-Lipe 5531 auxiliary trans- 
mission, five-speed truck transmis- 
sion, two Champion gas tanks and 
a Sun electric tachometer. 

Stability provided by the Trux- 
more bell-crank suspension enables 
drivers to make turns at high 
speed even with the unwieldy loads 
of baled hay, which are top-heavy 
and subject to swaying, it is stated. 
The two Champion tanks eliminate 
gas stops on the road. 

A cab-over-engine two-ton Dodge 
tractor in line haul work was 
equipped with a 105-gallon MHS 
saddle tank and double frames. 
This truck makes long round trips 
without stopping for gas. 

The fourth truck is a two-ton 
Dodge conventional unit with a 





> ae 





THE NEED OF SPECIAL equipment on trucks is recognized by Jumbo Equipment 


Co., Truckstell distributor in Los Angeles, 


who photographed these four new Dodge 


units as they were ready for delivery. Special Truckstell equipment included Truxmore 
third axles, Clark heavy-duty axle, Watson Brown-Lipe auxiliary transmission, Sun 
electric tachometer, 105-gallon M.H.S. saddle tank, Thornton Tandem drive and Cham- 


pion gas tanks. 





seven to eight-yard dump body and 
a heavy duty hoist. Used to haul 
general material, principally build- 
ing supplies, this truck was con- 
verted with a Thornton Tandem 
drive. It can maneuver into spots 
where other types of equipment are 
completely bogged down. 





AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 





Diesel Booklet 


The booklet, “What Do GM Die- 
sels Do?” describes the role that 
compact, high-speed Diesels play 
in every-day life and illustrates 
about 40 of these applications. Cop- 
ies are available free by address- 
ing Detroit Diesel Engine Divi- 
sion, General Motors Corp., De- 
troit 23, Mich. 





The Trailer Fleet Owners Helped to Build 













Can You 
Sell Trailers? 


further information, 





IOPERCAR 


PO aca 


¢ THE TRADE-APPROVED TRAILEE 
a= 





_ yy <F, 


60 














(37 TA 


BEG AB 





ES, the new SUPERCARGO has all the 
features fleet owners want. For hun- 
dreds of leading trailer operators actu- 
ally helped to build the newsuPERCARGO. 
They told American Bantam engi- 
neers where trailer design should be 
more rugged...asked for an easier 
handling, power-conserving trailer. 
SUPERCARGO is engineered to meet 
these demands. The unique axle and 
spring suspension cushions the load 
and makes easier, steadier pulling. The 
wide 72” upper fifth wheel plate makes 


the trailer accessible to the tractor at 
any angle in a 180 degree arc. The rust- 
proof body sheets, water-tight roof, the 
giant positive-action, heavy-duty accen- 
tuated brakes are all engineered to give 
added years of trouble-free service. 

See this great, new trailer before you 
buy. Check over the combination of 
trade-approved features found only in 
SUPERCARGO—a total of 31 in the Closed 
Van model. Compare suPERCARGO with 
other trailers. Then you'll know why 
it is The Trade-Approved Trailer. 





LIMITED NUMBER OF 
A CARGO distributorships and 
dealer franchises are still open. 
If yours is a substantial organiza- 
tion with truck trailer or automo- 
tive experience, and if you'd like 
to be a SUPERCARGO distributor or 
dealer, write or wire American 
Bantam Car Co., Butler, Pa., for 


SUPER- 





























The surercarco Platform Model 


Bentam SUPERC ARGO raters 


AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 


The surercarco Open Top Van 








Body Repair Tips 
Given by IHC in 
New ‘Shop Talk’ 


CHICAGO. — The _ simplest and 
most economical methods of main- 
taining both prewar and current 
models of Metro all-steel double- 
capacity delivery bodies, which are 
supplied only on International 
trucks, are explained and illustrat- 
ed in a new “Shop Talk” just is- 
sued by International Harvester’s 
motor truck division. 

The illustrations are mostly pho- 
tographic, but even the drawings 
and exploded views are so element- 
al that newcomers to body main- 
tenance can follow them without 
the guidance of an engineer. — 

Another reason for the simplic- 
ity of the instructions is the rec- 
ognition that there are occasions 
today when users of one or two 
trucks are obliged to make their 
own body repairs to avoid long 
layups of trucks due to the exces- 
sive demands on body shops be- 
cause so many trucks are over age. 

Both photographs and exploded 
views show clearly the subassem- 
bly principle of Metro body con- 
struction, with the steel framing 
an integral part of the panels and 
assemblies. The main sub-assem- 
blies are the floor or platform, the 
front end, the right and left side 
panels, the rear end and the roof. 

The “Shop Talk” explains, step 
by step, exactly how to remove a 
complete sub-assembly and install 
a new one. It also explains in de- 
tail how to remove any part or 
panel of a sub-assembly and how 
to replace it with a new one. For 
instance if a collision damages the 
front end, the entire front end is 
available as a replacement; but, 
if only a front quarter panel or 
the grille panel is damaged, that 
part is replaceable separately. 

In the same way, the complete 
rear assembly can be replaced as 
one operation or either rear quar- 
ter panel or the license plate sec- 
tion can be replaced separately by 
following the numbered steps in 
this pamphlet. 

This new “Shop Talk” which has 
already been mailed to Interna- 
tional truck fleet owners, is avail- 
able to interested readers upon re- 
quest from the service section, mo- 
tor truck division, International 
Harvester Co. 180 N. Michigan 
Ave., Chicago 1. 


Spokane Terminal 


Approved by CPA 


SKATTLE.—Spokane Union Bus 
Terminal, Inc., has been formed 
here by three bus operating com- 
panies: Washington Motor Coach 
Co., Overland Greyhound and Auto 
Interurban. Pians call for early 
construction of a $300,000 bus de- 
pot. R. T. Whiting, manager of 
Washington Motor Coach, Seattle, 
said that building permits had 
been approved by CPA and the 
city of Spokane, so contracts wil} 
be awarded as soon as satisfactory 
bid is obtained. 

The Whiting company has let 
contract for an $80,000 bus ter- 
minal and rest station at Moses 
Lake, Wash., midway between EI- 
lensburg and Spokane. 








No Restrictions 


Prewar Truck Regulation 


Dropped by Wis. 


MADISON, Wis.—The public 
service commission has _ ruled 
against a reinstatement of prewar 
restrictions on commercial high- 
way traffic on weekends and holi- 
days, it was announced last week. 

The agency said that the suspen- 
sion of the prewar restrictions, or- 
dered during the war in order to 
facilitate the movement of war 
freight, will be continued until fur- 
ther notice. 

Before the war, as a safety 
measure, the commission restrict- 
ed the use of the main line high- 
ways of Wisconsin by trucks on 
Saturday afternoons, Sundays and 
legal holidays. 


K-F Dealer Builds 


A new brick building is being 
constructed in Macon, Ga., by Al- 
ton Hardy for use by the Boler 
Auto Co., Kaiser-Frazer dealer in 








Houston county. 
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National Roadeo Draws Interest. . . 





Record ATA Convention 
Due in Chicago, Oct. 4-9 


(Continued from Page 26) 


Subcommittee on Claim Preven- 
tion. 2:30 p.m.—Special Committee 
on ICC General Classification Rate 
and Classification Investigations. 
3 p.m.—ATA Highway Communica- 
tions committee. 

Sunday, Oct. 6.—9 a.m.—National 
Assn. Motor Carrier Counsel. 9:30 
a.m.—ATA Executive committee; 
National Traffic committee. 10 a.m. 
—Safety and Operations Section, 
Insurance committee; Committee 
on ICC Safety Regulations; Com- 
mittee on Fire Prevention; Freight 
Claim Assn. Officers; ATA National 
Equipment and Maintenance com- 
mittee; National Truck Roadeo 
judges and officials. 2:30 p.m.— 
Natioal Truck Roadeo, written ex- 
aminations; ATA Policy committee. 

Monday, Oct. 7.—9 a.m.—Regular 
Common Carrier conference, Board 
of Governors. 9:30 a.m.—Regular 
Common Carrier conference; Tank 
Truck conference; Household 
Goods conference; Local Cartage 
conference; Contract Carrier con- 
ference; Irregular Route Common 
Carrier conference; Private Car- 
rier conference; Film Carrier con- 


ference; Automobile Transporters 
conference; Oilfield Haulers con- 
ference; National Committee, 


Freight Claim Section. 12:15 p.m. 
—General luncheon. 2:30 p.m.—Na- 
tional Committee, Freight Claim 


Postoflice 


(Continued from Page 24) 


“It is significant that contract 
highway offices begin operation on 
the 50th anniversary of rural free 
delivery which was started on Oct. 
1, 1896. What RFD has done to 
benefit the country road is well 
known and highway postoffices 
linking centers that have no rail 
connection or inadequate train 
service should prove equally help- 
ful to interstate highways.” 








Extension of the HPO system as 
rapidly as possible is contemplated, 
according to the Postoffice depart- 
ment. More than 200 areas where 
routes are thought to be needed | 
have been surveyed and inquiries 
from prospective contractors are | 
being received in Washington, it 
States. 


Opera Hall Buys Lot | 


Opera Hall Garage (Chrysler), | 
Sonora, Calif., has purchased ad- | 
joining property for customer re- | 
— and finished repair park- | 
ng. 














You Catch BOTH i 
in the Courier-Express. 
In 1945, men's apparel stores 


placed 65.7% of their ad-° 
vertising in this man’s paper. 


va 


Among the women's apparel 
stores 56.6% of the adver- . 
tising lineage appeared in 
this favorite woman's paper. 
You can trust the preference 


‘of these on-the-scene adver-” 
tisers to know that in Buffalo — 


ipten Meee oe 
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Section meets with Shippers com- 
mittee. 2:30 p.m.—State association 
managers. 5:30 p.m.—ATA Nomi- 
nating committee; ATA Creden- 
tials committee. 7 p.m.—Firestone 
Tire & Rubber Co. party; Dinner, 


National Assn. Motor Carrier 
Counsel. 
Tuesday, Oct. 8—9 a.m.—First 


General Sessions of Convention. 11 
a.m.—ATA Resolutions committee. 
12:15 p.m.—White Motor Co. lunch- 
eon. 3 p.m.—ATA National Truck 
Roadeo Finals. 5:30 p.m.—Interna- 
tional Harvester cocktail hour. 7 
p.m—ATA Annual Banquet. 

Wednesday, Oct. 9.—9 a.m.—ATA 
Board of Directors. 10 a.m.—Safety 
& Operations Committee on ICC 
Safety Regulations. 12:15 p.m.— 
General luncheon. 2:30 p.m.—Busi- 
ness Development Section National 
committee. 4 p.m.—New ATA Exec- 
utive committee. 


SPURRED BY A HEAVY postwar demand for Fram oil filters and Fram replacement 
cartridges, Fram Corp., Providence, R. I., has purchased new plant facilities at Inde- 
pendence, Kan., according to Steven B. Wilson, president and chairman. The Indepen- 


dence operation is scheduled to start about Nov. 1. E. E. Eady, who has been in charge 
of the Fram Otsego plant, has been transferred to Independence as plant manager. 
James Moore also moves to Kansas from Otsego as plant superintendent. Purchasing 
for the new operation will be handled by Robert P. Leedy of the Pawtucket plant, 
while Edwin 8. Allin, formerly of Wilkes-Barre, Pa., has been transferred from head- 
quarters to Independence as office manager. Steven B. Wilson jr. goes from headquar- 
ters to Kansas as head of the order department. In Otsego, Kenneth Carlyle moves 
up to succeed Eady as plant manager. 








remove blemishes, dirt and corro- 
sion from metal and plastic items. 

“PRO” sells from a display mer- 
chandiser which holds six 2%- 
ounce and four 8-ounce jars, sell- 
ing at 50 cents and $1, respec- 
tively. 


Offers Cleaner Paste 

For Metal and Plastic 
McAleer Mfg. Co., Rochester, 

Mich., has announced a new prod- 


uct called “PRO,” a corrosion-re- 
moving cleaner paste developed .o 











Rototiller Sets 
Output at 100 
Machines Daily 


WILLOW RUN, Mich.—Output 
of the Rototiller farm machine has 
passed 6,500 units in the four 
months the unit has been in pro- 
duction in the Willow Run plant of 
Kaiser-Frazer and Graham-Paige, 
it was announced last week. 


Joseph W. Frazer, president of 
Graham-Paige, which is marketing 
the farm tillage unit through its 
3,300 distributors and dealers, said 
production is now continuing at 
100 units per day. Nearly 100,000 


orders have been received, he 
added. 
Dubbed the “farmer’s man Fri- 


day” because of its general farm 
utility value, the five-horsepower 
Rototiller has revolved tines which 
prepare a seedbed in one operation 
in place of the three operations of 
plowing, disking and harrowing. 

Attachments now available in- 
clude a bulldozer for snowplowing 
and soil leveling: and a seeder. The 
engine is equipped with a power 
takeoff. 














An Outstanding Feature 





of 


FRUEHAUF Single-Axle Trailer Underconstruction 


WHAT IT DOES 


“Multi-Rate” provides your new Fruehauf Trailer with greater spring 
and axle capacity with no increase in weight — 


The correct spring action for every load—from empty through the 
entire range to heavy overload. Thus, ‘Multi-Rate’ suspension is 
an outstanding improvement in Trailer springing as illustrated by 


the graph. 


How “Wdlti- Rate” Achieves ‘si 
Smooth Spring Action 


Spring hangers are precision shaped to accurately control spring 
length and thus the degree of spring stiffness—in exact ratio to the 


load carried. 


For example: In light position, spring ends ride on the self- 
lubricating rollers to minimize friction and to give your Trailer a 


passenger-car ride. As the 


straightens — shortening the spring — and hanger-to-spring cam 
contact points move toward spring centers, stiffening spring action. 
Thus “Multi-Rate”’ Spring Suspension with its uniform rate 


change replaces the old irregular rate of main-and-helper spring 
action —in all new Fruehauf Single-Axle models for 1946. 
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load is applied, the main spring leaf 





Springs contact self- 
lubricating rollers 
when Trailer is empty. 














Patented horizontal radius rod ting intains axle 
lig t and eliminates forward or backward move- 


ment under any load — giving the springs freedom to 
work independently. 








Note scientifically de- 
signed cam spring con- 
tact—which controls the 
degreeof spring stiffness. 


World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 








—— DEFLECTION —INCHES 





DETROIT 32 


8 Factories — 62 Factory Service Branches Send 


teday for 







Note the Smooth Spring 
Action of the New 
FRUEHAUF “MULTI-RATE” 
Spring Suspension 


The Old 
“Main and Helper’ 
Spring Method 


‘ 
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fully-illustrated Fruehauf 
folder telling the complete story of wie | 
achievement in Trailer springing. 


FR U f . AUF TR A | [ 7 RS <=> "Engineered Transportation” 
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Bradley, Collyer to Address 
Highway Congress 


WASHINGTON.—Final program 
plans, including addresses by out- 
standing personalities in the field 
of highway transportation, are now 
complete for the National High- 
way Transportation Congress to be 
held here Sept. 26-27 under the 
auspices of the National Highway 
Users Conference, Arthur C. But- 
ler, conference director, announced 
last week. 

Main work of the congress will 
be to draw up a positive program 
of action and policies which will 
assist highway using groups in 
solving the problems of postwar 
highway transportation. 

The congress will be opened by 
Alfred P. Sloan jr., chairman of 
the board of governors and chair- 
man of the National Highway Us- 
ers Conference. 

Speakers on the general sessions 
program of the congress will in- 
clude Albert Bradley, chairman of 


of General Motors Corp.; Harold 
S. Buttenheim, editor, American 
City Magazine; William L. Chen- 
ery, publisher, Collier's Weekly; 
John Collyer, president, B. F. Good- 
rich Rubber Co.; Dr. Charles L. 
Dearing, Brookings Institution; 
Albert S. Goss, master, National 
Grange; Mrs. L. K. Nicholson, Par- 
ent-Teachers Assn. 

Principal speaker at the banquet 
will be Albert Bradley. William 
R. Boyd jr., 
Petroleum Institute, will be toast- 
master. : 

During the two-day meeting, 
chairmen named to preside over 


the four general sessions of the | 
| pockets will crowd around a puncturing 


congress are: first day’s meeting, 
Arthur M. Hill, president, National 
Assn. of Motor Bus Operators, and 
L. S. Wescoat, chairman, Commit- 
tee on Highways, American Petro- 
leum Institute; second day’s meet- 
ing, Russell Singer, general man- 


president, American | 


| vent 


| uct 
| price regulations allow. 





BUILT LIKE a waffle, this new style 
automobile inner tube is designed to pre- 
rapid defiation in the event of a 
puncture. United States Rubber says the 
extra butyl rubber in the tube’s square 


nall so that tube loses air at a slower rate. 
Driver can then proceed a greater distance 
before stopping for repairs. The new prod- 
will be marketed when covernment 





and John Lawrence, managing di- 


| rector, American Trucking Assns., 








Latin-American Need 


Fruehauf Sees Lack of Enough Trucks 
Weak Link in Development 


DETROIT.—The weak link in 
Latin-American economic develop- 
ment is the lack of sufficient high- 

way transporta- 
tion, according to 
Harvey C. Fru:- 
hauf, president 
of Fruehauf 
Trailer Co., who 
has just returned 
from a three- 
month  transpor- 
tation survey of 
the other Ameri- 
can republics. 


Fruehauf made H. C. Fruchauf 
the trip in his 
private Lockheed 
Lodestar, accompanied by R. L 


Vaniman, the company’s vice-pres- 
The 
cities 

in re- 


ident in charge of exports. 
industrialists visited 30 
throughout Latin America 





by U. S. businessmen in private 
aircraft. 

“The fertile agricultural coun- 
tries to the south could relieve the 
hunger pangs of the world if ade- 
quate truck*and trailer transporta- 
tion were available to haul the pro- 
duce to the port cities,” Fruehauf 
said. 


The Fruehauf officials returned 
here determined to expedite ship- 
ment of truck trailers from their 
company to their distributors in 
Latin America to help meet the 
desperate conditions prevailing 
there. They said that the “trailer 
idea” which took years to gain 
popularity in the United States is 
expected to be accepted rapidly in 
Latin America where trailers 
should prove a valuable solution 
in meeting transport problems 
caused by today’s shortage of mo- 
tive power. 

Vaniman expressed the belief 








that U. S. manufacturers should al- 
locate at least 10 percent of pro- 
duction for export markets, and 
that this quota should be increased 
whenever possible. 


Murphy Is Named 
By Hudson in L. A. 


LOS ANGELES.—George H. 
Pratt, general sales manager of 
Hudson, last week announced the 
appointment of C. 
G. Murphy as 
parts merchan- 
diser for Hudson 
Sales Corp. here. 

Murphy, a vet- 
eran automotive 
parts and acces- 
sories merchan- 
diser, has, since 
1925, served with 
four large auto- 
mobile _ retailers 
on the West 
Coast. 


the finance and policy committee 


ager, American Automobile Assn., | Inc. 


portedly the longest trip ever made 














Cc. G. 


Murphy 


Dealer’s Tax Reports 


Serutinized by U. S. 

INDIANAPOLIS. — Investigation 
of all income tax reports submitted 
by Clarence A. Griegar, auto dealer 
of Fort Wayne, Ind., has been or- 
dered by Judge Robert C. Baltzell 
in Federal court here after Grieger 
pleaded guilty to a charge of eva- 
sion of his 1940-41 income tax. 

Grieger, 52, for many years prom- 
nent in automobile circles, ap- 
peared in court here on a criminal 
information affidavit charging him 
with fraudulent filing of a net in- 
come report for the two years. He 
pleaded guilty to evading taxes 
amounting to $18,645. He was re- 
leased under $5,000 cash bond until 
the investigators determine if other 
tax evasions are involved. 


Used-Car Dealers Fight 
OPA Gestapo Tactics 


TOLEDO.—Used-car dealers here 
protested last week what they 
termed Gestapo tactics now being 
used by OPA investigators in an 
effort to entrap Northwestern Ohio 
dealers with overceiling prices. 


These charges were made by 16 
auto dealers in organizing the used- 
car dealers association at a meet- 
ing called as result of OPA action 
in filing suit against one‘ of North- 
western Ohio’s largest used-car 
dealers and a member of the new 
association. 

Earl Greiner, another big oper- 
ator, declares that the new group 
does not object to the OPA law in 
itself but to the present failure 
of OPA to enforce the law against 
individuals as well as the dealers. 

“No man can stay in business,” 
he said, “without violating OPA 
rules and regulations as they are 
now set up. If the dealers are 
crooks it’s because the OPA made 
us so. 


“T object to veterans wearing dis- 
charge emblems being used to 
work the sympathy racket in offer- 
ing used cars at overceiling prices 
and then attempting at other times 
to make overceiling purchases.” 

The new group also voted to 
affiliate with the National Used 
Car Dealers Assn. 
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For the all-important DRIVER’S door 


Ligt-0- 


More than any other in the car, it’s the driver’s window that needs 


will cost little 
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touch button control. 
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At about one-fourth the cost of an all-window installation, the driver’s door can 
be Lift-O-Matic equipped 





because each Lift-O-Matic power unit is complete and 


Cael 


self-contained. 


Thus the motorist can be offered, at low cost, a power window control system 


meeting nearly 100 per cent of his needs—which, at the flick of a finger, flashes 
the driver’s window up or down in a split second. The force that operates the Lift- 
O-Matic is costless—for it is harnessed air power, the same power that maintains an 


airplane in flight . . . Provisions for optional installation may be looked for in the 





car of tomorrow. 


Lift-0O-Matic Harnessed Air Power 


Touch Button Control of Motor Car Windows . «+ Trico Products Corporation, Buffalo 3, N. Y. 





Completely 
concecled 
within the door 
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Strong Competition Seen . 





MTA Prepares to Fight 


For Liberal 


Legislation 


(Continued from Page 24) 


lost shipments. Taking photographs 

-with a camera of all damaged 
freight as received from shipper 
or other hauler would help greatly 
in establishing the point of dam- 
age, and attendance at driver 
meetings by the owners and man- 
agers of the truck lines would aid 
in impressing all employes of the 
necessity of giving shipments 
greater care, he said. 

Holly Biers, of Fruehauf Trail- 
er, and W. J. Hollinger, of Mack 
Trucks, read papers on today’s 
critical maintenance problem and 
how to keep these rising costs at 
a minimum. Biers enumerated 
many things done by the trailer 
manufacturers to cut mainte- 
nance costs but emphasized that 
regular lubrication, brakes, lights 
and wiring, tires and bodies must 
be inspected regularly if the 
operator was to avoid many 
costly repairs to his rolling “wa- 
gons.” 

Hollinger emphasized the spend- 
ing of five cents on preventive 
service to save the $50 repair bills 
that follow neglect of such things 
as spring clips, worn carburetors, 
sloppy fan belts, lack of an inhi- 
bitor in the radiator in those states 
where lime is prevalent in the wa- 
ter and other items of similar na- 
ture. He gave several examples 
where proper preventive service 
would have saved not only a large 
repair bill but many dollars in 
wasted fuel due to the poor opera- 





tion of the affected parts. 

George B. Abbott, Detroit branch | 
manager, International Harvester. | 
discussed the effect that the new | 
American Assn. of State Highway | 
Officials would have on truck de- | 
sign in the future and what it) 
would mean to the over-road oper- | 
ators in improved hauling costs. | 
This new set of truck standards 
has now been adopted nationally 
by most of the state highway de- 
partments and, while six-wheel 
trucks and tractors are not fa- 
vored by the new code, the uni- 
formity that it permits in truc'x| 
design cannot help but result in| 


many improved vehicles, he de- 
clared. 
A discussion on improved ac- 


counting methods was conducted 
by J. H. Fles, member of the na- 
tional accounting committee, and 
George A. Payne, of Berman,| 
Payne & Weisbard, certified public 
accountants. Payne in particular 
suggested a new approach to the | 
method in vogue generally in sub. | 
mitting statements of income for | 
the year. He showed by examples | 
of companies owning no equip-| 
ment, owning tractors only and | 
owning both tractors and trailers | 
how the new functional method | 
would group the normal nine ex- | 
pense items into four categories | 
and still present just as lucid a/| 
report as the former more cumber- | 
some method. 

L. F. Van Nortwick, director 
of truck sales, Dodge, stepped 
right into a “sitting duck” posi- 
tion when he talked to this group 
of truck-hungry operators on his 
subject, “Business Development.” 

Van Nortwick pointed out that | 
due to war conditions and present | 
business, many operators are tak- 
ing a too complacent attitude and 
are procrastinating on action need- 
ed for the future protection of their 
business. He warned _ operators | 
against thinking that their own} 
initiative had resulted in present 
conditions that are largely due to 
an unusual set of economic circum- 
stances. 

Van Nortwick recommended a| 
six-point program for every haul- 
er to follow in preparing his busi- | 
ness for the competition that is | 
sure to come from both rails and | 
airplanes. 

First, he suggested a thorough 
Study of the operators hauling 
conditions with the view of pur- 
chasing the proper truck and 
trailer equipment for the haul 
in his re-equipment program; 2. 
Institute driver training to im- 
prove public relations and better 
handling of vehicles; 3. Work | 
cooperatively to acquire new and 


| 


more bridges and improved high- 
ways, including through limited 
access turnpikes; 4. Work con- 
stantly to improve all public re- 
lations as they affect over-road 
truck operation and the public; 

5. Be alert to new opportunities 
for business, and 6. Don’t get 
complacent about present busi- 
ness conditions and feel they are 
going to last for any length of 
time. 

He ended his talk with the note 
to offer the shipping public better 
transportation at lesser cost and 
not get caught with any lesser 
standard. 

Richard T. Purdy, assistant to 
the president, Wheel division, Budd 
Co., walked into his safety talk 
with the subject, “People Should 
Be Seen and Not Hurt.” Purdy 
brought out that, while truck driv- 


l ers as a body are safer than pas-| 


|senger car drivers, they still can 
be made more safe and that the 
human element that causes acci- 
dents is just as apparent in the 


point and from the standpoint of 


Quoting figures from a recent 


search Corp., which has been com- 
pleted but whose findings have not 
been made public generally, he 
stated that 37 percent of all people 
look with disfavor upon truck op- 
eration on thé streets and high- 
ways. This, in itself, shows the 
need for more care and training 
of drivers and that safety vigilance 
should never be let down, he said. 


Howard W. Wickett, principal, 


quet and his talk, “The American 
Way,” was enthusiastically 
ceived. It revolved around a four- 
‘point program that stressed con- 
stant repreachment of the econom- 
ics of free enterprise, the need for | 
freedom and not to listen to soap | 





truck driver as in any other per- | 
son. He urged more careful selec- | 
tion of drivers from a safety stand- 


public reaction to truck operation. | 


survey made by the Opinion Re- | 


Creston High school, Grand Rap- | 
ids, was the speaker of the ban-| ‘Tulser is capable of a speed of 70 miles an hour, with four forward speeds. 





A. R. PERKINS, left, president, Linn Coach & Truck Corp., Oneonta, N. Y., talks 


to Dr. H. J. Sealey, Dumont, 


cruiser. 


N. d., after delivering the new 30-foot Linn luxury 
Dr. Sealey is off on a 10,000 mile jaunt throughout the United States and 


Mexico in his home on wheels. Powered by a 125 hp engine, the front-wheel drive 





re-| that eventually lands them under 
|the fetters of dictatorship, break- 


ing he bonds of the regimentation 
that was gradually fostered during 


|the war, and the need of better 


public manners which included a 
lessening of the habit of sniping 


box oratory that leads men to steps|at public officials, which in turn 


THE MIGHTY 
WARD LA FRANCE 


Here is the dynamic heavy-duty truck of the year. 
Never before has there been such a powerful truck 
with all the features and economies of the mighty 
Ward LaFrance. 
These big, rugged ever-the-road tractors are engi- 
neered by Ward LaFrance, manufacturer of the 
Army’s giant M] tank reconnaissance wrecker and 
the famous Ward LaFrance fire truck .... double 
assurance of extra power and stamina. 


Look for the big truck with the exclusive “flat top” fender 





mitigated against worthy men get- 
ting into the public limelight 
through fear of the same sniping 
being directed at them _ even 
though they did a good job. 
Jack Weep 
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WARD LAFRANCE TRUCK DIVISION 
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Union eague Club last week. 


loafing. 





‘In Hell--Or Through It’ 


“This country isn’t going to hell. It’s just going through it. Uncle 
Sam may be a sick man, but he has a remarkable constitution,” 
Homer McKee, vice-president of Roche, Williams & Cleary, Inc., and 
dean of American advertising copywriters, told the National Hard- 
ware Manufacturers’ Statistical Assn. at its annual meeting in the 


“What we need is not less but more unions,’ McKee continued. 
“A union between capital and labor wouldn’t be a bad thing right 
now. About all it would take to straighten out our whole economy 
would be for just a few men like Eric Johnston, Robert Wason, John 
Lewis, Alfred Sloan, Bill Green and Phil Murray to sit down at a 
friendly luncheon and sincerely discuss ways and means of achiev- 
ing a workable coalition between management and labor for their 
mutual good and the welfare of the whole country.” 

McKee contended that no intelligent industrialist can plan a sound, 
long-range program against a background of $15,000 fur coats, $1,000 
wrist watches and floods of $20 weekly government pay checks for 








Truck Maintenance to Feature 


SAE Meeting at Chicago 


CHICAGO.—Progressive im- 
provement in the operation and 
maintenance of commercial motor 
vehicles is among the topics to be 
studied by the national transpor- 
tation and maintenance meeting of 
the Society of Automotive Engi- 
neers, scheduled for Oct. 16-17 in 
the Hotel Knickerbocker here. 

As announced by SAE General 
Manager John A. C. Warner, the 
program provides for engineering 
symposiums on utilization of the 
chassis dynamometer in fleet main- 
tenance, space conditioning for 
motor truck and trailer cargos, 
lighter bodies for trucks and trail- 
ers, selection and maintenance of 
tires, and pertinent developments 
in German automotive equipment. 

The meeting will be sponsored 
by the SAE Transportation & 
Maintenance Engineering activity, 
with the cooperation of SAE Chi- 
cago section. The general chair- 
man will be Warren A. Taussig, 
of Burlington Transportation Co., 
Galesburg, Ill. The program fol- 


lows: 

Wednesday morning, Oct. 16: 
Chairman E. N. Hatch, New York 
City Transit system; symposium: 
“The Dynamometer as an Aid in 
Fleet Maintenance”; manufactur- 
ers: Paul Oberreuter, Mid-West 
Dynamometer & Engineering Co., 
Chicago; operators: F. C. Patton, 
Los Angeles Motor Coach Lines. 

Wednesday afternoon: Chairman 
E. P. Gohn, the Atlantic Refining 
Co., Philadelphia; symposium: “Au- 
tomotive Space Heaters”; reports: 
“Fresh Air Automotive Heating: 
Influence of Aviation Industry,” by 
L. A. Rodert, South Wind Div., 
Stewart-Warner Corp., Indianapo- 
lis; “Automotive Space Condition- 
ing,” by E. T. Todd, General Mo- 
tors Coach Div., Pontiac, Mich. 

Wednesday evening: Dinner ses- 
sion, Toastmaster O. A. Brouer, 
Swift & Co., Chicago; “Observa- 
tions on Automotive Equipment in 
Germany,” by Austin M. Wolf, New 
York. 

Thursday morning, Oct. 17: 
Chairman, W. R. Taussig; sympo- 
sium: “Light Weight Bodies for 
Trucks and Trailers”; reports: 
“Light Weight Bodies of Aluminum 
for Trucks,” by F. O. Lewis, Day- 
ton Power & Light Co., Dayton, 
O.; “Aluminum and Magnesium in 
Highway Transportation Bodies,” 
by J. H. Dunn, Aluminum Co. of 
America, New Kensington, Pa.; 
“Motor Haulage Bodies of Stain- 
less Steel,” by V. M. Drew, Frue- 
hauf Trailer Co., Detroit. 

Thursday afternoon: Chairman, 
D. K. Wilson, New York Power & 





Auto Repair Manual 
Business Failures Blamed 
On Inexperience 


WASHINGTON.—One of the 
small business manuals published 
by the U. S. Department of Com- 
merce, called “Establishing and 
Operating an Automobile Repair 
Shop,” attributes most business 
failures to inexperience and lack 
of management ability. 

The manual has been prepared 
for experienced persons already in 
business or thinking of opening an 
automobile repair business. It does 
not cover the mechanical side of 
the business except as it concerns 
management. At 35 cents each, 
copies are available from the Su- 
perintendent of Documents, Wash- 
ington 25, D. C. 





Light Corp., Albany, N. Y.; sym- 
posium: “Tire Maintenance”; re- 
ports: “Present-Day Truck Tire 
Maintenance,” by Ben Sorci, Sorci 
& Bryant, Chicago; prepared dis- 
cussion speakers to be announced. 





Huber & Huber Gets Top Spot 


In ATA Safety Contest 


WASHINGTON.—Winners 


in| test, and the Texas Motor Trans- 
the Twelfth Annual Truck Safety | portation Assn., which won a 


Contest were announced last week! similar award in 1945. 


by the American Trucking Assns., 
with Huber & Huber Motor Ex- 


press, Inc., Louisville, Ky., topping Assn., 


all competing truck lines in the 
combined local and long-distance 
division for carriers operating 


more than 5,000,000 miles during | 


the year. 


Basis for the awards was the 
accident-frequency record of each 
carrier, plus the over-all safety 
program carried out. Presentation 
of trophies to the winners and cer- 
tificates to the runners-up in each 
dicision will be made at the an- 
nual convention of ATA, to be held 
Oct. 5-9 at the Sherman hotel, Chi- 
cago. 

The North Carolina Motor Car- 
riers Assn. was the winner in 
the motor truck association di- 
vision. Awards of honor went to 
the Indiana Motor, Truck Assn., 
the Tennessee Motor Transport 
Assn., which won last year’s con- 





Receiving awards of merit were 
the Kentucky Motor Transport 
Louisiana Motor Transport 
Assn., Oregon Motor Transport 
Assn., Wisconsin Motor Carriers 
Assn. and the Wyoming Trucking 
Assn. 


ATA awards also went to 49 
drivers, 39 with Pacific Inter- 
mountain Express, Salt Lake 
City, and 10 with Huber & Hu- 
ber, Louisville, Ky. 

Repeating its performance in 
1944 and 1945, the George F. Alger 
Co., Detroit, won an award of hon- 
or in the division won by Huber 
& Huber. Awards of merit in the 
same division, Class C-7, were won 
by the Silver Fleet Motor Express. 
Inc., Louisville, Ky.; All States 
Freight, Inc., Akron, and Garrett 
Freightlines, Inc., Pocatello, Ida. 

Winners in the local dicision 
were Consolidated Dairy Products 
Co., Inc., Long Island City, N. Y., 





for carriers operating up to 100,000 
miles; Clover Farm Dairy Co., 
Memphis, Tenn., up to 500,000 miles, 
and Supplee-Wills-Jones Milk Co., 
Philadelphia, unlimited mileage. 

Winners and runners-up in the 
five classes of the long-distance 
division were: 

Class I, up to 300,000 miles— 
John G. Fetterolf, Buckingham, 
Pa.; award of honor, Harry E. 
Grimes, Arkansas City, Kan.; 


award of merit, Galveston Truck © 


Lines, Houston, Tex. 

Class II, 300,000 to 1,000,000 miles 
-Barton-Robison Convoy Co., Ok- 
lahoma City; award of honor, Her- 
shey Chocolate Corp., Hershey, Pa. 

Class III, one to two million 
miles—Kaw Transport Co., Sugar 
Creek, Mo.; award of honor; C. W. 
Kelley Transport, Hutchinson, 
Kan.; award of merit, Heldt Bros., 
Alice, Tex. 

Class IV, two to three million 
miles—Silver Eagle Co., Portland, 
Ore.; award of honor, Missouri Pa- 
cific Freight Transport Co., Hous- 
ton, Tex.; award of merit, Express 
Freight Lines, Inc., Milwaukee. 

Class V, unlimited mileage— 
award of merit, Roadway Express, 
Inc., Akron. 
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WILLIAM MARK YOUNG 


of 


. one of the collection 


interpretations made 


for Clark Equipment 
Company by twelve 
leading American artists. 


Dependable 


tools of 


Transportation 


re CLARK (@a"c0q) DRILLS and REAMERS 


....» helping to translate 


Transportation from an idea into 
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a dynamic and useful fact 
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_ M T k . ao the volume attained this year 
Co., as established Monroe as_ the 
onroe ruc Seat largest independent maker of hy- 
0.. " draulic ride control equipment in 
4 Demand for New Hydraulic Product Boosts the country. wR 
the Output to 1,000 a D. q In the first three months of 1946, 
nee - , ay Capa city sales of the tractor seat reached 
MONROE, Mich.— With a sub-| which also includes substantial | the 100,000-mark, and at the year’s 
Pe stantial backlog of orders already| additions to the main plant in | half-way point, the volume was 
=, i on the books, production of the} Monroe, and to Plant No. 4 in | equal to sales forecasts for the en- 
E. new Monroe hydraulic easy-ride| Monroe where hydraulic easy- |tire 12 months. Today, one out of 
7 | truck seat is well under way in a| ride seats for fram tractors are |¢Very 20 tractors in the country is 
-_° newly-equipped plant in Hillsdale,| being produced at the rate of |©duipped with a Monroe seat. 
Mich., William D. McIntyre, vice-| more than 1,000 per day. With the number of trucks in 
tie president and treasurer, Monroe The Hillsdale plant, containing pe ae ee more than twice the 
_ Auto Equipment Co., said last 200,000 square feet of floor space, number of farm tractors, a steadily 
~ week. has been equipped for modern gestion oy pee” for the truck seat 
Pa. ems somes, WA-58 WHETR Gack & bende Although formal introduction of | straight-line, automatic conveyor |'5 ©*Pected, and production plans 
on Hydroelectric project in Minas Gevate, inet, Sete wendeies sab > on ‘as nbaede the seat was not made until a dem-| production of truck seats, with ym been made accordingly. Or- 
wa ing up the big construction job for Companhia Forca e Luz de Minas Gerais. onstration last week before truck | progressive welding machines, as- |9°TS Now being received indicate 
— > industry officials and members of | sembly techniques and other oper- = . idespread acceptance of the 
= Jobbers Unite of Gray Co. and Joyce Lift Co., was the press, distributors and dealers| ations being patterned after the od seat idea, he said. Owners 
on elected president; W. Franklin|were given preliminary informa-| system perfected in the volume |2"4 operators of heavy-duty cross- 
" 9 At H ouston Meyer, first vice-president; Henry |tion in August. As a result, an im-| output of tractor seats through all rte yas haulers, truck-trailer fleets, 
§ —_ end Viev-goeiane: -. J.| mediate influx of orders was of| of 1946 to date. re pte ae — 
on , Secretary, an ster Nor- « ~ , e carriers, an 
—y H OUSTON, Tex—Wholessie| ria trensusee, Lisentets are Sock peng A te sng oe ja a Po ence shock absorbers and |many other types of automotive 
ae — of this area for manufac- | A. Ruth, Eugene D. Dobbs, J. W. 1,000 seats per day early this fall, = hich pesos v4 ani eee transports have asked for imme- 
18- urers of automotive parts and / Eubank, C. B. Gracely and E. L.| Mcintyre said Se a eee ae eee Lo: 
oil equipment have organized the Au- | Stacey. js of the truck seat, are produced in The Monroe truck seat will be 
° tomotive Club of South Texas and | The Monroe Hillsdale plant in | the main plant and plant No. 4 in sold through automoti 
applied for a charter as an affi-| ; ae a which the truck seat is being | Monroe. Both of these products are distributors and deal. ve pe 
— liate with the International Auto- 7 a. cae FOUND YOUR heteone Ad Dept.| manufactured is an important | widely used as standard equipment the com new ion tie hes t 
ss, motive Booster club. dA “. Rane Gn chante. unit in the company’s recently |on passenger cars, trucks, buses, enpnaiaation in its histo o larges 
J. B. Sampson, district manager! outh), Philadelphia, Pa. completed expansion program | railroad cars, and other vehicles,| Tests covering hendteds of thou- 
—y sands of miles on the nation’s 
highways and in the actual vehicles 


eee 


now used by city and interstate 
motor carriers, preceded the final 
development of the seat, he added. 

Veteran truck drivers joined with 

ride control engineers, truck own- 
ers and operators, safety authori- 
ties and even osteopathic physici- 
ans in conducting these trials or in 
observing their results in terms of 
reduced driver-fatigue, increased 
safety, improved health and greater 
overall truck operating efficiency. 
The tests extended over a period 
of more than two years and includ- 
ed installations of the seat in both 
prewar and postwar models of light 
and heavy-duty trucks of numer- 
ous makes—light delivery, heavy 
dump trucks, overland trucks with 
semi-trailers and full trailers, farm 
trucks, automobile carriers, oil 
trucks and other types. In all cases, 
conditions paralleled everyday 
trucking operations with maximum 
loads. 
“The truck is a hard riding ve- 
hicle for the very obvious reason 
that it is a working vehicle, the 
success of which depends on its 
ability to carry a maximum pay- 
load at the greatest speed with 
maximum economy and safety,” 
McIntyre pointed out. “In the de- 
sign of such a transport, the 
springs must be strong and tough— 
strong enough to carry heavy loads 
and tough enough to withstand the 
strenuous work the truck must per- 
form. It is easy to see why this 
type of spring does not adapt itself 
to easy riding from the standpoint 
of the driver. 

“But no matter how great its 
payload or its other features of 
performance, any truck, in the 
last analysis, is only as efficient 
as its driver, and truck driving 
at best is a jarring, tiring punish- 
ing task. We are told that driver- 
fatigue alone has cut motor truck 
operation by millions of payload- 
miles in recent years. 

“Since truck design and payload 
performance has reached a high 
state of perfection, we did not con- 
sider as feasible any changes in 
chassis spring suspension design in 
order to add comfort for the truck 
driver.” 
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These are the trusty three that are giving 


rid 


tool costs a tidy trimming. . . 






CELFOR TWIST DRILLS... Clark originated the 
Celfor Process: fine tool steel forged to shape, then 
twisted hot—producing tools of denser structure, un- 
surpassed for toughness, strength and exceptional 
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cutting qualities. 
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CELFOR REAMERS... for over four decades a 
standard of economical dependability. 






CELFOR CARBIDE CUTTING TOOL 
..- @ line of cutting bits of the acknowledged 







top quality that experienced users 










associate with Celfor Tools. 
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They are tough, talented, 
thrifty—a sensible means 
to longer tool life, faster pro- 
duction, lower costs. 

Better get promptly and profitably 
acquainted with Celfor Tools. 


CEL 
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DRIVER’S SEAT installation of new 
Monroe hydraulic easy-ride truck seat, 
without back and seat cushions, in GMC 
cab-over-engine model. This installation ap- 
plicable to 1940 and 1941 GMC cab-over- 
engine models. 
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NEW FORD SIX AND eight-cylinder trucks are being produced at a steadily increasing rate at the Ford Motor Rouge plant in 


Dearborn and the company’s 13 branch assembly plants. Shown here, awaiting delivery by haulaway and rail, is a small part 


of a single day's production at the Kouge 


plant. 








OPA Says Car Prices Are Up 


82% Over °42 


WASHINGTON. — Retail price 
ceilings for new automobiles now 
average about 22 percent above 
1942 ceilings, exclusive of the aver- 
age 6 percent increase just author- 
ized for foreign-built cars, OPA 
estimates. 

Following are present retail fac- 
tory ceilings for four-door sedans 
of all makes. They do not include 
federal taxes, dealer handling and 
delivery charges, or transportation 
charges from the factory. 

Ford deluxe, $1,131; Ford super 
deluxe, $1,202. 

Mercury, $1,412. 

Lincoln, $2,185. 

Plymouth deluxe, $1,142; 
outh special deluxe, $1,174. 

Dodge deluxe, $1,261; Dodge cus- 
tom, $1,325. 

De Soto deluxe, $1,343; De Soto 
eustom, $1,412. 


Plym- 


Ceilings 
ng: 

Chrysler Royal, $1,452; Chrysler 
Windsor, $1,554; Chrysler Saratoga, 
$1,757; Chrysler New Yorker, $1,841. 

Chevrolet Fleetmaster, $1,076; 
Chevrolet Stylemaster, $1,005. 

Pontiac Torpedo 6, $1,213; Pon- 
tiac Torpedo 8, $1,240; Pontiac 
Streamliner 6, $1,285; Pontiac 
Streamliner 8, $1,312. 

Oldsmobile 6, $1.251; Oldsmobile 
standard 76, $1,337; Oldsmobile de- 
luxe 76, $1,440; Oldsmobile standard 
78, $1,390; Oldsmobile de'uxe 78, 
$1,493; Oldsmobile 98, $1,565. 

Buick series 40, $1,346; Buick se- 
ries 50, $1,567; Buick series 70, 
$1,824. 

Cadillac series 61, $1,935; Cadillac 
series 62, $2,105; Cadillac 60 special, 
$2,799; Cadillac series 75, $3,926. 
| Hudson Super Six, $1,360; Hudson 
Commodore 6, $1,496; Hudson Super 








8, $1,492; Hudson Commodore 8, 
$1,563. 

Nash 600 series, $1,206; Nash Am- 
bassador 6, $1,366. 

Packard 6, $1,624; Packard 8, $1,- 
682; Packard deluxe 8, $1,746; Pack- 
ard super 8, $2,141; Packard cus- 
tom super 8, $2,863. 





238; Studebaker Champion Rega! 


Studebaker Champion deluxe, zai | 
deluxe, Studebaker | 


$1,304; Com- 


| mander deluxe, $1,467; Studebaker 





Commander Regal deluxe, $1,581. 

Ceilings listed by OPA for extra 
or optional equipment for these 
models also are factory list prices. | 
They do not include taxes, instal- 
lation charges or other’ service 
costs. Here are some examples: 

Ford—Hot water heater, $18.75; | 
electric clock (deluxe), $9.75. 

Mercury — Defroster, $29.40; hot 
watre heater, $18.75; fender shields, 
$18.40 pair. 

Lincoln—Hot water heater with 
dua! defrosters, $64.65; seat covers, 
sedan and club coupe, $21; side 
mirror, $6.80. 


Plymouth—Comfort master heat- 


| 
| 









The sealing unit inside all standard 
Schrader Caps guarantees an air-tight valve 


Schrader 


PRODUCTS 
CONTROL THE AIR 








When you make it a regular routine to check your 
customers’ tires show them .that by using “tire-saving” 
Schrader Products you can make their tires last longer, 
you build up a following that will appreciate this service 
and will come back to you repeatedly for all of your services. 

Schrader Products are precision-engineered, quality 
products of proven merit, backed by more than a century 


of experience. 


SCHRADER PRODUCTS MAKE TIRES LAST LONGER 
A. SCHRADER'S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, NEW YORK 







It’s repeat sales that build fp your business . . 
late your services into sizable profits. 


. that trans- 








er with defroster, $29.85; cigar 
lighter, $2.65; electric clock, $14.15; 
extra windshield wiper, $6.65. 

Dodge — Comfort master heater 
with fresh air intake and defroster 
attachment, $42.60; electric clock, 
$14.15; fluid drive, $33.25. 

De Soto—Comfort master heater 
with fresh air intake and defroster 
attachment, $14.25. 

Chrysler (Royal and Windsor)- 
Underseat twin heater unit with 
defroster, $50.85; electric clock, 
$14.15. 

Pontiac—Underseat heater, $52.95; 
electric clock, $13.10; fog light, 
$14.55 pair; defroster, $9.35. 

Buick — Underseat heater and 
windshield defroster, $64.45; radio 
antenna, $7.90. 


Hudson—Electric clock, $13.04. 


Nash Vacuum-operated radio 
antenna, $12.90. ° 
Packard — Underseat heater and 


defroster, $45.98 installed. 


New Fire Hose 


The American-LaFrance-Foamite 
Corp. has announced a new prod- 
uct described as a water repellent 
and mildew resistant fire hose. It is 
made exclusively for American- 
LaFrance by the Goodyear Tire 
and Rubber Co. 








Ford Revamps 
Foreign Setup; 


Roberge Is Chief 


DEARBORN.—Creation of a new 
international division of Ford Mo- 
tor and the appointment of R. I. 
Roberge, manager of all Ford for- 
eign operations, to head it as gen- 
eral manager, was announced Fri- 
day by Henry Ford II, president. 
The division establishment is effec- 
tive immediately. 

Ford said that all personnel of 
the former foreign operations di- 
vision, together with the functions 
and responsibilities of the division, 
have been transferred to the inter- 
national division. 

Organization-wise, the interna- 
tional division will be administered 
as an operating division of the 
company, comparable to the pre- 
viously-established Lincoln-Mercury 
division. As soon as conditions per- 
mit, the new division will operate 
as an autonomous unit of the com- 
pany. 

Roberge since 1913 has been ac- 
tively identified with Ford foreign 
operations. 











Twin-arm Hoists 
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Coal Hoppers 


Milk Tanks 


Plane Refuelers 


Rock Bodies — Telescopic Hoists 






For long life . . . modern 
design...and dependable 
operation, recommend 









fo your customers... 





When the question arises as to 
which body and host will do 
the most dependable job for a 
specific applicatuon, it 1s good 
business to review the features 
of Heil units, 






















Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cauon — the smooth operation 
of the hoist — plus dozens of 
that assure out- 
standing service and satisfaction. 


other reasons 


Heil Bodies and Hoists sub- 
stanuate your claims for thorough 
dependability — your customers 
thank you for recommending them. 
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MILWAUKEE, WISCONSIN 


Petroleum Truck Tanks 
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Bus Mileage Boosted 


Urban Units Cover 1,722,300,000 Miles: 
Street Railway Total Drops 


NEW YORK.—Motor bus travel 
on urban transit lines reached a 
new all-time high of 1,722,300,000 
vehicle miles last year, according 
to a summary covering the opera- 
tions of 1,253 transit companies re- 
leased last week by American 
Transit Assn. 

Street railway cars traveled 
only 939,800,000 miles in 1945, a 
decrease of nearly 40,000,000 miles 
from 1944 while subway and ele- 
vated cars, showing a decrease of 
3,000,000 miles, covered a total of 
458,400,000 miles. Trolley coaches, 
with an increase of nearly a mil- 
lion miles, traveled 133,300,000 
miles. 

Excluding subway and elevated 
passengers, the report showed 
that gasoline buses carried the ma- 
jority of passengers last year, ex- 
ceeding street railways by 460,000,- 
000 riders. A new record high of 





Chicago Finance 
Firms Adopt 
10 Point Code 


CHICAGO.—Cook county finance 
companies have adopted a 10-point 
code of ethics having as its ob- 
jective the promotion and main- 
taining of “high standards of con- 
sumer credit covering the retail 
financing of automobiles,” it was 
announced last week. 

The 10-point program follows: 

1. Members will exert effort to 
see that a purchaser shall not in- 


cur an obligation greater than his 


ability to pay. 

2. Any worthy purchaser unex- 
pectedly involved in financial diffi- 
culties will be assisted in continu- 
ing or adjusting his repayment 
contract and thus protect his 
equity. 

3. The maximum collection 
charge is not to exceed 5 cents per 
$1 (50 cent minimum) of any in- 
stallment in default. 

4. In the event of repossession, 
the purchaser will, if possible, be 
given 10 days advance notice by 
registered mail before sale of the 
repossessed vehicle. 

5. In the sale of repossessed prop- 
erty, effort will be made to obtain 
bids from not less than three bona- 
fide bidders and collateral will be 
sold for highest bid made. 

6. In the prepayment of a con- 
tract account by the purchaser, re- 
fund of part of the finance charge 
will be allowed. This refund not 
to be less than provided for in the 
refund schedule on file. 

7. On contracts requiring deliv- 
ery of an insurance policy or cer 
tificate to the purchaser, such evi- 
dence of insurance will be mailed 
to the purchaser within 25 days 
of receipt of the contract by the 
financing agency. 

8. Because it is against the pub- 
lic’s interest on new car transac- 
tions, members will not purchase 
installment paper wherein the 
dealer has made a time price 
charge in excess of an amount 
equivalent to $6 discount per $100 
of the unpaid balance payable in 
12 equal monthly installments. This 
unpaid balance may include man- 
ual insurance premiums and any 
additional services rendered or sold 
by the dealer, provided the charge 
for it has been filed with, and ap- 
proved by, the executive committee 
of the association. 

9. Because it is against the pub- 
lic’s interest on used car transac- 
tions, members will not purchase 
installment papers wherein the 
time price charged by the dealer 
is greater than that contained in 
the filed chart. 

10. In the event of the finance 
charge being greater than the es- 
tablished charge, such error in the 
finance charge shall be credited to 
the purchaser’s account. 

The Chicago Automobile Trade 
Assn., through Edward L. Cleary, 
general manager, hailed the new 
code of ethics as “a step forward 
in the right direction.” Commend- 
ing the finance firms for adopting 
the program, Cleary said, “we be- 
lieve that with the cooperation of 
all dealers with this code, resllts 
will be obtained which will be bene- 
ficial to the consumer and the in- 
dustry alike.” 








23,254,000,000 passengers were car- 
ried on urban transit vehicles last 
year. 

The summary said “The 
Standing feature of the past 25 
years has been the rapid increase 
in motor bus and trolley coach 
traffic and the decline in surface 
railway traffic.” 


The report predicted a heavy in- | 


crease in capital expenditures by 
transit companies for new vehicles 


this year, due to curtailed purchas- | 


ing during the war. About $125,000,- 
000 will be spent for new motor 
buses, a sum greater than expendi- 
tures for all capital improvements 
in 1945. Around $22,000,000 will be 
spent on new street cars and $9,- 
000,000 for trolley coaches. 

Deliveries of new vehicles in 
1945 totaled 4,962 of which 4,441 
were new motor buses. The asso- 
ciation said the small sized buses 
were favored in 1945 when 1,757 
vehicles of 29 seats or less were 
put in service. 

It reports 1,501 buses with 40 


out- | 


| 


| 
| 





4. B. RIHM, president of the Minnesota Automobile Dealers Assn., explains to Cari 
Loul, sales manager of Federal Motor Truck Co., details of the Federal Truck exhibit 
planned for the Northwest Automotive Trade Show, sponsored by the association, which 
| will be held Nov. 12-15 in St. Paul. Rihm is the Federal Truck distributor in St. Paul. 





seats or more were delivered and } 
1,183 vehicles with seating capaci- | 


ities between 29 and 40 were built. 
The majority of new buses went 
to smaller cities with populations 
| below 250,000. 





[New Manual Out 
On Shop Prices 


| 

WASHINGTON. — Auto repair 
— that meet three specified 
conditions may use a newly ap- 





proved trade manual, if they wish, 
as a means of determining their 
prices for various repair jobs, OPA 
has announced. 

This authorization, effective Sept. 
21, applies to the “Pontiac Flat 
Rate, 1942-46 Supplement,” which 
lists the time normally necessary 
for different repair jobs.” OPA pre- 
viously authorized use of four other 
trade manuals, specifying in each 





instance which shops were qualified 


to use that particular manual. 


ae Want Ad Dept., inside back cover | 





WAA Compiles 
Price Register 


On War Goods 


WASHINGTON. —In a move to 
insure uniform prices on surplus 
goods that are sold on a fixed- 
price basis, the War Assets Admin- 
istration has compiled a nine-vol- 
ume price register, to be main- 
tained as a national clearing-house 
of price information on surplus 
property. 

Besides insuring uniform prices 
in the 33 regions in which WAA 
disposes of surpluses, the register 
is expected to make it easier and 
quicker for WAA regional offices 
to conduct sales operations. 

The register represents the first 
time that all items priced on a na- 
tional basis, have been cataloged in 
a convenient and usable form that 
provides a quick and accurate ref- 
erence. The register also sets the 
maximum and minimum quantities 
to be disposed of to a buyer. 





| ‘‘WE HAVE FOUND YOUR Want Ad Dept. 


to be always more than satisfactory.’’-— 
David T. Robinson Co. (Dodge-Plym- 
outh), Philadelphia, Pa. 





eres how to 
make a hit? with 





If you leave it to the 


the ladies 


ladies, they'll pick the car with 


push-button starting almost every time. And that’s a smart 


tip for more sales for you. Both men and women appre- 


ciate the extra convenience of the handy button within 


easy sight and reach—eliminating the necessity of groping 


for hard-to-reach pedals. 


The use of Bendix* Drive in push-button starting makes 


possible the elimination of a great many pieces of linkage 
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—a most important item in saving costs. There is no 
possibility of damage if the starter button is pushed while 
the engine is running—a feature owners are sure to 


appreciate. 


Add push-button starting to the list of outstanding sales 
features on your cars—but when you do, make sure it is 


push-button starting with Bendix 


Drive—for that is the 


simplest, most convenient, and most economical way it 


can be accomplished. 
TYPES OF START 


NEW YORK 


AVIATION 
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The first National Exhibition of 
Automobile Art, the largest show of 
its kind ever scheduled, will be 
staged Jan. 3-31 at the Detroit In- 
stitute of Arts, sponsored by the 
Art Directors Club of Detroit. 

Advertising artists from all parts 
of the nation will 
be given the op- 
portunity of send- 
ing in their best 
automobile _illus- 
trations, which 
will be displayed 
in one of this 
country’s finest 
art museums and 
viewed by many 
top men in auto- 
motive and ad- 
vertising ranks, 
according to Hal- 
sey Davidson (Campbell - Ewald 
pnsad president of the Art Directors 

ub. 





Halsey Davidson 


‘Entry blanks are in the mail 
and addition copies may be ob- 
tained from General Chairman 
Frank Quail, Ruthrauff & Ryan, 
Ine., New Center Bldg., Detroit. 

Entries must reach the Detroit 
Institute of Arts not later than 
Dec. 1. They will be selected for 
exhibition by a jury composed of 
Edgar P. Richardson, director of 
the Detroit Institute of Arts, and 
members of the Art Directors Club. 

The exhibition will consist of 
paintings and drawings in all 
media and photographs in black 
and white and color, of subjects 
designed for use in automobile ad- 
vertising or presentation. 


Bow to Studebaker 

Life magazine makes a 10-page 
bow to Studebaker in the Sept. 16 
issue as the first company to pro- 
duce a postwar auto. 

In many respects, the picture 
story is one of the promotional 
coups of the year. For instance, the 


\—Auto Advertising— 


Auto Art Exhibit... 
Bow to Studebaker 
By Bob Finlay 





smooth labor relations in its own 
plant,” Life concludes: 

“Now, by beating everyone to 
the punch with the brand new 
car, it is on the way to making 
the biggest splash of its long his- 
tory.” 

In addition to colorful pictures 
of Studebaker ‘making and makers, 
are article includes an interesting 
chart of the various manufactur- 
ing operations. 


Hudson Co-op 


The first newspaper release of a 
new local cooperative advertising 
program supplementing the com- 
pany’s national key city adver- 
tising has been made by Hudson, 
according to M. M. Roberts, ad- 
vertising and merchandising mdn- 
ager. 

“Hudson, which has always em- 
phasized newspaper advertising, 
will support its dealers and dis- 
tributors with the strongest local 
point of sale newspaper adver- 
tising program in the company’s 
history,” Roberts said. “Ultimate- 
ly, our local cooperative adver- 
tising program will use more 
than 2,700 daily and weekly pap- 
ers and the total circulation will 
exceed 40,000,000.” 

Roberts said special map releases 
in 60 metropolitan centers were de- 
signed to focus attention on Hud- 
son’s strengthened distributor and 
dealer organization at a time when 
product advertising is exceeded in 
importance by advertising empha- 
sizing service. 

For dealers not covered by the 
metropolitan city series, three ad- 
vertisements tailored to fit local 
conditions are available. These ads 
stress the new 1946 Hudson, the 
choice of a good used car until a 
new Hudson can be delivered, or 
service designed to “keep you in 
the driver’s seat.” Brooke, Smith, 
French & Dorrance is the .agency. 


sultant. Kennedy, a former Harvard 
professor, headed the Army Air 
Forces publications division during 
the war. 


Teen Promotion 


Promotion on a per capita basis 
among teen agers of half a state 
began last week with the distribu- 
tion of 35,000 pocket-size compre- 
hensive football handbooks to all 
high school boys and girls in South 
Jersey by the Courier-Post News- 
papers of Camden, N. J. 


Heirens Story 


The inside story on the Heirens 
ransom notes was revealed to the 
Art Directors Club of Chicago at 
the first fall luncheon meeting last 
week in the Normandy House Res- 
taurant, Michigan and Chicago 
Ave. Frank San Hamel, Chicago 
Daily News staff artist whose work 
on hidden pencil impressions first 
pointed up significant facts about 
the slayer, his movements and his 
surroundings, told the art directors 
the story of his search for the 
slayer. 

William H. Savin, art director of 
Roche, Williams & Cleary, Inc., and 
president of the Art Directors Club, 
presided. Harvey Olsen, art direc- 
tor of Needham, Louis & Brorby, 
Inc., was in charge of arrange- 
ments. 


To Truck Drivers 


Next month, International Har- 
vester will celebrate the driving 
skill and politeness of truck drivers 
in full-color advertising nationally. 
The advertisement will appear just 
a few days before the 1946 National 
Truck Roadeo in Burnham Park, 
Chicago, Oct. 8. 


Names 


Jack Hume, 28, has been appoint- 
ed automobile editor of the Cleve- 
land Press, succeeding Nelson B. 
Moore, who, after 
six years at that 
post, left the 
Press Sept. 14 to 
form his own 
public relations 
firm in the Ter- 
minal Tower, 
Cleveland. 

Hume, a native 
Clevelander, join- 


| take over the same duties for Kud- 


ner Agency, Inc., on Oct. 1. 


Don H. Collins, Indianapolis, has 
been appointed advertising direc- 
tor for the Hast- 
ings Mfg. Co. 
Hastings, Mich., 
and its associate 
company, Casite 
Corp. Collins for- 
merly was asso- 
ciated with Sid- 
ener Van Riper & 
Keeling, Indian- 
apolis, leaving 
there in 1937 to 
become one of the 
founders of Keel- 
ing & Co., Inc., 
where he was executive vice-presi- 
dent. 





Don H. Collins 


F. W. Anderson has been ap- 
pointed to the editorial staff of 
Florez, Inc., promotional and train- 
ing specialists. For the past 10 
years Mr. Anderson has been asso- 
ciated with Chrysler Corp. in the 
Service division, and industrial en- 
gine division. 


Hugh Johnston has rejoined 
Brooke, Smith, French & Dorrance, 
Inc., Detroit and New York adver- 
tising agency. Johnston returns to 
the Detroit division of BSF&D, 
where he worked for eight years 
before spending the last four as a 
naval officer. 


Roger Drew, former Navy Air 
Corps, recently a member of the 
sales staff of Chicago Radio Sta- 
tion WJJD, has joined the Western 
sales staff of Liberty magazine in 
Chicago. 


Laurence A. Rockelein jr. has 
joined the Detroit creative staff of 
Brooke, Smith, French & Dorrance, 


Inc. 


Arnold O. Windell has been ap- 
pointed national advertising man- 
ager of the Seattle Times. 














“If you don’t like the way I tell 
Hubert to drive, sit in his place and 
I'll tell you where to go!” 


NSPA Adds 47 
For New High 
In Membership 


CHICAGO.—Addition of 47 mem- 
bers, bringing the roster of the 
National Standard Parts Assn. to 
a new high, was announced last 
week by C. D. (Don) McKim, exec- 
utive vice-president. 

The new acquisitions include 36 
wholesalers and eight manufactur- 
ers from 25 states, along with four 
distributors from Canada. 

McKim stated that the present 
NSPA membership “will be still 
further enlarged” when the mem- 
bership committee holds its final 
meeting of the year preceding the 
Automotive Service Industry show 
in December at Atlantic City. He 
added that “applications already 
on file will raise the new member 
total for 1946 to a record high for 
a single year.” 








It costs you about a penny-a-day to 
kep abreast of the automotive news— 
better renew NOW! 





sharp Luce tongue is notably ab- 
sent from the friendly text: 
“Although it will make only a 
tenth as many cars as General 
Motors, every one will be a minor 
Studebaker triumph, for this spry, 
independent company is the first 
to produce a 1947 model, making 
it hands-down winner in_ the 


ed the Press upon 
graduation from 
Oberlin College in 
1941 and was a 
reporter and copy editor before 
taking his new assignment. 


SE eee eg ao 
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Ford Change 


In a coordination move, Ford has 
created a department of informa- 
tion under which comes the news 
bureau, publications and photog- 
raphy department. 

W« D. Kennedy, a former head 





Jack Hume 


SS 


Roy H. Compton, who has been 


ob onan 


rough-and-tumble race to get a 
real postwar car on the market. 


Briefly mentioning Studebaker’s 


long auto history and its “glass- 





of Ford publications, is director of 
the new department and Charlie 
Carll, who headed the news bureau, 
is assistant director. Earl New- 
sombe remains public-relations con- 





in charge of the Los Angeles office 
of Schipper Associates, Detroit ad- 
vertising agency, with headquar- 
ters in the Bartlett Bldg. here, will 





























“Better pull off the road, Mac! Here comes 


SELLING TRUCK EQUIPMENT 2¢g4z requires: repair psi A 


1. Complete information about the product. eo 
2. Analysis of customer's need. & 


Specif piece pment F A good way to keep your truck on 
ac roe en rom aclatecal , the road—and out of the repair 


shop—is with a Champion Grille- 
Guard. 


You see, Champion Grille- 
Guards are ruggedly built to pro- 
tect fenders, radiator grille, head- 
lights and radiator. They guard 
against costly, time-wasting 
front-end damage. 








To help you, the dealer, sell right we have prepared, in 
addition to our other literature, the new... 





ST.PAUL HOIST PAYLOAD RATING CHART 


Besides giving the normal payload ratings for each of our 
hoists (with various body lengths) it also contains a useful 
table of weights of the materials most commonly hauled in dump So if your trucks operate in con- 

gested traffic, close quarters—or 
wherever there is danger of front- 
end damage—you can’t afford to 
be without this low-cost protec- 
tion. See your truck dealer or ° 
write The Truckstell Co., Union 
Commerce Bldg., Cleveland, 


, | : 
ample return on the user’s investment and long, trouble-free | Ohio. i 
| 


trucks. 





The payload ratings given are not to be considered as the 





Extra strong 
Rustproofed throughout 
e Easily installed 

Protects entire front end 


breaking points for our hoists. They are, rather, the normal 


safe and sane payloads recommended by our engineers for 


life of the equipment. 


‘CHAMPION GRILLE-GUARDS 


Manufactured by 
TURNER EQUIPMENT CO. 
DETROIT, MICHIGAN 


Would you like to have a copy of this new selling tool? 
Please write us on your letterhead. 












Approved 


AND 
DISTRIBUTED 


wr iMskSrSebe 


SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE 









T.PAUL HYDRAULIC HOIST COMPANY 


14, Minnesota 





2207 University Avenue South East? Minneapolis 
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Double Peafure Motor Oil 


for better winter service 


For easy winter starting and smooth 
operation—in cold snap or mild 


AMALIE H-D Sub-Zero for 


fleets and Diesels 


engine 
spell—sell 
heavy-duty Flows 
freely when it's cold yet clings to 
metal—cold or hot. It's the complete 
heavy-duty | with outstanding de 
tergent dispersive 
features plus the extra oiliness that 

in any weather Remember 


grade) 


and anti-oxidant 


ounts 
AMALI 


for all vital lu 


(winter 
ation points 


AMALIR 


PENNSYLVANIA 


H-D OIL 





See your AMALIE Distributor or write Dept. V9 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
In the Southwest: 
Sonneborn Bros., Dallas |, Texas 





SEALED BEAM CONVERSION KITS 
DIRECTIONAL SIGNALS 
CLEARANCE LIGHTS 
MARKER LIGHTS 
STOP LIGHTS 
REFLECTORS 
FOG LAMPS 
FLARES 


<f{inoul]> 


SAFETY DEVICE COMPANY 
MOUNT HOLLY, NEW JERSEY 








IMPROVED AUTOMATIC 







THE CHOICE OF OV 


One man tows and steers 2 cars 


» Only 60 sec. to attach. 
| Easy to carry, weighs 


only 23 pounds. Order 
{ Write us today. 
—e Na 


from your jobber or 


SD 
. DEALERS' $1 750 


SPECIAL NET 


























ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO, 


1815 Trombly Ave. 
DETROIT 11, MICH. 














Truckin’ . . 





By 
. Jack Weed 








(Continued from Page 26) 


job for him—or me—minus press- 
ing. 

* . * 
gr onnnneee about a setting for 

a gathering—the Michigan 
Trucking Assn. didn’t do badly for 
themselves last weekend either. 
They spotted their annual conven- 
tion at the Park hotel in Traverse 
City—lots of room for everybody 
in the hotel and the annex—two 
good golf clubs and the lake just 
a block from the hotel. And the 
two days were blessed with beauti- 
ful weather. 

The roster of “spouters” was lib- 
erally sprinkled with automotive 
brass—Van Nortwick of Dodge, 
Purdy of Budd Wheel, Hollinger 
of Mack, Abbott of International 
Harvester, Francis Norton of Fish- 
er Body, and of course the Frue- 
hauf gang was all over the place. 
Even Al Struble of Trailmobile got 
away from Cincinnati long enough 
to check in. Some 300 truckers 
were there to hear them—and raise 
whoopee, or chase the elusive pill 
around the manicured cow pastures 

or as I checked in on one group, 
shuffle the pasteboards in a gin 
rummy contest. 

Fruehauf took two mythical 
firsts in smart merchandising—at 
every road junction on the way 
up there was a Fruehauf trailer 
parked just off the road with a big 
arrow pointing to the Traverse 
City road. And right across the 
street from the hotel, they had a 
truck with a power tail gate 
backed up to the rear end of a big 
deep freeze “reefer”. Calavota of 
Fruehauf was on the job to raise 
the visiting firemen up on the 
power tailgate to the floor level 
of the “reefer,” so that they could 
see the refrigerating machinery in 
the nose of the job. That’s killing 
two birds with one stone or some- 
thing—showing off the power load- 


er and the “reefer” at the same 
time. 
* * + 
TRAILMOBILE had its big 


“glass side” van job in a parking 
lot across the street from the hotel, 
too—and kept it lighted up all 
night to catch the lae wanderers. 
A new refrigerating machine mak- 
er, Dorsey from Elba, Ala., had a 
“reefer” trailer parked on _ the 
street near the hotel, too—and the 
driver must have been a fussy old 
woman judging from the fancy 
curtains he had at all of the win- 
dows in his sleeper cab—the cab 
looked like a small edition of a 
house trailer. 

Only one new officer was elected 
to guide MTA through the coming 
year: Walter Bockstahler, presi- 
dent of Interstate Motor Freight 
System, was elected second vice- 
prexy—Howard Minnich and the 
other boys were reseated for an- 
other year and, of course, Florence 
Kiely continues to boss the boys 
around as their managing director. 

* * x 


WHILE UP AT Traverse City I 
made it a point to look up a guy 
most of you Pontiac dealers know 
well—he’s the guy who authored 
much of your good service promo- 
tion literature pieces and plans 
during the past decade or so. Gary 
Arnold, who now owns Northern 
Auto Parts Co. with his brother— 
a car factory man gone jobber— 
and what a nice spot he picked 
for himself—a beautiful town in 
the heart of good fishing and hunt- 
ing—a nice business without too 
much competition—a nice home 
within two blocks of his store— 
there’s a guy I really envy. But 
then we can’t all have nerve 
enough to do things like that. 

Gary came down to the hotel and 
mingled for one evening—we went 
here and there around the hotel 
but the suite of the Grand River 
Chevrolet crowd seemed to appeal 
to Gary. It took him back into the 
GM family for a little while, and 
they did have some good story 
tellers and rare refreshments if 
you know what I mean. Sol Rose 
makes no bones about the fact 
that he is and is going to stay 
Detroit’s leading Chevrolet truck 
dealer, and he certainly isn’t let- 
ting any moss grow under his feet. 

Incidentally, if President Tru- 
man ever finds it necessary to have 
someone double for him, he will 





have to look no further than Ralph 
Moore, the truck man from South- 
western Motor Sales Co., Detroit. 
He sat across the table from me 
at lunch, and I had a hard work 
to keep from asking him how in 
the devil he ever was able to sell 
trucks to Michigan’s rabid Repub- 
lican truckers who are so out of 
sympathy with the New Deal. But 
then I thought he had trouble 
enough telling the boys why he 
couldn’t furnish them with new 
Fords as it was. 
+ ” * 

IF ANY OF you truck dealers 
think the trailer boys aren’t going 
out after as much truck equipment 
and accessory business as they can 
get, just grab one of Fruehauf’s 
new Accessories and Equipment 
books and look it over. It may 
show you where you are going to 
lose many a nice dollar profit un- 
less you get in with both feet. 
The book lists and illustrates air 
brakes, vacuum brakes, saddle and 
safety tanks, sanders, elevating 





end gates, winches, lights and 
safety equipment, mirrors, jacks, 
horns and safety steps—they are 
all nice extra profit items. 
+ + * 

DIDN’T know until the other 

day that General Motor Truck 
had so many “firsts” to its credit— 
it wasn’t until I scanned the list 
that appeared in a recent issue of 
the firm’s house organ. According 
to this story, GMC has been the 
first with the Syncro-Mesh trans- 
mission in the truck field, first with 
four wheel brakes, first with the 
2-range transmission, dual per- 
formance rear axle and circulating 
ball-bearing steering, rst to use a 
six-cylinder engine, first with full 
pressure lubrication and first with 
the Turbo-Top piston. GMC was 
also first to introduce the 2-cycle 
diesel engine to truckers, and the 
first to introduce a full line of 
standardized engines; first to bring 
out a full line of special tractors 
for trailer hauling, and was the 
first to switch to GVW as against 
tonnage rating for designating the 
different sizes of trucks in the line. 

A GM truck was also the first 
to successfully ascend Pikes Peak 
—that was back in 1909. In 1916 
a GMC established the first trans- 





continental record by hauling a 
load of Carnation milk from Se- 
attle to New York in 30 days; in 
1926 GMC again broke records by 
hauling a capacity load from New 
York to San Francisco in five days, 
seventeen and one-half hours. And 
if that wasn’t enough, in 1931 a 
GMC hauled a “reefer” semi with 
21 tons of fruit from California to 
New York in 117 hours running 
time. 

Those just ain’t bad records to 
hang up in your lobby in any man’s 
language. Seems to me the boys 
out Pontiac way have been aw- 
fully darn modest about them, or 
else I haven't been around as much 
as I thought I had. Or to let me 
be easy on myself, maybe my mem- 
ory isn’t as good as it should be. 





Service Pocket Book 


A new booklet, “Modern Oakite 
Cleaning Methods in the Automo- 
tive Service Field,” contains sug- 
gestions for speeding up and sim- 
plifying more than 25 commonly 
recurring jobs vital to an automo- 
tive maintenance program. Copies 
are available free upon request to 
Oakite Products, Inc., 57 Thames 
St., New York 6. 
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ANOTHER TYPICAL EXAMPLE of the modern facilities White Distributors 
are providing to meet the service needs of truck owners everywhere. 


Going Up! Another 
New Truck Headquarters 


ROCKFORD WHITE COMPANY 
is recognized by truck owners as 
Truck Headquarters in and around 
Rockford, Illinois. With eleven 
years experience in the passen- 
ger car field, Merrill Waddell 
joined with Alfred Cagnon, who 
had ten years experience in the 
trucking business to establish the 
Company. Now—after only three 
years as a White Distributor and 


based on an ever increasing vol- 


facilities. 


ume of business—a new building 
will provide additional space 
and house an extensive service 
department with all the latest 


White Distributors throughout 
America are engaged in new 
building and modernization pro- 
grams. Each a unit in a nation- 
wide network to assure truck 
owners of better transportation, 


more economically. 
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(Continued 


state used car associations have 
entered the field. Their activities 
were economically justified and 
should be encouraged, but they 
must be headed up by a national 
organization so that someone can 
represent the trade in national 
affairs. 

Used car dealers suffered back in 
the NRA days because, while there 
were good outstanding used car 
dealers on the national code com- 
mittee, they represented no one but 
themselves. The present OPA In- 
dustry Advisory committee should 
be separated into new and used car 
advisory committees. Only by this 
means can the used car dealer pre- 
sent enough power and influence to 
demand and obtain consideration 
in the promulgation, the adminis- 
tration and the enforcement of this 
regulation that so vitally affects 
them. 

* * + 


Beneficial Projects 


Are Outlined 


SUGGEST as one of the first 

projects of the National Used 
Car Dealers Assn. the development 
of facts and figures regarding their 
industry. It is to the self-interest 
and self-protection of each member 
of the trade to know the condition 
of the trade, countrywide as well 


U. C. Dealer Hits 


"46 Misrepresentation 

TULSA, Okla.—Used-car deal- 
ers who handle 1946 automobiles 
and represent them as new cars 
have been officially condemned 
by John Felts, president, Tulsa 
Used Car Dealers Assn. 

Eighteen of the 55 members 
of the association were present 
at a meeting which voted unan- 
imously to condemn the proced- 
ure. 








from Page 3) 


tive figures as to stocks, turnover, 
percentage of sales by independ- 
ents, individual to individual, and 
by new car dealers would be very 
essential in the intelligent conduct 
of the business. Much of this in- 
formation is available in each 
county of the United States, but it 
has never been collected and made 
available generally to exclusive 
used car dealers. 

Such a national association set- 
up could investigate and report 
on reconditioning process, and 
make the information available 
to members. Because used car 
dealers have no continuous sup- 
port of a manufacturer, a na- 
tional association could well de- 
velop an advisory service of the 
type that is usually rendered by 
automobile manufacturers to 
their respective dealers. This 
would include such cooperation 
as employe training, and mer- 
chandising helps. 

Most important of all such pro- 
grams is a public relations pro- 
gram, so that the trade could con- 
stantly sell the public on the con- 
tributions they make to public wel- 
fare. Heretofore, an individual deal- 
er could express himself, but it is 
only through a national associa- 
tion can a trade itself be promoted 
or defended. 

Any trade must constantly be ex- 
plained to consumers and to the 
public and, more important, to the 
trade members themselves. This is 
the only way to get cooperation 
and teamwork. This is the real 
basic value of any cooperative ac- 
tivity. 

Good luck to used car dealers 
meeting in Chicago and to all those 
who stayed at home. May your de- 
liberation have far-reaching bene- 
ficial effects to dealers individually, 





to the trade in general, and to the 
public at large. 





RELEASE IT 


Ln 
“SOND 


SWING TIRE OUT 





TT TO GROUND 


AT LAST? 


makes a one-man 
job of changing heavy truck tires. 


A tire carrier that 


The T.E.D. Tire Carrier does all the heavy work for you. 
Just release it... swing out the tire . . . tilt it to the ground— 
and you’re ready to make the change. Roll the flat to the 


carrier—fasten it in place and 


in place—high under the body away from road obstacles 


and the weather. 


Easy to Mount 
Can be mounted on either side or rear—on a new chassis or an old rig. Requires 
@ space just eight inches deep by forty-two inches long (forty-eight inches on 
Model B) and is mounted by drilling just four holes to correspond with body or 
chassis requirements. You can mount it yourself—no precision specifications—<— 
no special tools required. 


WRITE FOR COMPLETE DETAILS 









as locally. It seems to me compara- 
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FRUEHAUF TRAILER CO., Detroit, 


sive facilities, which 
The Fruehauf Featherweight tank trailer i 
to 6,000 gallons and with a choice of und 
requirements of the individual tank trailer. 


that producti of new Fruehauf 


Featherweight tank-trailers is now under way at its Fort Wayne, Ind., plant. Exten- 
supplement the company’s tank-trailer plant at Omaha, give 
Fruehauf a complete setup in the industry for the exacting manufacture of tank trailers. 


flahl + ad. 





Ss ay d capacities of 2,000 
lerconstruction, functionally designed to the 








Ford 


(Continued from Page 1) 


leaders, too, must apply fresh 
thinking to their policies and pro- 
grams. Such familiar practices as 
feather-bedding and the slowdown 
lead to decreased production. ‘ 
They spring from _ reactionary 
thinking. They are based on the | 
assumption that we have gone as, 
far as we can go and that security ' 
lies in ‘made’ work. Actually, it is 
increased output per man through 
efficient use of machines which 
has always brought higher wages 
and shorter hours and has created 
more jobs by opening up new mar- 
kets.” 

Ford urged labor to apply fresh 
thought to its use of the strike, 
which is widely misused and “has 
become today a political weapon 
for the acquisition of power.” 

Noting that Ford is “certainly 
not today in any position to guar- 
antee an annual wage,” the speaker 
said he doubts “very much wheth- 
er the American wage earner really 
believes that anybody can guaran- 
tee security in this world. What 
he really wants is steady employ- 
ment at a fair rate of pay.” 

While everyone is striving toward 
the goal of more stabilized em- 
ployment in the auto industry, 
Ford said that many factors miti- 
gate against it. These he listed as 
(1) seasonal buying habits of mo- 
torists; (2) the motorist’s desire 
for new models; (3) the problem 
of numerous supplier plants which 
“really involves a whole cross-sec- 
tion of American industry.” 

Ford declared that any sound 
plan to provide more stable em- 
ployment must increase production 
and reduce the cost of cars. 

“The fault with most plans for 
a so-called Guaranteed Annual 
Wage in the auto industry is 





an easy shove slides it back 












ORPORATION 
928 So. Flower St., Los Angeles 15, Calif. 





| To that extent, the standard of 
| living of all Americans would be 


simply that they guarantee an 
increase in manufacturing costs,” 
he emphasized. “Unless such a 
plan would clearly insure a sub- 
stantial increase in productivity 
or in economies to offset the in- 
crease in costs; it is obvious that 
the result would be simply to 
increase the cost of automobiles. 


reduced, including those who 
would seem to benefit from such 
a plan.” 

Ford deplored the past year’s 
strikes and urged labor to cooper- 
ate with management to clean up 
the mess. 

“The tragedy of the period of 
strikes through which we are still 
struggling is the very fact that 
spokesmen for labor, anxious to 
show their ability to force conces- 
sions, have succeeded,” he assert- 
ed. “But, in the process, they have 
stifled production—and it is pro- 
duction, more than anything else, 
that has always lowered prices, al- 
ways increased buying power, al- 
ways defeated inflation. 

“Both management and labor 
will undoubtedly have to adopt new 
points of view if we are to ap- 
proach even in one industry, new 
horizons in level employment,” 
Ford declared. 

Top industry executives, who 
were seated at the speakers table 
during Ford’s address, included C. 
E. Wilson, president of GM; George 
Mason, president of Nash-Kelvina- 
tor and head of AMA; Alvan Ma- 





; Hutchinson, finance chairman of 
| Chrysler Corp.; Harvey Fruehauf, 
president of Fruehauf Trailers; 


{Clarence Avery, president of Mur- 


ray Body, as well as numerous 
Ford officials. Gov. Kelly of Michi- 
gan and Senator Ferguson (Mich.) 
also were present. 


Prices 


(Continued from Page 1) 
prospect of change from that posi- 
tion in the near future, OPA stated. 

The new formula was adopted 
because certain automobile man- 
ufacturers are operating at a loss 
and cannot be expected to break 





OPA says cars prices are up 22 
percent over 1942 ceilings. See 
story, page 36. 


even in the near future under 
present price ceilings. 

Some manufacturers have been 
unable in more than a year of re- 
conversion to reach their average 
1941 volume of production and in 
some cases are substantially below 
that rate. Moreover, many car 
manufacturers are still having dif- 
ficulties getting parts and semi- 
finished and raw materials in usual 
quantities from their normal sup- 
pliers, it added. 








New Nylon Hammer 
The Danielson Mfg. Co., Daniel- 
son, Conn., has announced a new 
nylon hammer, which it reports has 
all the features of all soft hammers 





and none of the disadvantages. 








speeds filling. 








This is wasteful 


Gas tanks that cannot be filled at 15 gallons a minute — 
without blowbacks, without spills — are antiquated. 


Scully VENTALARM, installed as original equipment on the 
gas tanks of 15 makes of automotive vehicles, prevents 
blowbacks, prevents 


SCULLY SIGNAL COMPANY, Cambridge 41, Mass. 


sul'Y VENTALARM 


She 
THE psiscamaoonne a FILL SIGNAL 


hazardous! 





spills, creates expansion zone, 

















® 3,000 lbs. Capacity 

© 12 ft. Long, 7 ft. Wide 

© Dual, Truck-type Wheels 
@ 6.00x16 6-ply Tires 

® Vacuum-Hydraulic Brakes 


Mount by 5th wheel on any 2 or %& 
ton pick- -up. All connections and acces- 
sory equip av 


The new MUSTANG Semi- 
Trailer fills important trans- 
portation needs in farming, 
oll drilling, manufacturing, 
general hauling and every 
kind of industry. 





3811 Grand River 





cauley, Packard chairman; B. E. 








Transport your goods at less cost per mile. 


LIGHT-WEIGHT ALUMINUM CONSTRUCTION 
.-» MODERN-BUILT with AIRCRAFT PRECISION 


Dealers Wanted 


MUSTANG DETROIT SALES 
TEmple 2-6040 


STAKE BODY MODEL 





© Leaf-type Spring 

© 1%” Pine Floor—Metal 
Skid Strips 

© Oak Stake or Grain Type 
Body 





GRAIN BODY MODEL 


Come see the new MUSTANG Semi-Trailers now! 
IMMEDIATE DELIVERIES 


Detroit 9, Mich. 
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Held Contract Violation . . 





Strike at Brigg 


s Plant 


Halts Chrysler, Packard 


(Continued from Page 1) 


adjustment in wage differentials is 
also sought, according to UAW 
spokesmen. ° 

Immediate cause of the walkout, 
the company said, was the dis- 
charge of a union steward for urg- 
ing workers to quit work because 
his request for one operator’s re- 
assignment had not been complied 
with. 

In a letter to all Briggs em- 
ployes, D. W. Robinson, company 
president, charged that the union 
violated the grievance procedure 
provisions of the contract in call- 
ing the strike. The contract states 
that the union shall not institute 
a strike until the grievance pro- 
cedure has been exhausted. 

Other Reasons in Mind 

For this reason, it is believed 
that the union had ulterior mo- 
tives in mind when it chose to shut 
down the Outer Drive plant. A 
summary of the effects of the 
walkout will illustrate this view- 
point: 

The 1,400 production workers at 
Outer Drive struck on Sept. 13. 
Suspension of the flow of bodies 
and body parts from Outer Drive 
forced assembly shutdowns by 
Tuesday at the Chrysler Kercheval 
and Chrysler Jefferson plants and 
at Packard. 

With their customers idle, five 
other Briggs plants in Detroit were 
compelled to stop work. On Wed- 
nesday the Plymouth plant went 
down. 

At the same time, a shortage 
of engine parts forced the Dodge 
main plant down and a separate 
labor disnute closed Dodge 
Truck. The latter factory re- 
sumed operations Thursday. 

In all, about 50,000 auto workers 
were idle at week’s end. 

The situation demonstrates the 
union’s application of the tech- 
nique of striking one key plant 
and thereby crippling a good por- 
tion of the industry. Walter Reu- 
ther, UAW president, is under- 
stood to have considered attempt- 
ing the strategy against General 
Motors last year by striking a vital 
Fisher Body plant. As events bore 
out, however, he discarded the plan. 

Oven ‘Sveedup’ Drive 

The Briegs strike also represents 
the union’s first formal protest 
against increases in production 
rates. described by union prona- 
gandists as “speedups” no matter 
how far below prewar present effi- 
ciency may be. 

Chrysler plants have recently ex- 
perienced several wildcat walkouts 
over production boosts, but none 
has received the authorization of 
the union’s executive. The UAW 
has now evidently decided to ini- 
tiate the “speedup” phase of the 
1946-47 campaicn. 

Another obvious factor in the 
Outer Drive strike is that it is a 
part of the strike buildyn cam- 
paign against Chrysler. With the 
wage talks only a month away, 
union leaders are striving to in- 
stil as much comnany hostility 
as possible into the minds of 
Chrvsler workers, the more ef- 
fectively to combat the corpora- 
tion’s ovposition to a general 
wage hike. 

If the Chrysler workers become 
accustomed to frequent layoffs and 
trips to the unemployment com- 
pensation offices, unionists figure, 
they will not be averse to another 
protracted period of idleness if the 
wage talks become deadlocked. 

In view of the present situation, 
the UAW will probably not stage 
a company-wide strike at Chrysler. 
By shutting another key plant or 
keeping Outer Drive down, Chrys- 
ler workers would be able to draw 
unemployment pay and the entire 
Chrysler network would still be out 
of production. 

10-Cent Demand Seen 

R. J. Thomas, UAW vice-presi- 
dent, said at Philadelphia that the 
union still has not determined the 
exact increase in hourly wages 
that will be demanded of Chrysler. 

He did say, however, that it will 
approximate the higher formula 
used in settling the maritime 
strikes. In these settlements, both 
the AFL and CIO unions received 





an average overall wage raise of 
$20 a month—or $5 above the old 
government formula. 

Translated into the hourly rates 
used in the auto industry, this in- 
dicates that the UAW will demand 
a minimum raise of 5 cents an 
hour and a maximum raise of 15 
cents. The average of these two 
figures, which many industrialists 
expect to be the actual demand, 
is 10 cents an hour—or about 14 
percent. 


A 10-cent demand, it is pointed 
out, could be narrowed down to 
about seven cents to bring Chrys- 
ler wages up to those paid by 
Ford and GM. The union may re- 
duce this demand, if public and 
rank-and-file resentment to an- 
other long strike continues to 
increase. 

The AFL maritime strike ended 
after Reconversion Director John 








STARTLED BYSTANDERS may have wondered what manner of mass funeral cor- 
tege this was as a convoy of 10 new Superior Coach funeral cars on Cadillac chassis 
took positions on the highway outside the Superior plant in Lima, 0., to begin the 
trip to Louisville. This convoy was a driveaway shipment to Louis Augustus, distribu- 
tor of Superior equipment in the Louisville area. It was one of the largest single 
shipments to leave the Superior plant since the new funeral cars began rolling off the 


production line recently. The new Superior 


Pontiac chassis. 


rer 


dels are on eithr Cadillac or 








Steelman overruled the Wage Sta- 
bilization board and gave the strik- 
ers the higher raises originally 
agreed upon by the shipping com- 
panies and union. That decision 
finished the old stabilizing formula 
and sounded the death knell for 
the WSB. 

CIO seamen then went on strike 
for the same increases granted the 
AFL unions. “They got theirs” last 
week in an arbitration award. 

A representative committee of 
labor, management and govern- 
ment started work in Washington 





‘ast week on a new wage-price line, 
Sut it is doubtful that the group 
2an succeed in preventing a wave 
of wage strikes this winter. 
Industry’s revresentative on the 
committee is Eric Johnston, for- 
mer president of the U. S. Cham- 


ber of Commerce. 
* * * 


‘Boss’ Role of Foremen 


Stressed by NAF Parlev 

ST. LOUIS.—A 10-point program 
emphasizing the role of foremen in 
management has been approved at 





the convention of the National 
Assn. of Foremen. 

The first point of the program, 
drawn up by the association’s board 
of directors, said that NAF will not 
be satisfied until everyone in the 
U. S. recognizes that foremen are 
members of management. This 
position is opposite to that of 
NLRB, which has ruled that fore- 
men may properly be members of 
labor unions. No member of a la- 
bor union may be a member of 
NAF. 





Tenn. Declares Pickets 


Can’t Draw Idle Pay 

NASHVILLE, Tenn.—A ruling 
that unemployment compensa- 
tion benefits could not be paid 
to strikers who do picket duty 
has been handed down by the 
board of review of the Tennes- 
see State Employment Security 
department. 

“The Board of Review cannot 
call this unemployment,” the 
board asserted in denying bene- 
fits to 325 strikers at the Ten- 
nessee Enamel Mfg. Co. of Nash- 
ville. 





AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 








POSITIVE BRAKE CONTROL ... 
MAKES EMERGENCY STOPS SURE 


When accidents threaten, trucks must stop instantly. 
Brake /ag can cost lives even though the driver is not 


at fault. 


With HYCON Brakes, the action is instantaneous— 
there is no /ag, no dependence on vacuum or air boosters. 
The hydraulic power is continuous and gives the driver 
positive control at all times because hydraulic pressures 


are in direct proportion to pedal pressures. 


Substantial fuel savings are made possible because 
HYCON compound cylinders operate independently of 
the engine, thus permitting maximum idling efficiency 


through carburetor adjustment. 


INSTALLATION SIMPLE, ECONOMICAL 


HYCON controlled brakes reduce tire wear; require few 
adjustments and no maintenance beyond that of original 
equipment master cylinders. Installation is simple and 
economical because no special equipment is needed. 


Conyrouscd/ CYLINDER 


COMPLETE Compound 


CYLINDER ASSEMBLY 


COMPLETELY 


HYCON compound cylinders are now available to 


replace 1%” and 1%” Di. original equipment master 
cylinders. Order a trial unit from your local power 
brake distributor, or write direct to The New York Air 
Brake Company, 420 Lexington Avenue, New York 


17, N. Y. 


maintenance. 





CONTROLLED BRAKING 
PGE WATERLOO LES Et BR ASS sie LSA 


HYDRAULIC 


Eliminates brake lag, improves safety 
factor, simple and quick to install, cuts tire 


wear and fuel consumption, reduces 


Look for this Registered Trade Mark rid 
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24”x 42” Hairpin 


Chrome 


SHOWROOM FURNITURE 


e Comfortable 


CHAIRS. . ° >sETTEES e TABLES 
STOOLS « SMOKING STANDS 
LAMPS e CLOTHES TREES 


fim Many Colors 


Durable Leatherette 
@ Highest Grade Chrome Plating 


Illustrated Literature on Request 











Leg Style 
KAY-DAVIS COMPANY 
886-890 Gerard Ave. 
NEW YORE 52, N.Y. 
ALL NEW ALL STEEL 


for Heavy Work 


the New SPEN 114 Ton DeLuxe Trailer 





Model H 


Orders From Dealers Taken Now for 
Immediate Delivery on This Model 


For further information and descriptive folder 
of the complete SPEN Line write to: Sales Dept. 


HENRY SPEN & CO., INC. 


1995 Pitkin. Ave. 


BROOKLYN 7, N. Y. 




















Chevrolet Clutch Plates 


Part No. 839665 interchangeable with Part Nos. 
839578 and 609382. Fits 34 to 11% ton Chevrolet 
trucks, 1938 through 1946 models. Each clutch 
plate individually packed in pasteboard carton. 
10 cartons in wooden box. Retail price $6.75. 


SPECIAL PRICE $2.75 in lots of 50 or more. 


Willys Crankshafts 


Part No. 638122 for Civilian and Army Jeeps and 
Willys passenger cars. Retail price $42.50. 


SPECIAL PRICE $18.75 


White Truck Engine Assemblies 


Model 33 AA, Hercules JXD, complete with all 
accessories packed in original crates ready for 


shipments. Retail price $640.00. 


SPECIAL PRICE $397.00 


Diamond T—4 Ton Truck 


Brand new model 968A, 6x6 cab and chassis with 
winch, 151-inch wheelbase equipped with eleven 
900x20 tires. Will sell for less than Government 
War Assets’ Sales price. 


International—5 Ton Tractor 


Brand new standard straight front axle, 120-inch 
wheelbase, six 11x20 tires, 14-ply, air brakes, 
fifth wheel. Assembled by Marmon Herrington— 
same as International K-11. Will sell for less than 
Government War Assets’ Sales price. 


Wire or Call Mickey Geyer — Woodburn 7895 
ASSOCIATED SUPPLY COMPANY 


118 East 8th Street 


Cincinnati, Ohio 














N. Y. Truckers 
Sue Union for 
$10,000,000 


NEW YORK .—Charging the 
union with conducting an unlawful 
strike in violation of the Smith- 
Connally Act, 55 of the largest in- 
terstate and local trucking firms 
last week started suit in Federal 
court here for $10,000,000 damages 
from Local 807U, International 
Brotherhood of Teamsters (AFL). 

The union had failed to file a 
notification of intent to strike as 
required by the Smith-Connally 
Act, according to Harris J. Klein, 
counsel for the trucking companies. 

Of the 920 carriers in the city, 
700 are still unsigned with the l- 
cal and their trucks are not oper- 
ating, he said. The members of the 
local work for carriers moving ap- 
proximately 95 percent of the 
freight in this city. 

Klein asserted 450 other carriers 


would join the action and that|s 


damages asked would be increased 
correspondingly. 


Output 


(Continued from Page 1) 

at the top of the material short- 
age list last week, and little re- 
lief is seen in the supply of 
either commodity within the near 
future. 

A shortage of hydraulic brake 
fluid appeared likely early last week 
when it was learned that several 
manufacturers of this item were 
in critical supply of basic mate- 
rials. 

U. S. castor oil makers have been | DO: 
virtually cut off from the princi- 
pal source of castor beans, South 
America, as a result of OPA ceil- 
ing limitations. Meanwhile, Eng- 
land and Russia, able to meet the 
market price, purchased the bulk 
of the South American castor 
beans this year. 

Late last week, OPA finally 
raised the ceiling price on castor 
beans to meet the world-trade 
levels. Accordingly, the U. S. cas- 
tor oil manufacturers expect to 
relieve the tight supply of this 
commodity in time to provide an 
adequate supply of brake fluid 
to the auto industry. 

With only an estimated 233,144 
cars and trucks built by U. S. mak- 
ers so far this month, final tabula- 
tions for September are expected 
to be approximately 25,000 vehicles 
short of earlier projections. It ap- 


U.S. Output in Aug. 


Totaled 346,808 

WASHINGTON. — The official 
count of cars and trucks built in 
the U. S. in August was 346,808, 
the Civilian Production Admin- 
istration reported here last week. 
Automotive News’ estimate of 
U. S. car and truck output in 
August, published three weeks 
ago, was 347,120. 

Passenger car assemblies last 
month totaled 241,302, and com- 
mercial vehicles 105,506, accord- 
ing to CPA. 


pears doubtful that more than 335,- 
000 vehicles will be assembled in 
the U. S. this month. 

General Motors’ production of an 
estimated 25,723 passenger cars 
was considerably above the revised 
total of 23,345 in the previous week, 
based on current operating condi- 
tions. 

At strike-swept Chrysler Corp., 
car output amounted to only an 
estimated 5,746 compared with 
16,505 in the previous week. 

At Ford Motor, an estimated 13,- 
595 cars were built last week com- 
pared with 13,342 in the previous 
week. 

Production at independent com- 
panies was consistent with previ- 
ous rates. Packard, however, was 
held to only one day of assemblies 
due to the Briggs Body strike. 

Reo Motors was held to three-day 
operations last week as a result of 


another wildcat strike. 
+ + + 


Oldsmobile Uses Plane 


To Get Carburetors 

ST. LOUIS.—To keep its Lansing 
factory at work Oldsmobile sent a 
cargo plane to St. Louis last week 











to fly six tons of carburetors to | 


the factory. The carburetors were 
obtained from Carter Carburetor 
Co. 





Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Weeks Ended Sept. 21, Sept. 14 





Week Week Jan. 1 dan. 1 
Ended Same Ended Sept. to to 
Sept. 21, Week Sept. 14, to Date, Sept.20, Sept. 21, 
1946 1941*+ 1946* 1946* 1941°+ 1946* 
GENERAL MOTORS 25,723 32,049+ 23,345 67,885 1,208,400+ 409,973 
a 5,594 3,995 5,586 15,263 295,934 77,546 
| ee 847 624 844 2,351 45,686 14,405 
Chevrolet ......... 11,447 §=20,775+ 9,886 29,732 463,924+ 197,623 
Oldsmobile ........ 3,650 2,983 3,392 9,727 179,451 54,893 
PE: wevcccweses 4,185 3,672 3,637 10,812 223,405 65,506 
CHRYSLER ........ 5,746 16,333+ 16,505 37,920 $73,900+ 379,171 
ED b.we'svessece 348 1,698 1,774 4,960 77,466 48,716 
ee 924 500+ 4,612 9,282 282,513¢ 115,072 
EEE sedevedss 3,963 11,420+ 7,563 18,549 400,406+ 161,334 
Chrysler .......... 511 2,715 2,556 5,129 113,515 54,049 
0 rer rrr 13,592 5,068} 13,342 36,953 734,336+ 282,381 
Eb 45% bsesewveds 11,085 3,929+ 10,727 30,128 684,191} 234,474 
DE. Séeinareses 492 263 460 952 13,227 7,357 
Sr 2,015 876 2,155 5,878 86,918 40,550 
a ee PE 2,482 1,006 2,395 6,013 57,155 63,056 
STUDEBAKER ...... 2,242 2,965+ 2,240 6,142 95,095+ 43,755 
DEEN | pscexcdenes 2,993 1,859 1,794 6,962 60,811} 62,777 
KAISER & FRAZER = 327 sine 238 Ee 1,175 
3 ee 278 1,552 1,416 2,833 53,432 26,622 
2 2 * ee 124 N.A, 119 339 N.A. 1,405 
MISCELLANEOUS 8,407 316,616+ 
Total cars, U. S.... 53,507 69,239 61,394 165,746 3,449,745 1,270,315 


_Note: 1941 figures include cars and trucks, U. S. and Canada. 





COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 














Week Week Jan. 1 
Ended Ended Sept. to 
Sept. 21, Sept. 14, to Date, Sept. 21, 
1946 1946* 1946* 1946* 
CHEVROLET .............. 7,937 7,700 20,514 164,852 
ae ee eee 6,306 6,224 17,764 124,822 
re ee re 867 2,726 6,287 87,345 
INTERNATIONAL cecbpwsas 2,796 2,265 7,198 78,904 
Dida whet 6s 50 ede enes 1,762 1,239 4,546 49,321 
STUDERAKES Rigen kn kh oieale 1,184 1,172 3,314 30,939 
ESS eee 953 462 2,444 18,358 
Aa cowiiusis tosh eke cece 377 374 1,025 10,861 
eer et rere re ee 875 357 1,021 7,351 
Steck oo Sis ws wd'eee% © Closed Closed Closed 5,023 
PEE <nididieadines  «é6-6 304 302 826 6,184 
EES, 68-04 60.6 0'64 00 00:0 152 148 386 4,532 
Ee ee 62 56 230 2,398 
MISCELLANEOUS ......... 654 648 1,843 18,169 
Total Trucks, U. S. ....... 23,729 23,668 67,398 609,059 
Total Cars, Trucks, U. S... 77,236 85,062 233,144 1,879,374 
Total Cars, Trucks, Canada 2,912 2,818 8,037 90,931 
Grand Total, Cars and 
Trucks, U. S. and Canada 80,148 87,8380 241,181 1,970,305 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





Twin Coach Booklet 


Publication of an_ eight-page 
booklet descriptive of its planned 
maintenance school for operators 
has just been announced by the 


Twin Coach Co. The booklet gives 
full details of the five-day intensi- 
fied instruction course which Twin 
Coach conducts at its Kent, O., 
plant. 














MARVILLE 
1, 2, and 4 Wheel Trailers 


; A 4 | 





Distributorships Available 


Dept. A94 
1835 N. Bastern Ave. 
Los Angeles 32, Calif 
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RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL 
Detroit 


Cc. J. EDWARDS + 


TAU ALAM Ze 





ADHESION PARTS 


Office 
VICE PRESIDENT 


2210 FISHER BLDG. 
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HELP WANTED 





Western New Yor! butor, 


ACOUNTANT-OFFICE MANAGER by 
large distri 


cellent opportunity for able and ener- 
getic man capable of advancing to 
treasurership. Give age, marital status, 
experience, references, when available 
and expected. Box 1355, c/o Au- 
tomotive News, Detroit 26. 
SALES MANAGER — NEW AND USED 
CARS. Must be aggressive. Now in the 
t bile busi and thoroughly fa- 
miliar with buying and selling used cars. 
Must be able to handle and train sales- 
men. Excellent position for live wire. 
Large dealership in metropolitan area. 
Write giving full details of past expe- 
rience to Automotive News, Box 1370, 
Detroit 2 


WANTED—EXPERIENCED SHOP FORE- 
MAN AND MECHANIC for new Kaiser- 
' Frazer agency, South Alabama, between 
Mobile Bay and Gulf of Mexico. New 
building, new equipment, excellent op- 
portunity for man willing to begin as 
mechanic and shop foreman, becoming 
Service Manager when business increases. 














A. G. Motor Company, Robertsdale, 
Alabama. 
WANTED — Service Manager. Must be 


young, energetic, and have had success- 
ful experience in managing large Chevro- 
let Dealership Service Department. All 
replies strictly confidential. Hunter Motor 
Company, Anderson, Indiana. 


\ 





“WANTED—Several expert Packard, Cadil- 
lac and Buick mechanics. Packard Deal- 
er, Riley-Coles Motors, Daytona Beach, 
Florida. 





SERVICE MANAGER—Must be experi- 
enced in the servicing of Chrysler prod- 
ucts. Here is an opportunity with a 
growing concern in Northeastern Ohio, 

“Sera neat, energetic and ambitious man. 
Give age, marital status, experience and 
salary expected in your reply. Box 1376, 
c/o Automotive News, Detroit 26. 





x* 





BUSES FOR SALE 














“| DONT KNOW WHAT YOURE SORE 
~LOOK AT THE BIG TOWING BILL | SAVED You!” 





2 





AAA thitlerd Denys 
ABOUT. 








WANTED—E X PERIENCED PARTS 
WAREHOUSE MANAGER by large au- 
fomobile distributor to operate zone 
warehouse servicing 85 dealers. Must 
know factory warehouse routine and 
record keeping. Must have ability to 
train and supervise warehouse employ- 

and qualifications 


ees. Give experience 
by letter. Box 1373, c/o Automotive 
News, Detroit 26. 





SALES MANAGER for automotive heater 
division of well established manufactur- 
er. Prefer man 30-35 years old with ex- 
perienced background as automotive spe- 
cialty salesman, jobber salesman or man 
who has been district or sales manager 
of automotive after market products 
manufacturer. Opportunity for good man 
to grow in this new division of the com- 
pany. Send complete details of past ex- 
perience. Box 378, c/o Automotive 
News, Detroit 26. 





MANUFACTURERS REPRESENTATIVE 





ATTENTION, MANUFACTURERS. We 
travel the states of Alabama, Missis- 
sippi, Louisiana, Georgia, Tennessee, and 
Florida, calling on the automotive job- 





. A e 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





bers trade and the largest a y 
stores. For active representation write 
or phone Barron Cranford, Manufactur- 
ers Agents Company, 729 Graymont Ave- 
nue, N., Birmingham, Ala. Phone 3-9850. 





Factory Representative 

Available October, experienced field mer- 
chandiser for automobiles, trucks, automo- 
tive equipment and machine specialties, ca- 
pable branch executive, dealer and sales 
organization builder, familiar with dealer 
management, sales management covering 
retail and wholesale operations, and metro- 


Me: 





WANTED—PARTS MANAGER for one of 
Michigan’s largest Lincoln-Mercury deal- 
erships. New building and equipment. 
Must be aggressive and capable of di- 
recting personnel and organizing the en- 
tive department. Salary and bonus com- 
mensurate with ability. Box 1385, c/o 
Automotive News, Detroit 26. 


POSITION WANTED 


TWO ILLINOIS EX-SERVICEMEN seek 
employment in West. Have complete line 
of equipment for body and fender work. 
Eleven years experience as mechanics 
and bodymen, plus any type welding. 
Box 1371, c/o Automotive News, De- 
troit 26. 











OFFICE MGR., years major Co., interested 
connection established Independent Fi- 
nance Co. Must be permanent, attractive 
proposition near good schools. Box 1374, 
c/o Automotive News, Detroit 26. 








Sales Executive 


Automotive executive with 
20 years sales, advertising 
and service experience in 
home office and field. Just 
released from Navy. Im- 
mediately available. 


Box 1380, c/o Automotive News 
DETROIT 26 


management. 
siderable shop work and production meth- 
ods, college grad. Wish to contact organ- 
ization requiring energetic and resourceful 
representative with mature judgement. 
Character and integrity unquestioned. Re- 





TRUCKS WANTED 











WE WILL BUY 
Army Surplus Trucks 
New or Used 
STUDEBAKER 
G. M. C. 
WHITE 


or any make—any size 
One or a Trainload 

WRITE, WIRE OR PHONE 
E. M. GREGORY 


9133 Gratiot Ave. Detroit 
Phone Geneva 2200 





BUSES FOR SALE 


September Specials 


20 1942-1943 Ford Transits, 27B and 29B 
20 1938 Yellow Coaches, Model 733, Metro- 
politans 


5225 Delmar Blvd. St. Louis 8, Mo. 





PARTS WANTED 


WANTED: ONE LEFT FRONT FENDER: 
one right front fender; one right rear 
fender for 1941 Packard Clipper. Fen- 
derville Collision Service, 228 East Erie 
Street, Painesville, Ohio. 


PARTS WANTED—1941 army auto car 
2%-ton tractor, model U-4044 complete 
transmission, rear end and carburetor. 
Orange Motors, 270 Bradford, Albany, 
New York. 






















PARTS FOR SALE 








PONTIAC 

PARTS WHOLESALERS 
Fast Mid-West deliveries. Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 

business. We can help you. 
THOMS PONTIAC Co. 

Phone Forest 8992 








7 og Yellow Coaches, Model 739, Tran- 
Ss 


9 1937 Macks, Model OCW, Transits 
24 1940 Fitzjohns Falcons, 36 passengers 
Wide variety other city, intercity and 
school buses. Send for current list. 
BUSES WANTED! Advise us at once 

of those you have for sale. Wire. 


CONSOLIDATED BUS & 
EQUIPMENT CO. 


420 Lexington Avenue, New York City 
Mu-3-9297 





PARTS FOR 











HUDSON — Head 
$10; 8 cyl. $12.50. 
each $5; 6, $27.50. 

packing 





LET PARTS shipped same day. 
Large stock. Louis Chevrolet, Thom 
sonville, Connecticut. 7 if 
ARMY TRUCK PARTS-—Limited supply. 
Parts shipped anywhere in U. 8S. and 
foreign countries. Fulton Auto exchange, 
190 Edgewood Ave., N.E., Atlanta, Ga, 








TRUCK EQUIPMENT FOR SALE 








SPECIAL PRICE 


On Truck Wheels 
7” 6-Stud 20” Wheels-Mounts 7:50x20 
or 8:25x20 Tires. Fits all Army Trucks 
Up to and Including 212-Ton. 
Civilian Trucks 

GMC 

Studebaker 

Reo 


2-Ton Dodge 
Federal 


List Price $12.90 
Special To Dealers 





1 to 50. $5.16 each 

& Bb rere eee $4.52 each 

100 and over .............. 87 each 
FOB DALLAS, TEXAS 


ROY HILL 
CHEVROLET CO. 


9th & Lancaster 
Dallas, Texas 
Phone W-1161 












PARTS FOR SALE 
FOR SALE—2 Cadillac 8-cyl. tank engines 
1 ipped with carbure' 


» A “Uppy e 
starters, generators, fuel pumps, ‘dra- 
matic transmissions, etc. PThese mete 
were used for test purposes and are in 
fine condition for many uses such as 
boats, power plants, etc. Ben Jerome 
Motor Sales Co., 280 South Saginaw 
Street, Pontiac 19, Michigan. 


CAN DELIVER 1941 Plymouth grills in 
any amount up to 300. Christopher Motors, 
1200 N. E. 2nd Avenue, Miami 36, Fla. 


GENUINE FORD PARTS—We ship any- 
where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 

















PONTIAC PARTS 


received. 25 percent 
discount to all dealers. 


UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, Mass. 








AUTO EQUIPMENT FOR SALE 








muneration, reasonably substantial. Ad- 
dress 1386, c/o Automotive News, De- 
troit 26. 

DEALE WANTED 





DEALERSHIP WANTED—Preferably in 
the South. Will pay cash for dealership 
with 500 to 1,000 new car tial. 
Will purchase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1367, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED—Partnership ac- 
ceptable. Experienced in all phases of 
dealership. Associated with large dealer- 
ship now. Desire about 200 car tup. 
West coast preferred. Box 1377; c/o 
Automotive News, Detroit 26. 

CAR agency with 100 
to 200 unit potential. Middle West pre- 
ferred. Partnership acceptable. Box 1387, 
c/o Autometive News, Detroit 26. 

SE outright dealership any 
make eastern Pennsylvania or will con- 
sider capital investment for partnership. 
All communications kept confidential. 
I. J. Milgrim, 544 Greystone Road, Me- 
rion Station, Pa. ‘ 


DEALERSHIP FOR SALE 


NEW CAR DEAJERSHIP in East Texas 
city of 25,000. 6,000 square feet floor 
space. Complete new building. Gas sta- 
tion, showroom, service department. $47,- 
500 or will sell business and lease build- 
ing. Box No. 1368, c/o Automotive News, 
Detroit 26. 


BUSINESS FOR SALE 


























OFFICE MANAGER—Bookkeeper for au- 
tomobile dealership. Three years experi- 
ence. Qualified to accept responsibilities. 
Married, 30 years old, veteran. Prefer 
Ohio location. Write Box 1382, c/o Auto- 
motive News, Detroit 26. 

MAN FRIDAY, possessing qualities of 
‘‘three monkeys.’’ College training in 
business administration, three years di- 
versified pre-war office experience. Look- 
ing for position with chance for ad- 
vancement. Thirty years old, married, 
former Air Force captain doing person- 


nel and other administrative work. Write 
De- 








Box 1383, c/o Automotive News, 
troit 26. 

PARTS WHOLESALE MANAGER-—Chrys- 
ler trained, capable of managing an 


operation with annual potential of three 
hundred thousand or over, can stream- 
line operation for maximum profits. 
Available October 15. References fur- 
nished. Box 1384, c/o Automotive News, 
Detroit 26. 





NEW LINES WANTED 
ATTENTION, MANUFACTURERS. Ag- 
gressive sales organization, seeking better 
Products in the garage, service station, 
equipment, and automotive accessory 
field. Complete coverage New York 
Metropolitan area. Phone Mr. Ryan, Bou- 
levard 8-1234, or write: Better Products 
Sales Co., 1 Continental Avenue, Forrest 
Hills,‘ New York. 


e 


AUTO ELECTRICAL SHOP, equipment, 
tools and stock. Midwest location. Priced 
right. Box 1369, c/o Automotive News, 
Detroit 26. 


USED 





CARS FOR SALE 








TRUCKS FOR SALE 
TRUCK EQUIPMENT FOR SALE 
FOR SALE—Auxiliary pumping units pow- 
ered by Chrysler 236 cubic inch motors. 
Same as used in De Soto cars and Dodge 
1%-ton trucks. Mounted on John Deere 
Co. and Twin Coach Co. 1%-ton trailers 
with brakes. These units have seen less 
than 10 hours service. Lehigh Motor Co., 
Allentown, Pa. 








SHOP EQUIPMENT FOR SALE 





46 STEEL PARTS BINS. Good condition. 
Laurie Motors, Morris Plains, N. J. 
levard 8-1234, or write: Better Products 





BEAR WHEEL ALIGNER—Frame straight- 
ener, latest equipped, with turning radius 
gauges, etc. Box 109, Waupun, Wis. 





FOR SALE—One Holmes Wrecker, bought 
new two years ago, mounted on a 1987 
Chevrolet 1%-ton Chassis, $1,000. Fen- 

Collision Service, 228 

Street, Painesville 28, Ohio. 





TWO NEW 1945 GMC 2%-TON TRUCKS. 
Ten wheel drive, equipped with Leroi 
air compressor, power saw, pile driver, 
circular saw, clay digger, sheet driver, 
chain saw, air drill and bits complete. 
Repair kits for truck compressor and 
accessories. For information, write or 
Phone Baliston Motor Sales, Baliston 
Spa., N. Y. Phone 598. 

FOR SALE—tThe latest model ‘designed be- 
fore the war. Whitehead & Kales four 
car auto carrier, with GMC Coe tractor. 
Has been driven less than 63,000 miles. 
Carrier designed to haul 190 boxes of 
citrus weighing approximately 87 Ibs. 
each, thereby giving a pay load each 
way. Has been used strictly privately. 
Our reason for selling is that our fac- 
tory will no longer let us haul our cars. 
This is one of the most profitable pieces 
of equipment that we have ever used in 
over twenty years in this business. If 
interested write P. O. Box 417, Lake- 
land, Florida. 


BUSES WANTED 








Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois Detroit 
University 27317 





41 BUICK LIMITED. Four door, heater, 
radio, low mileage, original white wall 
tires, beautiful throughout. Ceiling $2,- 
507. Sell for best offer under ceiling. 
Advance Motor Sales, Des Plaines, [ll. 


USED CARS WANTED 








SEVEN PASSENGER LIMOUSINES, late 
models preferred (Cadillac, Packard). 
Must be very clean and hanically 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT Co., Lansing, 
Michigan. Phone 83614. 


NEW BUS CHASSIS WANTED 

Will purchase any number of new 
Chevrolet, Ford, International, Dodge, 
and all other makes of chassis for im- 

diate or bly early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued, future sales for 
years to como as we are one of the 
largest purch s of bus is in the 
U.S.A. Write, 
Coach 














wire, or call Superior 
Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Oklahoma, giving prices, f.0.b. chassis 
factory or other location. 





fine. If you know of now, or learn of 
later, one or more in your city for sale 
by estates, banks, etc., write us full de- 
tails price, condition, name and address 
of party selling and we will pay you an 
information fee if we purchase car. 
Everything kept confidential. A. A. Auto 
Service, 157 East 69th Street, New York 





21, New York. 














BUSES FOR SALE 


8 WAYNE SIXTY PASSENGER semi- 
trailer buses. Good physical condition. 
Excellent rubber. Price very reasonable. 








Mack tractors furnished if desired. 
Fletcher Motor Sales, Inc., Jacksonville, 
Florida. 





FOR SALE 
COMPLETE REOAPPING SHOP 
We must vacate our present building 
at once and will sell to highest bid- 

der, the following equipment: 


PASSENGER MOLDS: FIRESTO 
CHAMPION TREAD DESIGN 
5 Miscoe—Will cure 525x17, 
600x16, 660x15 
2 e00xlé 


molds 
3 650x16 with one spacer 
for curing 700x15 
1 700x16 Miscoe 


1 550x116 Miscoe 
1 550x17 Miscoe 


TRUOK MOLDS: FIRESTONE 
TRANSPORT TREAD DESIGN 

1 600x20 Kite 

1 650x20 Kite 

1 700x20 Miscoe 
1 760x20 Miscoe 
1 825x20 Miscoe 
1 900x20 Miscoe 


VULCANIZING MOLDS: 


1 475x19 

1 560x17 Champ 

1 660/700x16 Combination Champ 

7 600x16 Pp 

2 30x5 through 1400x24 Grimes 
truck molds 


16 H.P. Buffer 


ATTENTION, CAR DEALERS—Auto seat 


TOW PILOT—17% 


UPLERS 
Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 

size Box-Style or Fold-Over 
Type Bumper Cars. 
Per Set (2 Couplers) —$750 
Dealers 


Bumper to Bumper Universal 
“Vv” Type (folding) with 
Controlled Steering Guide Cables 


+3 Salers 
TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
TOW BARS—TRAILER HITCHES 
100 S. Cinton St. Chicago 6, Ill. 
ANDover 8888—DORchester 8373 


Today I Delivery 
Write or Wire for FREE 


Literature 














ACCESSORIES FOR SALE 





covers, custom-tailored in plastic, fibre, 
herringbone and sailcloth. Perfect Fit 
Cover Co., 1776 Broadway, New York. 





MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 








The above is complete with pipes, 
valves, traps, spacer rings, road rims, 
ete.; including everything necessary to 
set up complete shop for immediate 
operation. Write, wire or phone Whole- 
sale Distributors, Inc., 610 Louisa St., 
Flint 4, Michigan. Phone 5-1511. 











PARTS WANTED 





FRAME FOR 1941 Plymouth. Partial or 
complete stocks of Studebaker parts. 
William Catlin & Sons, 301 Park Street, 
Jacksonville 4, Florida. 





WANTED FOR GOVERNMENT FORD 
CARGOES—Front ends, transfer assem- 
biies and transmissions. Willys and Ford 
jeeps, transfer assemblies, front and 
rear ends, axles and other parts. What 
have you to offer? Wilkinson Wrecking 
Co., Box 116, Ocala, Florida. 





EXCLUSIVE FRANCHISE AVAILABLE. 
Auto dealers, accessory and parts dis- 
tributors are now being appointed for 
exclusive sales right on the new elec- 
tronic Ozonator Injector. This great new 
electronic discovery produces pure ozone 
which, when injected into the intake 
manifold of any car or truck raises 
combustion to 98%, eliminates carbon 
forever, stops ‘‘ping,’’ reduces carbon 
monoxide 80%, increases power and 


saves up to 30% gas. No adjustment or 
service necessary. Easy one-half hour 
installation. One model for all cars and 
trucks. A big profit maker and a great 
accessory for new 1946 cars and trucks. 
Over 4,000 in use. Testimonials every- 
where prove the Ozonator claims. Price, 
$35 installed. Money back guarantee. 
Eastern, Southern, Southwestern States 
open. Dealers and distributors proposi- 
tion on request. R. L. M. Laboratory, 
8471 Beverly Boulevard, Los Angeles 36, 
California. 





“The General Tire Franchise tits 
perfectly into the 
Automobile Business 


CARL S. ORTMAN, Owner, 
HANSEL & ORTMAN 
Stockton, California 


— 

\ 
} 
| 


TMAN 


pasalle a 


gtocKTO® | 
Hunter 3 oer 15 
Telepnor” : 


5TOPS Quicker 


The General Tire Car Dealer Plan...proved the most profitable in 
the business...is now open. Write today for information...NOW 


is the time to stake your claim for the premium tire market ahead. 


Se 





THE GENERAL TIRE & RUBBER COMPANY * AKRON, OHIO 





